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Silver and Bronze Trophies Valued at Over $50,000 Awarded as Prizes at the National Shooting Matches 
Recently Held at Camp Perry, O. 
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Pattern Table he Long-life Plate 
og Correctly CORRECT FOR EVERY 


OCCASION 


UE to the hundreds of letters which we received from all parts of the 

East as a result of our little talk on “Setting the Table Correctly,’ 
which was broadcasted from Radio Broadcasting Station W. E. A. F, we 
have decided to give a series of similar talks from the various Radio Stations. 
The table settings discussed will be taken from our well known booklet 
“Setting the Table Correctly,” which was written for us by Oscar, Maitre 
of the Waldorf-Astoria. These talks will be heard by millions of 


ives. 


This will be a wonderful selling aid for the dealer, as every hostess 
realizes the charm and fascination of a correctly set table. 
We are offering a limited number of these little booklets to the dealers 
for distribution among their customers. May we send you a supply of these? 


SILVER COMPANY 


Sag Harbor, N. Y. 


Cuicaco: 10 S. Wabash Avenue New York: 20 Maiden Lane San Francisco: 209 Post Street 
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The Costume Ensemble as a Background for Fine Jewels: 
A Forecast of Fall and Winter Fashions 





By Isabelle M. Archer 

















Part 1—A General Outline of Jewels 

in Demand for Fall Wear 

HE outstanding feature of all costume 

fashions this year is the outfit planned 
to blend and given the French name, “en- 
semble.” In jewels this liking for all things 
matching is seen in the parure, and now the 
garure is but a part of this whole costume 
assemblage. 

Styles in gowns, hats, coats and suits are 
anomalous and contrary with, however, two 
attributes common to all and ever present. 
The latest costume styles are both pictur- 
esque and colorful. They will be excellent 


Fic. 1 -THE THREE MODISH 


backgrounds for the new jewels, and not 
only that, but they absolutely demand appro- 
priate jewels as an accompaniment. An 
analysis of these new styles will soon tell 
Us Just exactly what jewelry designs will 
be called for this Fall and which gems and 


gemstones will be required for their 
Mounting, 


FOUR LEADING FASHION PHASES 


Our first consideration must be the matter 
‘trends shown by the fashion lines and 
the influences affecting the differing modes. 
fey rental type, for instance, has turned 
‘goth Me Egyptian to the Chinese. This 
Yea in trimmings and ribbons, hats are 
me as well as colored after the Chinese, 
and the Mandarin coat, so-called, is here 
ami article in a three-piece suit, 
ol a and hostess-gowns and some 
faterned me elaborate of dinner gowns are 
_ after the longer Chinese coats. 
he inimitable Pavlova, now returned to 


Our s im. £2 ; ; 
shores, is sure to influence the fashions 


as she always does. This tour is to bring 
us a view of India as portrayed by the 
clever dancer and, to reach for contrasts, 
her interpretation of the Directoire Period. 
Each of these two influences will fit in well 
with the coming modes as the penchant for 
things Oriental is still rife, and the Age of 
Napoleon is to be represented in many ways 
by the new fashions. But they go to show 
to what extremes the new clothes are jump- 
ing. 

The other two influencing factors exhibit 
no less a contrast for they are the revival 
of the fashions our mothers knew in the 


HATS, CLOCHE, CHINESE TOQUE AND THE BERET 


1880’s and the strong pull toward things en- 
tirely Spanish, to the high comb and _ its 
accompanying coif of smoothly parted hair, 
to the Mantilla and multi-colored, befringed 
silk shawl. All three types are seen in the 
second illustration. 

Such diverse trends—and the many lesser 
leads—all must mean a tremendous varia- 
tion in the new jewels. They must mean 
a meeting of each separate fashion with 
something in jewels,—for jewelry they de- 
mand,—and appropriate jewelry they shall 
have according to the intentions of the lead- 
ing designers. Broadly, these jewels shail 
be in black, white or red and gloriously 
startling for the Spanish costume; dainty 
and of soft coloring to blend with the air 
of the Directoire gowns; large, handsome 
jewels for wear with the gowns of the 1880 
period, and long chains and great, hanging 
earrings set with the opaque gemstones for 
the Egyptian and the Chinese styled costume. 

In order better to decide precisely what is 
wanted to correspond with each of these 


various gown types it will be necessary to 
consider them more in detail, and, particu- 
larly will it be important this year, to keep 
in mind the prevalence of that blended cos- 
tume, the ensemble. 


THE 1880 GOWN TYPE AND ITS VARIATIONS 


The simpler daytime frock may be taken 
as a representative of the modern version 
of the 1880 mode. It is developed in the 
softer, light-weight cloths and knitted goods, 
silks and crépe-faced satins. The colors are 
rather dark in tone except for the grays and 
tans. Marine blue, bottle green, Van Dyke 
brown, and the whole gamut of purples from 
mauve to royal violet are used for this style 
of costume. 

One of the season’s typical frocks is car- 
ried out in a basket weave Jersey with cross- 
bars of puice on a steel-gray ground. The 
jewels are of platinum garnet-studded in pre- 
cise imitation of the old-timers, with plati- 
num in place of the heavy gold bands for 
bracelets, collarette, barpin, and earrings. 
But so closely are the tiny faceted garnets 
set, that the mounting material hardly shows 
its color. The contour of this gown is the 
regulation peppermint-stick order with the 
last-minute flounces added at sleeve cuffs 
and skirt hem in lieu of any fullness what- 
ever in the rest of the frock. For this 
particular garment the five-inch flounces 
have been run on the bias, spiral-wise around 
the lower part of one-piece dress, the upper 
edge of the top flounce making the first 
break in the line from the shoulders down- 
ward, 

A more formal gown in black satin with 
high collar and long sleeves is trimmed with 
rows of ruching instead of the deeper 
flounces. Collars and cuffs are finished with 
cream colored lace and the jewels will be a 
combination of pearls and jet. A choker 
necklace will be worn outside of the chin- 
high collar; earrings will be mounted with 
both the pearls and the jet; whole bangles 
will be formed with faceted jet, and the 
finger rings will be mounted with pearls. 

For one of these gowns there is an in- 
teresting combination of plum-colored faille 
and gold jewelry set with turquoise. There 
is a cloak of velvet in the plum color to 
wear with gown, and a small tight-fitting 
toque of brocaded satin in old-gold and tur- 
quoise-blue. Outer coats for wear with 
these 1880 gowns follow the contour of the 
dresses with straight, long basques for the 
upper portion, and a circular cut flare for 
the skirt. Even the coif follows in its 
modern interpretation, the spirit of the old- 
time fashion hw having the hair drawn tight- 
ly back and high on the head, and leaving 
the ears—and their earrings—in full view. 
SPANISH INFLUENCE SEEN IN GOWNS AND 

ACCESSORIES 

There is a vast difference between the 

mode just described and the new fashion 
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next in order of popularity, the ensemble 
showing the Spanish influence, from the 
gown itself to the smallest detail of trim- 
ming and accessory, this vogue for the 
Spanish is felt. Among all the new fashions 
this one, borrowed from the land of Spain, 
is bound to be encouraged through a quite 
ynrelated factor, for just as it is becoming 
well established in New York a _ motion 
picture featuring the much adored Mary 
Pickford garbed for a Spanish role has 
heen released. 

The typical fringe-bordered silk shawl, 
black lace mantilla, the high-heeled  slip- 
gers and the full-gathered, beruffled skirt 
are all here. The jewels to accompany this 
Spanish costume are also patterned after the 
Old World pieces. They include the high 
comb of tremendous variation in material 
wt of regulation size and shape; the 
brooches are made in two sizes, one to 
fasten the shaw! on the low waist line, and 
the other to wear on the shoulder. Of 
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Some of these shawls are remarkable for 
their wonderful color schemes, often using 
such unusual harmonies as cerise and pe- 
tunia, violet and scarlet, royal blue and 
orange, orange flame and black, green, white 
and heliotrope; and the jewels repeat these 
exotic colors in their gems. 


CHINESE MODES LIMITED IN THEIR USE 


The Chinese style of decoration is also 
limited to details for day wear, and, it too, 
like the Spanish, is most successful at night. 
This is true with one exception, for the out- 
door tailleur is well adapted to the Chinese 
when it is given the new three-quarter 
length coat and topped with a close-fitting 
toque like that shown in the center of the 
first illustration on Page 79, Fig. 1. For 
the rest, evening gowns, and especially those 
intended to be worn by the hostess or for 
formal home dinners, is the limit to which 
this order of costume fashioning will go this 
Winter. Such detail as vanity bags, trim- 


Fic. 2—THE CHINESE, SPANISH AND 1880 MODES IN GOWNS 


course there will be earrings and bracelets 
ad finger-rings galore. And the acces- 
‘ries will include an elaborate fan 
and high-heeled slippers with gem-studded 

buckles, 
These jewels are wrought from gold or 
tum or hand-carved from ivory or black 
myx. Like everything else that is Spanish, 
these jewels are exceedingly colorful, and 
“ey Tepeat the tints and tones used in the 
"awls with perhaps a predominance of red 
coral, rubies, topazes, diamonds and_ black 
Pion The fashionable Spanish articles of 
“és are used to some extent in the day- 
— but they are at their best in the ball 
—_ Here all the brilliant hues of the 
‘ypical Spanish shawl, with the shawls 
— often draped most cleverly over 
ian owns; a pale gray gown, for 
brillant mn flat, dull crepe, used beneath a 
ris shaw! patterned in large flowers in 
of blended buff, crimson and purple. 






mings, linings and of course the jewels, will 
be used to advantage to complete these 
Chinese costumes. 

One of these representative Oriental cos- 
tumes is in yellow chiffon bordered in heavy 
Chinese embroideries in black and gold on 
a yellow ground. Antique bandings and 
embroidered motifs are used whenever they 
can be obtained, but their modern replicas 
are so cleverly done that they are substi- 
tuted for the originals without apology. 

In the illustration (Fig. 2) is shown a 
new and Occidental version of a Mandarin 
coat embroidered in vivid blues, greens and 
blacks on a China blue ground. 

In the last illustration (Fig. 3) is seen an 
example of the latest revival in a Colonial 
costume. It combines the famous Eugenie 
headdress and deep shoulder-wide bertha 
with the elongated modern basque and thé 
full-flounced skirt of the 60’s. This is sure 
to be a popular ensemble this Winter and it 
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will particularly interest thé jeweler because 
it demands jewels of a very different char- 
acter from those of the Spanish or Oriental 
styles. The coiffure must have that new 
coronet-comb which stands far back on the 
head with an upright slant against the knot 
of curls bunched high behind it. There will 
be wide, tight-fitting bands for the wrist, and 
a short necklace with a locket attached, and 
a vanity case or bag will be carried in place 
of the fan. 

Variations of any and all of these cos- 
tumes will make up the remainder of the 











Fic. 3—THE DIRECTOIRE ENSEMBLE 


season’s costume fashions. But they will 
never be combined, for to try to blend them 
would be a drastic mistake from an artistic 
point of view. The year’s leading fashion, 
will be the one out of these four types whicli 
survives most successfully *the Fall’s first 
try-outs. 
(To be continued) 








A new ordinance prohibiting the sale of 
jewelry by auction in Norfolk, Va., at night 
will probably be submitted to the City 
Council at the request of the Norfolk Retail 
Jewelers’ Association as a substitute for the 
present ordinance which has not been put 
into effect pending the decision as to its 
legality. The Supreme Court of Appeals 
of Virginia has upheld the legality of the 
Roanoke ordinance which was even more 
drastic than the proposed Norfolk law. The 
Roanoke ordinance places a license tax of 
$1,000 4%year on auctioneers of jewelry and 
prohibits the sale of jewelry by auction be- 
tween the hours of 6 P. M. and 8 a. Mm. The 
Norfolk ordinance which was the subject 
of bitter controversy earlier in the year, is 
inactive, 
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The Jewelry Trade of Gablonz 





Will Be Taken Over 
By L. 


Its History and Characteristics Make Paris Trade Discount Report That It 


by German Interests 
Reid 

















Paris, Sept. 20—The news that a Ger- 
man company intends to get hold of the 
“Gablonz” artificial jewelry trade has pro- 
duced something very like merriment at the 
Paris end of the business. “People forget” 
said one big buyer to me, “that Gablonz is 
inhabited by Bohemians, or Czechs, which- 
ever you like to call them. Anyhow the 
Bohemians were highly civilized long before 
the rest of Europe had emerged from Dark 
Ages and as business men they are hard to 
beat.” 

Anyone who has lived in Bohemia can 
bear out the truth of this statement. Al- 
chemists and searchers after the elixir of 
life in Middle Ages dwelt in the neighbor- 
hood of Carlsbad, now the great watering- 
place. They were attracted there by the 
Sprudel, a natural hot spring that rises high 
in the air, by the evident volcanic origin of 
the place with its promise of metals, for 
Carlsbad lies in a great cleft between rocks 
rent asunder. Still more wise men dwelt at 
Joachimstal, where radium is now extracted 
from the pechblend in large quantities. The 
volcanic valley was also the dwelling place 
of wizards and others, who smelted silver. 
There is no dcubt that the evil reputation 
of such mer and places was spread inten- 
tionally to scare people away from the spot 
and allow them to manufacture coins in 
quiet. The word “Thaler” an old German 
coin, indeed, comes from Joachim“tal”’ or 
Joachims Valley. The whole search for the 
philosopher’s stcne may have been a blind 
search for radium. 

Anyhow, Bohemia yields much ore of one 
kind and another, while precious stones are 
found there in considerable quantities. Many 
semi-precious stones are more common than 
the rare gems. Much rock crystal is also 
found. The various constituents of glass 
and of certain sorts of porcelain and pottery 
also exist in Northern Bohemia. For cen- 
turies the Bohemians have been turning 
their great mineral wealth to the best 
account. One of the most profitable ways 
of selling glass is as artificial’ jewelry. 
There are various grades of this stuff and 
as regards the commonest sort, Birmingham, 
England, is a big competitor of Gablonz. 
Long before the Great War, Birmingham 
annexed one of the most paying branches 
of the cheap jewelry trade, the making of 
glass bangles worn by women and children 
in India and elsewhere in the East. Since 
the war, Bohemia, with its krone rate has 

able to get back much of this trade, 
for although the Czech krone is much 
igher than the Austrian unit, it is still 
much lower than that of most Western 
uropean countries, 

The Gablonz jewelry trade is essentially 
a high-class business. Imitation pearls and 


diamonds are polished with much care and 
although their cost is absurdly low in com- 
Parison with the genuine stone, they are 
oe all the same, as their making 

es much time. 


The setting is often just 





as artistic and fine as in the case of real 
gems. It will be understood thus that the 
key of the industry is the finishing. A fac- 
tory can turn out rough goods, such as are 
produced in Birmingham for example, by 
the hundredweight, they can, however, hard- 
ly “be used excepting as theatre properties 
or at an equal distance from critical 
observation. Indeed, an actress who has 
reached the stage of paying for her own 
theatre dresses, insists on having Gablonz 
pearl necklaces, instead of anything com- 
moner. She will easily pay $50 for a decent 
string of them, and even more for single 
stones that mount up to $10 a pearl. These 
stones, however, are such clever imitations 
of the genuine article that only experts at 
close quarters can distinguish between the 
two. 

This necessity for a good finish makes the 
Bohemian jewelry trade into a cottage in- 
dustry. The imitation gems are roughed 
out at the glass factory and then distributed 
among the cottages in the mountains, where 
the whole family spends its time polishing. 
It is a curious sight to watch the grand- 
mother of 80 and the youngest child of 5, 
both polishing for all they are worth. The 
old lady shows the baby how to do it and 
the youngster makes up for lack of skill 
by extra energy. This cottage labor is very 
cheap. The people, living in their own 
house, high among the mountains, keep a 
goat or a small cow and cultivate their plot 
of ground. They need little beyond what 
they grow and what they get by bartering 
with the neighbors. Sometimes they trap 
wild animals for food or go fishing in the 
streams among the rocks, but their expenses 
in any case are low. . 

The agents must of course travel long 
miles, by horse conveyance or sled—Gab- 
lonz is right among the mountains and often 
only accessible by sled—to fetch the gems 
when ready. All piece work, the peasants 
are satisfied with small returns provided 
they can work at home and are not forced 
to live in a big town, where everything is 
dear. Frequently proprietors of their own 
bit of land, they go on from father to son, 
working in the open air and polishing gems 
at the cottage door. It is curious to see 
mere babies handling sticks of cyanide of 
potassium, needed in the making of certain 
metal settings, and although the smallest 
bit put in the mouth means certain death, 
no accident has ever been reported from 
this cause. 

The bulk of the best Gablonz stuff finds 
its way to Paris, where it is used as a sub- 
stitute for genuine jewelry, often being 
employed in copying real heirlooms for 
instance, which are then kept at the bank. 
Much is also used in millinery. 

The idea of persuading Gablonz peasants 
to leave their mountains to go to Germany, 
seems somewhat absurd to people who know 
the type. The Czech, too, is fiercely 
patriotic. 


Whether German-Bohemian, or 
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Czech-Bohemian, and the population so near 
the frontier is somewhat mixed, he desires 


to remain Czecho-Slovac. Speaking his 
own tongue, for the most part, as well as 
some other language, he does not wish to 
cross the border. The Czech is an artist. 
It will be noticed that many composers of 
music, like Lehar, are Czechs and not Ger- 
mans. All the artificers, in the Balkans, for 
example are Slavs. Tailors, dressmakers, 
show-makers, they mostly come from 
Bohemia, while the clothing trades in Paris 
and London often have Czechs among their 
star men. While the educated town-dwell- 
ing Czech is quite willing to travel or even 
emigrate, the mountaineer prefers to remain 
at home. 

The Germans as a race fear Czech com- 
petition. The Bohemian has a_ tenacity 
which the hard-working and _ industrious 
German does not know. Besides this, he 
has a sense of form, a skill unequalled by 
the ordinary worker across the border. He 
toils early and late and thus is able to oust 
any competitor. He has a vivid sense of 
solidarity and one Bohemian always stands 
by and recommends the other. Thus, how- 
ever much the Germans may wish to take 
away the artificial jewelry trade from 
Bohemia there is little chance of their 
succeeding at least this is the opinion of 
the Paris jewelry trade among men who 
should be in a position to know. 








Radium and Jewelry 





se( NE of the most extraordinary proper- 

ties of radium is the effect it produces 
on precious and semi-precious stones,” says 
Le Moniteur de la Bijouterie. “German 
scholars communicate the result of their re- 
searches and they teach us that a diamond 
becomes visible in the dark, by fluorescence, 
when they approach a radium preparation. 
This does not seem to be important if we 
did not find in it a new, definite method of 
recognizing the authenticity of this precious 
stone. 

“The discovery thus becomes essentially 
practical. It appears that it suffices to pass 
a minimum quantity of radium in front of 
a row of precious stones to see them, one 
after the other, become luminous like a 
succession of electric lamps of different 
colors. This property is found also in other 
stones and even in the electric ampullas 
filled, as we know, with different gases, but 
in a smaller degree. But it is the diamond 
in the rough, uncut, of which the appearance, 
generally, has little attraction, that offers, 
in its luminous transformation, the most 
attractive spectacle, 

“These properties are not only found in 
the diamond but also with the sapphire, the 
emerald, topaz, and tourmaline. Certain 
colorless diamonds, after irradiation, assume 


a pronounced lemon yellow color. On the 
other hand, colored stones, as _ certain 
sapphires from Colorado and the rubies 


from Burmah do not appear to present any 
sensibility towards this new phenomenon. 

“Jewelers who are confronted with these 
difficult cases would do well to call in the 
aid of the great scientific laboratories to 
recognize the authenticity of stones that are 
given to them to study, above all for this 
reason that these experiments do not demand 
the unsetting of the stones, an operation 
always delicate and often costly.” 
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30% Anniversary of L. Heller & Son, Inc. 
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HOPE SAPPHIR 








For These Three Reasons, Jewelers 
Demand Heller HOPE Sapphires 


Reason No. 1 


Because, when they buy Sapphire-set jewelry, 
they are paying the price of Hope Sapphires and 
are entitled to Hope Sapphire quality. 


Reason No. 2 


Because Hope Sapphires are nationally adver- 
tised and known to the customers of jewelers as 
true precious stones, identical with natural Sap- 
phires in all respects except origin. 


Reason No. 3 


Because the Hope Sapphire possesses definite re- 
salability. Selling resistance is lessened when the 
jeweler can tell his customer that the Sapphires 
set in a piece of jewelry are genuine Heller 
Hope Sapphires. 


Edeller E SON. inc. 


PARIS PROVIDENCE GENEVA 
358 Fifth Avenue New York 
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The Paris Jewelry Trade 





Many Buyers from the United States and South America—Mannequins Used 
to Display Jewelry—Many Purchase Gems and Jewelry as Safe Means 
of Investing Money—Trade in Uncut Diamonds 

















Paris, Sept. 20.—The great dressmakers 
is Paris say that the numbers of buyers 
fom the States and South America are 
usily twice as large this year as in any 
previous season. Not only have they come 
in armies, but they came anxious to buy. 
Qwing to the growing “relationship,” if it 
an so be called, between clothes and 
ewelry, models wearing a dress and the 
gems appropriate to that particular gown 
are called out to walk up and down in front 
of the buyers. Curiously enough, manne- 
qins are being used more and more in 
France; it is one of the trades that far from 
ging struck by the war, like that of the 
artists’) model for instance, has _ been 
literally “made” since the war. 

In every newspaper. one picks up there 
are advertisements asking for “Mannequins 
4” and it is plain that pretty girls, with 
the right figure and a good skin are rare. 
The latter qualification has been added be- 
cause of the necessity of showing off jewelry 
as well as clothes. Buyers from big trans- 
atlantic houses are well-known by the pro- 
prietors and usually the same man returns 
year after year and gets ari advance sight 
of all the models. If, however, a buyer 
fails to take anything back with him from 
a particular firm, he finds the doors ‘closed 
against him next year. This is Paris law. 
A single model he must take, if he wants 
fo visit it again, otherwise it is considered 
that he has been pirating, without purchas- 
ing, This, year there have been very few 
or almost no complaints about this kind of 
thing, 

The trouble has been to find enough 
models for the Americans to take home, for 
Canadians and Australians are also clamor- 
ing for French models, and the big houses 
ae overwhelmed with demands for some- 
thing quite fresh. 

The tiptop dressmakers, asked what they 
thought was the reason for the tremendous 
demand this year, attributed it to various 
causes. Among others the fact that every- 
hing is going up. American firms are 
taturally anxious to purchase before prices 
have risen. Then it is quite certain that a 
tollar fetches more in luxury trades in Paris 
today, than it did before 1914. Others at- 
tribute the increased demand to the beauty 
of the models. After the long pause caused 
fn wat, French invention has received 
a fillip that is very marked and never per- 
“4P$ were such wonderful models of gowns 
= sets of jewelry placed on the market. 

'S 18 also the verdict of people who knew 
aris in pre-war times, 

Fr of other firms say that people who 
slate om the States to pity remain to 
with fe hope to dazzle the stay-at-homes 
ror “4 fine feathers. In any case 
my on ~ tradesmen are returning 
rap ae Trunks packed with finery and 

wet Cases full of new parures. 

Means visiting France, Belgium, Italy 
t lands in Europe will find that they 


have to pay just as much for necessities 
as at home, in spite of a good exchange. 
Statistics, recently compiled, even go to 
show that for the same money they get even 
less first necessities than at home. The 
cost of living in the various European 
countries, including Germany, do not vary 
more than 10 per cent., and the worse the 
inflation of the exchange, the dearer the 
first necessities, 

Luxuries, however, do not follow this law. 
Jewelry in Europe has never risen in the 
same proportions as bread, and this is easily 
explained by the fact that no one really 
needs it. Whole classes of small bourgeois 
have refrained from buying the smallest 
trinket since 1914. Aristocrats have got rid 
of their gems and generally there has been 
much buying and selling of jewelry owing 
to changing fortunes. Just at the present 
time, the overclouded political horizon and 
the stormy financial situation in Europe, is 
increasing the demand for jewelry tremen- 
dously. Many people are actually investing 
their savings in objects like heavy gold 
watch chains, in pearl necklaces and similar 
ornaments, always taking care to get a cer- 
tain weight of gold or a certain value of 
pearls, without counting setting for work- 
manship for their money. Marks may fall, 
lire may tumble, but they have something 
solid, easy of realization for their spare 
cash. Such money, too, does not fall under 
the heavy hand of the tax collector. In- 
vested it would bring in interest, but stocks 
and shares are reflecting the international 
situation in their sudden ups and downs, 
something solid and sure is certainly a com- 
fort to the most inveterate speculator and 
it is in this light that he regards his wife’s 
jewelry. 

The sudden fluctuations in the dollar has 
been very, very jumpy and has been the 
immediate reason for many big sales of 
jewelry this Summer. Ladies, far from 
understanding finance, have all the same 
grasped the fact that a necklace that is 
going at 9 A. M. for a beggarly $100 will 
perhaps cost $110 or even $120 before noon. 
They quickly do sums in mental arithmetic 
and hasten with their letters of credit to 
get francs before the rate goes down again 
and acquire many gems just to make a 
bargain. 

The temptations spread before the eyes of 
both Americans and British are so great 
that it is no uncommon thing to hear them 
afterwards inquiring the best way to have 
funds wired from the States or from Lon- 
don. Bankers, very sympathetic, can always 
tell them exactly what should be done, and 
very soon from sou-less beggars they are 
capitalists again, and sometimes again the 
franc falls and there is farther buying. It 
is noticeable to people residing in France, 
that no one from the States complains of 
his bargains, he only wishes he had money 
to buy more. 

The trade in uncut diamonds, carried on 
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in the diamond curb market in the Rue 
Lafayette, is very active this season, and 
this is largely attributed to the American 
demand. The same state of affairs is re- 


ported from Antwerp. A large number of 
Congo diamonds are on sale there, as well 
as what has got to be described as “Bol- 
schivist” jewelry. This last is jewelry with 
a “history” which is by no means necessarily 
evil. It has been sold by its legitimate 
owners, perhaps, because they were afraid 
to retain it in their possession, they have 
bartered it for means of escape, for shelter 
afforded at great risk, etc. etc. While 
Europeans are inclined to be just a little 
shy of this type of goods, Americans like 
something with a romantic story behind it. 

Thus hundreds of Americans are putting 
in a few days at Antwerp just now, before 
sailing. The men of the family are trying 
their luck with Congo diamonds, that are 
reputed to be smaller and of not so good 
color as the Cape diamonds but which very 
often resemble them so closely as to deceive 
even the expert. The ladies are sending 
forth their menfolk to get them gems with 
a history. The cafes where diamond and 
Bolschivist jewelry trade is carried on are 
not fit for women. Low-ceilinged, smoked, 
befogged just behind the Central Station at 
Antwerp, a roaring trade is being done just 
now with strangers from the States. Forced 
to buy at sight,,no ulterior discoveries as 
to the value of the stone being of any avail 
as the “merchant” has generally gone on 
his way, only the expert can do any real 
business. The women meanwhile ransack 
the small streets in dockland and often find 
real treasures in the shape of Japanese, 
Chinese or Malay jewelry. Others, incited 
by the sight of treasures taken home at this 
time last year by friends and relatives are 
searching for old Flemish heirlooms, of 
which there are still many on the market 
in Belgium. Some of it was buried at the 
time of the German invasion and has only 
recently been turned up by the plough, the 
real owners having been killed or dispersed. 

Rings, with armorial bearings of the big 
Scottish families are sometimes picked up 
near the Belgo-French frontier, in old shops 
around Mons, where so many men bearing 
historic Scottish names fell and were buried 
by the Belgians, after their regiments had 
retired. Bit by bit this kind of stuff, con- 
cealed during the German occupation, is 
coming to light, with other gems found on 
the corpses of German nobles, robbed by 
camp-followers. Naturally Americans par- 
ticularly value anything of the kind, espe- 
cially when it carries its history with it. 








Spocns that were made from silver dol- 
lars, the fee given the minister after he had 
married his parents, are being shown friends 
by George Cilley, Concord, N. H. The 
spoons were manufactured by the Wm. B. 
Durgin Co., Concord, and are considered 
priceless because of their sentimental value. 
Back in 1862 when the north and south were 
settling down for the long struggle of the 
Civil War, Mr. Cilley’s parents were mar- 
ried in Bristol, by Elder Calley, a minister. 
Mr. Cilley’s father gave 25 silver dollars to 
the minister and the minister generously 
turned the money over to the bride with the 
reauest that they be made into silver spoons. 
Mr. Cilley takes pride in the collection. 
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HE test of every business 
is its ability to retain its 
customers year after year. 


Our values and helpful co- 
operation have enabled us to 


do this. 


ARNSTEIN BROS. & CO. 


Importers and Cutters of Diamonds 
New York - 170 Broadway 


CHICAGO LONDON AMSTERDAM 
31 North State St. Audrey House, Ely Place 6 Tulp Straat 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 

















a 


Lonpon, Sept. 20.—Business conditions in 
this market have not improved in ratio to 
the expectation of jewelers here. During 
the past month there have been very few 
of our merchants who have transacted 
pysiness of much importance. Local and 
Provincial trade is reported to be quiet at 
the present time and it is evident that under 
the circumstances dealers are hesitating to 
overstock with goods, for which they see 
no immediate sale. Notwithstanding this 
it is expected that within a few weeks’ time 
that there will be an improvement in busi- 
ness conditions, This will come with the 
commencement of the Fall trade. Judging 
from conditions which have come to our at- 
tention it is safe to predict that the medium 
cass of goods will meet with a _ ready 
market, as the prices for diamonds of this 
kind come within the means of the general 


public. This condition has existed for 
sometime in the American market and 
buyers from the United States visiting 


Amsterdam and Antwerp did considerable 
business in medium quality of melée and 
small brilliants. The sale of the latter, how- 
ever, was more difficult as buyers are very 
keen as to quality and cutting. The present 
high price of labor has had its effect upon 
the market prices and conditions are very 
firm at the present time. The square cut 
stones are still meeting with a ready mar- 
ket but are getting very scarce. Some of 
the continental diamond dealers come here 
for the purpose of getting these stones, but 
were unable to obtain this class of gems ex- 
cept in a few instances. 


AMSTERDAM, Sept. 19.—Business in this 
market has shown a slight decline as com- 
pared with a few weeks ago. This is due 
in all probability to the absence of foreign 


merchants. A sensation was caused in the 
trade here by the robbery of a_ big 
wallet of rough and cut diamonds. A num- 


ber of prominent firms were iosers by this 
robbery and for several days business in 
the market here was disturbed. Political 
and economic conditions have had _ their 
effect on the trade and dealers are not keen 
to buy for the Fall trade, not knowing 
Just what conditions will be later on. It 
is therefore necessary to wait for a few 
weeks before any revival in the cut stones 
cari be expected. A contradistinction of 
this is the demand for rough material, espe- 
cially for the medium quality, out of which 
‘ery small diamonds are cut. Small dia- 
monds are at present very fashionable in 
the setting of jewelry and watches and there 
's a strong demand for industrial diamonds. 
A number of buyers have been here and are 
looking for this class of gems. Wholesale 
‘ims also report business as quiet and a 
margin of profit in many cases is so meagre 
that it does not compensate for the energy 
and time required to get what business there 
, to say nothing of the huge amount of 
“pital necessary to carry on the business. 
ere has been some business done in 


“roses’ of cheap quality which continues 
strong, despite the fact that the market has 
not been brisk of late. Prices are very 
firm. 

Paris, Sept. 19.—Dealers here are on the 
eve of the Autumn season, a period watched 
eagerly by many who have been handi- 
capped by poor trade, due in part to the 
fluctuations of the money market. It is 
always, of course, difficult to predict a future 
course of business. A great asset at the 
present time is the optimistic mood prevail- 
ing among business people and this has been 
stimulated by the arrival of many Ameri- 
cans who have been visiting the Parisian 
stores. The month of August was very 
quiet, as has already been mentioned in these 
columns, and it is hoped that the Fall will 
compensate for the loss in sales which 
always occur at that time of the year, The 
trade protective committee which has been 
active in connection with the work to get 
the government to abolish the luxury tax 
has at least met with some success. A com- 
mission under the protection of the Minister 
of France has taken the matter in hand and 
it is expected that good results will be 
obtained. As far as export trade is con- 
cerned, firms here have been interested in 
light brown or cape goods, as well as in 
melée and smaller sizes. It is learned that 
square cut stones are getting scarce now and 
those that are available are very high in 
‘prices. Gems of larger size from four 
grains and upward are meeting with ready 
market. There is still a deadlock inasfar 
as business in “roses” is concerned and this 
condition will probably not improve until 
affairs in the south of Europe are more 
stable. Business in brilliants is reported 
quiet at the present time as compared with 
a few months, but it is expected to share 
in the revival of business during the season. 








A man of good appearance and about 45 
years of age, who is about six feet tall and 
weighs about 200 pounds, visited the store 
of E. B. O. Smith, Lancaster, O., recently 
and asked the price of a certain watch. He 
was shown several watches, making a selec- 
tion of a 23 jewel watch and asked for a 
green gold case. The man gave the name 
of H. F. Books and said that he was a con- 
ductor on the Pennsylvania Railroad and 
that he had promised his boy a watch if he 
accomplished some work that was expected 
of him. He said that he had sold an automobile 
in Logan and had been promised a check for 
the balance by the noon mail. Later he 
visited the store about having some pearls 
restrung and about 3:30 o’clock in the after- 
noon came in and asked if the watch was 
ready. He took a check out of a letter and 
dropped a card on the show case. He en- 
dorsed the check and received the watch and 
$16.50 in change. It is learned that he has 
been working along the Ohio River towns. 
The check was no good. Mr. Smith has a 
warrant for the man if picked up. 


87 





CHARGED WITH LARCENY 





Employee of Cleveland, O., Concern and 
$10,000 Worth of Jewelry Reported 
Missing 
CLEVELAND, O., Sept. 27.—Fifty-nine 
pieces of jewelry, all set with diamonds and 
valued at $10,000, were stolen from the 
Ruggles National Jewelry Co., 734 Superior 
Ave., between 9 and 10 o’clock Saturday 
evening, Sept. 22, An employe, checking 
the stock, discovered the loss at 9 o’clock 

Monday morning. 

A warrant charging embezzlement was 
sworn out Monday for the arrest of Philip 
Feldstein, 22, of Marianette, Wis. Later 
the embezzlement warrant was withdrawn 
and a new one sworn charging grand 
larceny. 

Feldstein, who has no local address, was 
until Saturday evening employed as a clerk 
with the Ruggles company. He failed to 
report for work Monday and his wife has 
had no word of him since he left the store 
Saturday night. 

Mrs. Nat Ruggles, wife of the owner of 
the store, said her check-up of the stock 
revealed only the lightest and most easily 
carried pieces missing. Miss -Aiston, book- 
keeper of the company, reports no watches 
taken. 

Missing were 38 diamond rings, 18 dia- 
mond stick pins, one pair diamond earrings 
and ore diamond brooch. 








The Composition of Precious Stones 


ODAY, states Jl’Horloger, practically 
nearly the whole world knows that the 
diamond is almost pure carbon, and the 
gems (emerald, ruby, sapphite and topaz, 
etc.) almost pure alumina. At the end of 
the eighteenth century, they were not as 
advanced. Chemistry was in its infancy and 
“Phlogiston” (supposed principle of inflam- 
mability or the matter of fire in composition 
with other bodies) governed the laboratory. 
This is how the learned chemist, Berg- 
mann, one of the most celebrated men of 
the time, classes the principal stones. This 
table has been selected from a small work 





of Dutens on “Precious Stones and Fine 
Stones,” and is dated 1783: 
Earth 
a — — 
© 2 
ea 3 
. & 
a & £ 
Ss 3 3 
os Goa 
Light Green Oriental 
MN c:ebinne eadatee 60 24 8 6 
Oriental Sapphire, of a 
beautiful azure....... S$ 35 6S «62 
Golden Yellow Saxony 
J eT ee 46 39 8 6 
Yellowish Oriental Hya- 
SN nk perk atc cgkmmrae 40 25 20 13 
Scarlet Red = Oriental 
Bos ncnvevunonads 40 39 9 10 


At this period the price of the diamond 
was eight louis (1 louis equivalent to 19 
shillings) the carat. The figure of eight 
louis the carat is very much the same as 
that indicated today in the small manual 
of M. Trincano. 








C. H. Davis, Phillipsburg, Pa., will move 
his jewelry stock to his new place on Front 
St. 
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The News From England 





Conditions in the Diamond Market—Popularity of Precious Stones—Labor in 
South African Gold Mines—Earrings Bigger Than Ever—London 
Jeweler Sent to Prison for Staging Bogus Robbery—Russian 
Crown Jewels on Exhibition 

















Lonvon, Sept. 20.—Reports from the 
ewelry centers indicate that the spirit of 
optimism recently displayed is likely to be 
maintained in view of the improving demand 
jor diamonds this Fall. While the Conti- 
nental cutters have been making active 
inquiries for the rough goods the American 
buyers here have acquired some important 
parcels of rough and polished. In some 
grades prices are slightly higher and the 
scarcity of good quality stones still is 
noticeable, Commenting on the present 
state of the diamond market this side and 
the prospects for the trade this Fall, Backes 
& Strauss, Holborn Viaduct, says that not- 
withstanding the uneasiness generated by 
the political situation, business here in Eng- 
land has been much better the last fortnight, 
the general feeling in the trade being more 
optimistic. Méleés from £12 to £16 ($60 
and $80) per carat have been selling readily, 
says the firm, also small double cut brilliants 
from 25 to 30 per carat. There is a marked 
scarcity in parcels of straight sizes in good 
quality 8-cuts, which are, if anything dearer 
in price. While in Amsterdam the tone in 
business has been somewhat quieter, there 
bas been very satisfactory trade done on the 
Antwerp market. The prospect of a steady 
maintenance of ‘improved conditions in the 
diamond industry is confirmed by the numer- 
ous applications for rough from the Dutch 
ant Belgian cutters. Some important par- 
cels of diamonds, both in rough and polished, 
have been sold to American buyers. 
* * * 


What is the present order of popularity 
precious stones in England? According 
to a west-end jeweler diamonds still hold 
top place. Sapphires are next and emeralds 
third. The London jewelers say that less 
money is spent on engagement and wedding 
rigs than formerly was the case, and that 
the exchange of jewelry gifts between 
betrothed couples is being confined more and 
more to utility goods. These are days of 
‘conomy, which perhaps accounts for this 
lament, Today, say the exclusive jewelers, 
the engagement ring has to be of very neat 
design preferably set with diamonds and of 
‘easonable price, The up-to-date girl chooses 
her own ring, examines the setting very 
carefully and is particular over the stone. 
The price is one of the principal factors in 
the sale. If the buyer is very up-to-date 
she will select a ring in which a touch of 
" popular _onyx is introduced. Very 
ri wedding ring circles of platinum, 
“amonds, onyx and emeralds can be seen 
the metropolis, The glittering blackness 
mi yx provides an effective contrast for 
rea and colored gems hence, probably, 
* immense popularity just now. 


* *k x 


Pieces of Soviet gold currency which the 


pre 80vernment says will soon be in cir- 


1M are on exhibition at a Russian 


jewelry display in that country. One side 
bears a peasant sowing rye and the other 
the Soviet coat of arms. 

* *k * 


Apropos of gold mines the native labor 
returns for August show that there was an 
increase in the number of workers employed 
in South Africa over previous months of 
the year with the exception of May. The 
August figures are 167,600. The July 
figures were 166,443. In August, 1922, 
native labor totaled 175,054. The aggregate 
output of gold from the South African 
mines during August this year, was 769,371 
ounces. For July the total was 754,306 
ounces. This is the second largest return 
of mined gold in the current year, the 
highest being recorded in May when 786,564 
ounces were produced. 

x ok x 


Earrings that maintain their popularity 
now are bigger than ever, judging from 
some of the newest designs emanating from 
Paris and now displayed in the jewelers’ 
windows for the Fall trade. Some new 
earring types appear in the form of bunches 
of gold or silver grapes of minute propor- 
tions. Others have bunches of pine cones 
by way of variety. One much admired de- 
sign seems to be that taking the form of a 
tiny fountain of diamonds falling from a 
large diamond drop. In 
jewelry some new earring designs are being 
shown in the metropolis. The most con- 
spicuous of these take the form of heavy 
balls of cornelian, crystal or ivory hanging 
from the ear lobe on slender chains of 
varying media. 

x * x 

Harry Norman, a London jeweler, has 
just received 12 months in the second 
division for conspiracy in an attempt to 
obtain $5,000 insurance from Lloyds by 
staging a bogus burglary at his premises. 
George F. Norman, jeweler, was bound over. 
Three other men got sentences varying from 
eight months to two years for complicity 
in the affair. Harry Norman took out the 
burglary insurance policy. Some time later 
the police were called to see how the side 
of a jewelry safe had been torn off. A 
keen detective, however, spotted the fake. 
Some of the supposed stolen jewelry later 
was found at the jeweler’s home. Two of 
the men who went to prison with Norman 
carried out the bogus burglary. 

k * * 


According to a report from Riga the 
much advertised exhibition of the Russian 
crown jewels has been opened in the 
Moscow Kremlin but has caused consider- 
able disappointment owing to the scantiness 
of the display and the numerous photo- 
graphs of the original pieces. The Soviet 


government did not care to exhibit original 
jewelry 
munists. 


fear of theft by com- 


through 


semi-precious, 
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NEW AUCTION ORDINANCE 





City Council of Houston, Tex., Passes Dras- 
tic Regulation of Auetion Sales at 
Request of Local Jewelers 


Houston, Tex., Sept. 26—Through the 
action of the jewelers of this city, the City 
Council has passed an ordinance regulating 
the sale of jewelry by auction along lines 
that the members of the trade feel will cut 
out the annoyance from which it has suf- 
fered for many years, The ordinance, which 
is considered drastic in certain quarters, was 
passed by the council Sept. 17. 

The ordinance reads: 


“AN ORDINANCE REGULATING THE SALE AT 
AUCTION OF GOLD, SILVER, PLATED WARE, PRE- 
CIOUS STONES, WATCHES, CLOCKS OR JEWELRY ; 
LIMITING THE HOURS OF SALES AT AUCTION ; 
AND PROVIDING PENALTIES FOR THE VIOLATION 
THEREOF AND DECLARING AN EMERGENCY, 


“Be it ordained by the City Council of the 
city of Houston: 

“Seticon 1: That it shall be unlawful 
for any person, firm or corporation to sell, 
dispose of, or offer for sale in the city of 
Houston, at public auction, or to cause or 
permit to be sold, disposed of or offered for 
sale in the city of Houston, at public auc- 
tion, any gold, silver, plated ware, precious 
stones, watches, clocks or jewelry, whether 
the same shall be their own property or 
whether they sell the same as agents or em- 
ployes of others; provided, however, that 
this section shall not apply to judicial sales 
by executors or administrators, nor to sales 
by trustees or assignees under the terms of 
the instrument under which they exercise 
the power of sale, nor to sales by or on be- 
half of licensed pawnbrokers or unredeemed 
pledges in the manner provided by law. 

“Section 2: That it shall be unlawful for 
any person, firm or corporation to sell, dis- 
pose of or offer for sale in the city of Hous- 
ton, at public auction, or to cause or per- 
mit to be sold, disposed of, or offered for 
sale in the city of Houston, at public auc- 
tion, any goods or merchandise, between the 
hours of seven o’clock in the evening and 
eight o’clock the following morning. 

“Section 3: Any person, firm or corpora- 
tion violating any of the provisions of this 
ordinance shall, upon conviction, be fined in 
any sum not less than fifty dollars nor more 
than two hundred dollars, and each and 
every sale in violation of this ordinance shall 
be deemed a separate offense. 


“Section 4: All laws, or parts of laws, 
in conflict herewith, are hereby repealed, but 
to the extent of such conflict only, 

“Section 5: Each of the provisions of 
this ordinance is separately enacted, and if 
any provision or provisions hereof shall be 
held invalid, the validity of the remaining 
provisions shall not be affected thereby. 

“Section 6: There being a public emer- 
gency requiring that this ordinance be 
passed finally on the date of its introduc- 
tion, and the Mayor having, in writing, de- 
clared the existence of such emergency and 
requested such passage, this ordinance shall 
be passed finally on the date of its intro- 
duction, this 17th day of September, 1923, 
and shall take effect immediately upon its 
passage and approval by the Mayor, and it 
is so enacted.” 
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CaBLeE ADDRESS 
“ ° 
SCHARCO, Nsw Yorx 


SCHLESS-HARWOOD Co. 
DIAMOND S 
170 BROADWAY 


New YORK 


OUR POLICY 





We manufacture the largest and most varied 
assortment of Diamond Rings in the trade, 





We import our own Diamonds and Manufacture 
our own Mountings. 





We are pioneers in the Diamond Ring Business 
and operate on a large scale, second to none, 
Selling exclusively to the jobbing trade, 


We originate all our patterns and never 
copy anytning from other lines. 

Our Mountings are all exclusive patterns, 
handsomely carved and engraved and made in the 


best manner possible to,produce a 100% first 
Class article. 








We use the finest quality of Diamonds 
obtainable, Specializing in Absolutely Perfect 
Blue Wesselton Stones, 





Our efficient organization has worked out 
a method of grading and standardizing the various 
sizes of diamonds and our original system of 
merchandising is such that enables our trade 
to operate with a small stock and re-order the 
various styles as needed, without the burden of 
carrying a duplicate supply of rings. 





We have a legitimate line of goods to offer 
at prices that invite keenest competition. 


THIS POLICY SHOULD APPEAL TO ALL GOOD MERCHANTS. 
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British Jewelers Define Trade Terms 





Definitions of Quality of Gold, Silver, Platinum and Terms for Gems Accepted 
by the National Association of Goldsmiths 
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Lonpon, Sept. 21.—Members of the jewel- 
~ trade of the United States, in view of 
she general action taken by their associations 
establish standards on which to base new 
islation, will no doubt be much interested 
is the action taken by the National Associa- 
tion of Goldsmiths of this country in accept- 
gg certain general definitions to apply to 
diver, gold and platinum, as well as precious 
gone, The N. A. G, at its annual confer- 
wee accepted the recommendations of the 
virmingham Jewelers’ and Silversmiths’ As- 
yeiation and the London Wholesale Jewel- 
«sand Allied Trades Association recently 
adopted in regard to the question of the 
dandards for gold and silver, etc., and in 
. dition the standards which cover real syn- 
thetic and imitation stones. 

The following are the definitions that will 
hereafter govern the English trade. It will 
he noted that the karat abbreviation is “ct.” 
in the resolutions of the British association 
instead of “k.” as used in the American 
trade, 

“(1) That the goods which are of a 
standard lower than 9 ct. shall not be de- 
«tibed as ‘Gold,’ subject to the qualifica- 
tions contained in Clauses 3, 4, and 5 below. 

“(2) That, inasmuch as suitable gold 
widers are now obtainable, silver solder 
shall not be used in the manufacture of gold 
goods, 

“(3) That goods shall assay as a whole 
a well as in every part at the standard in- 
dicated upon, attached to, or used in con- 
junction with them, or, where solder is used, 
to within 4 ct. exclusive of fittings which 
are screwed or riveted, but not soldered to 
the articles themselves. 

"N. B—The expression ‘fittings’ shall 
mean the mechanism of pencil cases and 
metal springs. 

(4) That a mark applied to an article 
ol precious metal, having a necessary metal 
mechanism, shall be deemed not to apply to 
the mechanism. 

_“(S) That where metal stems are used 
in 9 ct, scarf pins and metal tongues in 9 ct. 
wnooches, such tongues and stems should be 
stamped with the word ‘metal.’ 

_“(6) That tongues and stems on 15 ct. 
rooches and scarf pins shall not be lower 
‘han full 9 ct., whether screwed or soldered, 
ad the quality should be marked on the 
tongue or stem. 

“(7) That where other metals, such as 
‘iver or platinum, are used in conjunction 
with gold, articles so made should be marked 
«cordingly, e.g — 


9 ct, and sil 9 ct. and pt. 
15 ct. and sil 15 ct. and pt. 
18 ct. and sil 18 ct. and pt. 


‘The term ‘Platinum Alloy’ not to be 
"ecognized as a trade description. 
” 8) The term ‘Fine Gold’ shall not be 
“plied to anything but pure gold. Such 
ws a ‘Bright Gold,’ etc., shall be abol- 
shed, 
‘Platinum’ 
be used unless the articles so de- 


“(9) Platinum.—The term 
shall not 








scribed are made from platinum of a purity 
of .995, and where solder is used the articles 
as a whole shall assay at not less than .950 
and they should be marked ‘Pt.’ 

“(10) Stones.—Stones described as ‘real’ 
are those which are entirely produced by 
nature. 

“(11) Stones described as ‘synthetic’ are 
those which are chemically produced from 
the natural elements, and which have the 
same chemical, physical, and optical proper- 
ties as the real stones. 

(12) Stones described as ‘imitation’ are 
those which do not come within the descrip- 
tion of real or synthetic but are composed 
of base materials, such as glass, celluloid, 
ete. 

“(13) Other terms in use.—All terms 
other than the three mentioned above shall 
be abolished, e.g., ‘massaqua.’” 

With reference to the proposed reopening 
of the National Diamond Factory at 
Brighton, it is understood that the matter is 
being postponed until the Autumn Session 
owing to certain opposition being met in the 
House of Commons, 








ADVERTISING CAMPAIGN 
Milwaukee Jewelers’ Association Ready to 
Start Publicity Work Covering a Year 


MILWAUKEE, Wis., Sept. 27.—With all 
moving parts thoroughly lubricated, and 
every piece well inspected, the machinery for 
the great $5,000 co-operative advertising 
campaign instituted by the Milwaukee 
Jewelers’ Association is ready to be set into 
motion. Plans for this campaign have been 
underway for some time, and no amount of 
effort was spared by the efficient committee 
to make the preparations thorough enough 
to insure smooth execution once the event 
got under way. The campaign will open 
on Oct. 1, and will continue as an intensive 
propaganda dispensing agent for a period of 
one year. 

Special electros with a background con- 
sisting of some _ well-known article of 
jewelry, which will at once identify the 
“Gifts that Last” slogan that is conspicuous- 
ly lettered thereon, are available for dis- 
tribution this week. This method is calcu- 
lated to familiarize the general public with 
the slogan, and to connect it up in their 
minds with specific articles of jewelry, such 
as a watch, a diamond, a spoon, and similar 
suitable gifts. By frequently changing the 
electros, the appeal can be made a diversified 
one. According to Henry Rank, of Rank & 
Motteram, chairman of the committee in 
charge of the campaign, members of the 
association are taking very kindly to the 
plans so far submitted for their approval, 
and are optimistic over the results they 
expect to obtain. 

In addition to the newspaper advertising 
that is to be done in the course of the cam- 
paign, considerable attention will be paid to 
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window display cards, and out-door bulletin 
boards to be erected where they will be seen 


by most people. Arrangements for the erec- 
tion of from 50 to 100 such boards have 
been made. It is planned to make each 
board a work of art, symbolic of the high 
aesthetic standards maintained by the 
jewelers as a whole. The very best of 
talent will be employed in creating the de- 
sigs, which will be played up in the most 
beautiful and harmonious color schemes 
known to the sign painting profession. Only 
the very latest and best designs of merchan- 
dise will be represented in these bulletins. 

The newspaper advertisement appropria- 
tions of the campaign will be so budgeted 
that larger advertisements can be inserted 
on special occasions such as Mothers’ Day, 
Thanksgiving, Easter, Silver Week, Watch 
Week, and other appropriate occasions. The 
idea back of this feature is that other lines 
of merchandising have in the past coralled 
such business to too great an extent, and 
that the time has come for the jewelers to 
make use of such occasions for bringing the 
desirability of their wares before the public. 
The displays used on such occasions will be 
made from carefully prepared copy, embody- 
ing all the qualifications of the highest type 
of result-getting classical advertising. Spe- 
cial posters, bulletins, and window and store 
display cards connecting up the calendar 
event with the jewelry business, will also 
be available to those co-operating in the 
campaign, on such occasions, 

“Retailers, wholesalers, and manufac- 
turers, are all co-operating in the financing 
of our $5,000 fund, realizing that all direct 
or indirect results obtained will depend on 
the ultimate success of the jewelry business 
in general,” said Mr. Rank. “We are 
pleased to note the spirit of willingness to 
do his part shown by each individual up to 
the present stage in our activities, and we 
look forward to a campaign that will be a 
success from every point of view, leading to 
the improvement of conditions in the 
jewelry business not only in the amount of 
business done, but also in the higher stand- 
ards that can be maintained where all are 
joined in a common cause. 

“We acknowledge the service done to our 
line of business by the national advertising 
campaigns being waged by large manufac- 
turers, to bring their products before the 
public. Every jeweler ‘dealing in such 
products derives a benefit from such a 
campaign.” 








With the use of a glass cutter burglars 
smashed in the plate glass window at the 
store of C, A. Swanson, 113 Tower Ave., 
Duluth, Minn., early one morning recently 
and escaped with articles estimated at ap- 
proximately $400. Included among the 
articles taken is a string of pearls, and 
several rosaries, two amethyst rings and two 
watches. A diamond ring valued at $150 
which was to be given away in a contest 
of the Superior Labor Journal was also 
missing. The thieves in their haste to make 
their getaway dropped several pieces of 
jewelry on the sidewalk. Patrolman Albert 
Finnegan discovered the robbery about 4.30 
o'clock in the morning while making his 
rounds. He immediately notified the owners 


and an inventory was made to discover the 
missing articles. 
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Orienta Pearls are honestly made and honestly merchandized. There 
is no closer resemblance to the real Oriental Pearl than the Indestruct- 
able Orienta. It defies detection unless under the closest scrutiny. 


A Postal will bring you a prepaid 
memo selection. Plat. or 18K. Mntgs. 


October 3, 1993 
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THE FIGHT ON “SHEFFIELD” 





Text of Complaints Issued by Federal Trade 
Commission Against Manufacturer and 
Dealers Using the Term on 
Silver Plated Ware 


WasnincTon, D. C., Sept. 28.—The Fed- 

eral Trade Commission has fixed Nov. 6 at 
(0:30 A. M. as the date and time at which it 
will hold a hearing in this city on the com- 
saints, which, as told in the last issue of 
Tue JeweLers’ CIRCULAR, it recently issued 
against the Ontario Silver Co., an Indiana 
corporation doing business at Muncie, Ind., 
manufacturing silver-plate and cutlery; 
Samuel E. Bernstein, Inc., a corporation 
dealing in silver-plated ware and cutlery at 
(6 Fifth Ave., New York, and Jacob Busch, 
, dealer in cutlery and silverware at 588 
Broadway, in the same city, on the allega- 
tim that they had misused the term “Shef- 
idd” in the sale of merchandise. 


The complaints of the three actions are 
dmost identical in language as far as the 
gecific charges are concerned: After citing 
in the first paragraph the statement as to 
what the defendant is, its address and char- 
ater of its business, the complaint against 
the Ontario Silver Co. (Docket 1067) goes 
on to say : 
“Paragraph Two: Respondent from time 
to time in the course of its said business has 
manufactured for and sold and caused to be 
transported to members of the trade located 
in States other than the State of Indiana 
large quantities of silver-plated ware upon 
which it had stamped or impressed the 
words ‘Sheffield,’ ‘Sheffield Plate,’ ‘Sheffield 
Al Plate’ and other similar designations 
containing the name ‘Sheffield’; and such 
‘lver-plated ware is ultimately offered and 
exposed for sale and sold to the consuming 
public and other members of the trade lo- 
cated throughout the United States, with said 
words and said other similar designations 
containing the name ‘Sheffield’ still stamped 
or impressed thereon. : 
“Paragraph Three: For many years prior 
0 respondent’s use of the word ‘Sheffield’ 
lm connection with its business, the city of 
Sheffield, England, had been and had quite 
generally been regarded as being and it still 
is the largest producing area of silverware 
and silver-plated ware in England and the 
center of and predominant place in the silver 
industry of that country. Silverware and 
silver-plated ware made by the silversmiths 
of Sheffield, England, has been for many 
years and still is highly regarded by the 
trade and public in the United States, Eng- 
; and other countries as of uniform, re- 
ile and dependable quality. The words 
Sheffield Silver, ‘Sheffield Plate,’ and ‘Shef- 
ld Silver-plated Ware,’ when used in con- 
‘ection with silverware or silver-plated ware, 
“ave long since come to signify and denote 
now signify and denote to a substantial 
mp of the public that such silverware 
aaa ee ware was manufactured in 
+i ‘a England, and is of the quality 
amen hag become associated with that name 
and industry, 
of raragraph Four: The use by respondent 
€ terms ‘Sheffield, ‘Sheffield Plate,’ 
eae Al Plate,’ and other similar des- 
pe S containing the name ‘Sheffield’ as 
tendenc m Paragraph Two hereof has the 
Y and capacity to create the impres- 
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sion among a substantial portion of the trade 
and public that the silver-plated ware upon 
which such terms appear was manufactured 
in Sheffield, England, and is of the quality 
which has been and still is associated with 
the terms ‘Sheffield Silver,’ and ‘Sheffield 
Plate’ and the silver industry of Sheffield, 
England; among another substantial portion 
of the trade and public these terms when so 
used have a tendency and capacity to create 
the impression that the silver-plated ware in 
connection with which such terms are used 
is of a quality superior to silver-plated ware 
not so stamped or marked or of the quality 
both in appearance and durability that char- 
acterized the original silverware and silver- 
plated ware made by the silversmiths of 
Sheffield, England, and known as ‘Sheffield 
Silver’ and ‘Sheffield Plate,’ whereas in 
truth and in fact the silver-plated ware sold 
by respondent with said terms marked or 
stamped thereon was not manufactured in 
Sheffield, England, of the quality which has 
been and still is associated with the terms 
‘Sheffield Silver’ and ‘Sheffield Plate’ and the 
silver industry of Sheffield, England, and is 
not of a quality superior to silver-plated 
ware not so stamped or marked, nor is it of 
the quality either in appearance or durability 
that characterized the original silverware and 
silver-plated ware made by the silversmiths 
of Sheffield, England, and known as ‘Shef- 
field Silver’ and ‘Sheffield Plate’; and such 
use of these terms is not truly representative 
of quality, but is misrepresentative, confus- 
ing and misleading and creates an undue 
preference for such silver-plated ware among 
and tends to induce and does induce the pur- 
chase of such silver-plated ware by a sub- 
stantial portion of the trade and public in 
preference to silver-plated ware manufac- 
tured and sold by respondent’s competitors 
practically all of whom refrain from mark- 
ing or stamping their products with such 
terms or similar designations. 

“Paragraph Five: The acts of respondent 
above alleged are all to the prejudice of the 
purchasing public and of respondent’s said 
competitors and constitute unfair methods of 
competition in commerce within the intent 
and meaning of Section 5 of an Act of Con- 
gress, entitled ‘An Act to create a Federal 
Trade Commission, to define its powers and 
duties, and for other purposes,’ approved 
Sept. 26, 1914.” 

No answer to this complamt vor those 
against the defendants Busch and the Bern- 
stein concern, which are the same in sub- 
stance, has yet been filed. 








POLICE WANT HIM 





Jewelry Salesman Formerly Employed by 
Baltimore House Disappears and $1,000 
Worth of Jewelry Is Missing 


BattimorE, Md., Sept. 29.—A _ country- 
wide search has been instituted for a former 
outside jewelry salesman, who, until two 
weeks ago, was in the employ of Mervis 
Co., jeweler, 101 W. Lexington St. The 
salesman disappeared with a sample case 
containing approximately $1,000 in jewelry. 
Charles H. Burns, captain of detectives, as- 
signed Detective Lieutenant Lawrence King 
to apprehend the salesman on a warrant 
charging the former employe of the Mervis 
firm with larceny. 
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The salesman is now said to be in New 
York city. It is probable that he may at- 
tempt to obtain employment with a New 
York jewelry firm. Members of the Mervis 
firm waited several days after the man’s 
disappearance before definite police action 
was taken against the man, it is said. 

Within a few hours after Lieutenant King 
began his investigation a number of the 
rings bearing the marks of the Mervis firm 
were found in pawnshops. 








Exports of Platinum During July 


WasuinctTon, D. C., Sept. 26.—Figures 
just compiled by the Department of Com- 
merce show that during the month of July 
platinum valued at $10,232 was sent out from 
this country. Of this amount $3,164 repre- 
sented platinum ingots, sheets, wire, alloys 
and scrap, while the remainder of $7,068 was 
the value of manufactures of platinum, ex- 
cept jewelry, exported during the month. 
The figures showing the countries to which 
the metal was sent are as follows: 

Ingots, Sheets, Manufactures 


Wire, Alloys, of Platinum 
and Scrap Except Jewelry 
natin, 
Oz. Oz. 
Countries Troy Value Troy Value 
NED aid o'n04 cdess 5 $1,300... “as 
Quebec and Ontario. 16 1,737 42 $5,781 
Canada—Prairie 
Provinces 1 127 4 407 
OR meee oa 5 880 
WOME 2 icccxcponeel le $3,164 51 $7,068 








Imports of Platinum and Allied Metals 
During July 


WasHIncToN, D. C., Sept. 27.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum and 
allied metals during June, indicate that the 
total value of platinum ores and unmanu- 
factured platinum imported was $157,008. 
The value of iridium brought in during that 
time was $9,100, while osmium and osmi- 
ridium imported amounted to 329 troy 
ounces valued at $32,392. There was no 
rhodium or ruthenium received here from 


other countries although the value of 
palladium brought here in July was $18,428. 
The figures showing the imports by 
countries are as follows: 
p 
& bs 
rd a 
7 8S 
_ ; 35 2 
¢ Fes 8 § SF 
m eee Fe ge #9 
es Fs $248 ix 
Countries is & = a e 38 3 = E 
=o SCS AO && a 
i ee 32 inal’, < Nedetas agra 162 
Germany .... os 238 Chae 
ea ee ane.  Jngones eraia 15 
England .... 20 91 250 348 
Quebec and 
Ontaric .... ital re 42 
Colombia .... 2 Per | nr 827 
Total— 
Quantity 54 329 ae 1,394 
Value ...$9,100 $32,392 $18,428 .... $157,008 








Renewal notes given in part for notes orig- 
inally usurious are tainted with the original 


‘ usury. Hallan v. American Bank of Com- 


merce and Trust Co., Supreme Court of 
Arkansas. 252 S. W. Rep. 359. 
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Calife Pearls 


(Indestructible Quality) 
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With white gold clasp 
set with a sapphire. 


In grey velvet jewel 
case cabinet. 





824 24-inch length graduated 
Standard Selling Price $50.00 


Consult Your Wholesaler 
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Marking Silver Articles Filled with Pitch or Cement 
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| Counsel for National Jewelers Board of Trade Renders Opinion on the Use 
| of “Sterling” Mark, Interpreting the Recent Decision in Test Case Under 
New York Stamping Law. 




















In the course of the meeting of the Good 
gi Welfare Committee of the National 
Jewelers Board of Trade, Wednesday, 
Yorris L. Ernst, of Greenbaum, Wolff & 
fst, counsel for the committee, read an 
opinion on the use of the mark “Sterling’ 
m certain candlesticks, vases, etc., filled 
with pitch and cement. The opinion was 
xked for by the committee in view of the 
may inquiries that had been received since 
ge recent conviction of a New York whole- 
ger in a test;case brought in the Court 
of Special Sessions, The candlestick in this 
ase was filled, with pitch and cement and 
simply marked “sterling,” and the court 
fund this to be-a violation of the New York 
law and find the defendant $500. 
Mr. Ernst’s opinion as to the application 
of the law as expressed by this decision, as 
wil as the application of other State laws 
ad the national law to the subject, was 
demed by the committee most important 
wi it was decided to send a copy of the 
ame {0 various organizations and to make 
it public through the trade papers as well 
a through the service bulletin of the Na- 
tinal Jewelers Board of Trade. 
The opinion reads as follows: 
SEPTEMBER 18, 1923. 
“NATIONAL JEWELERS BOARD OF TRADE, 
New York, N. Y. 
Opinion re Marking Sterling on Certain 
Candlesticks, Vases, etc. 
“GENTLEMEN : 
“Since the Court of Special Sessions of 
New York handed down an opinion con- 
victing Aisenstein of violating. section 422 
of the Penal Law of New York State be- 
cause he had sold a candlestick completely 
utrounded with silver, but filled with pitch, 
ad candlestick being marked ‘sterling,’ 
your Board has requested an opinion from 
is as to the effect of this decision. 
am ‘We understand that the defendant, 
Aisenstein, intends to appeal to the Appellate 
y vision and we advise you that, in our 
opinion, the conviction will be upheld. The 
teiense of Aisenstein rested primarily on the 
found that the Penal Law provides in 
Wm “fect that the metal parts of an article 
marked sterling must be up to the standard 
quired by law and that in the instant case 
‘e metal parts of the candlestick sold were 
0 that standard. The position which we 
—_ taken from the start was that even 
tough the particular candlestick was filled 
with oe or some other non-metallic sub- 
“ance, the intention of the New York 
statute is clear and that it must be presumed 
~ Pes candlestick such as the one sold by 
oo the term ‘silver’ must be 
t he ie apply to all parts which appear 
illowed ~ It is apparent that the court 
call tc 1s construction of the statute. 
ton fe your attention that this construc- 
te a an innovation in the interpreta- 
» Stamping legislation, as the Gold 
wing Law of New York State has been 
tly construed by the courts in a case 






























where a gold bracelet was filled with some 
non-metallic substance and the court held 
that the entire article must be assayed and 
come within the standard required by the 
law. 

“It is true that in New York State the 
statute does use the word ‘metal’ in provid- 
ing thet ‘the component part of the metal 
of which said article is manufactured’ comes 
up to the standard set forth. The Aisen- 
stein case clearly holds that this phrase in 
the statute is to be interpreted as if it read 
‘the component part appearing or purporting 
to be metal.’ 

“In our judgment this decision of the 
court is sound law. We furthermore believe 
that it is for the best interests of all re- 
putable merchants in the jewelry line. 

“We have now been asked by your Board 
whether an article such as the one in 
question could be legally marked ‘sterling 
filled’ or ‘sterling reinforced’ or ‘sterling 
loaded.’ In our judgment such markings 
would be clearly in violation of the National 
Stamping Act whereas in the case of a 
few State laws, there is a specific provision 
prohibiting in certain cases the use of modi- 
fying words in conjunction with the word 
‘sterling. In other words, in our opinion 
the National Stamping Law intended to 
make the use of the word ‘sterling’ a 
privilege and it is clear that under the Na- 
tional Act, Congress endeavored to prevent 
the adulteration of the term ‘sterling’ by the 
use of modifying terms. In our judgment, 
the position as taken by the National Act 
is also for the best interests of the reputable 
merchants in the silver business. 

“It is apparent that if a mark such as 
‘sterling reinforced’ were legal, two candle- 
sticks could be manufactured, such candle- 
sticks appearing to a consumer, and even to 
the trade, to be identical, but the one might 
be coated with the thinnest possible sheet 
of sterling and filled with pitch, whereas 
the other might be a real sterling candle- 
stick and only filled with pitch or some other 
substance to make the article more usable. 

“Attention must, furthermore, be called to 
the fact that under the National Act there 
is specific provision to the effect that in 
connection with the use of ‘sterling silver’ 
such tern would apply to all parts of the 
metal ‘appearing or purporting’ to be silver. 
In other words, ‘appearing or purporting’ 
in the National Act are the very words 
which the Court of Special Sessions inter- 
preted as being included in the statute, even 
though the words were not actually used. 

“We cannot, of course, without spending 
a vast amount of time, give you a complete 
analysis of the effect of State Stamping 
Laws on the particular problem. In pass- 
ing, however, we call to your attention that 
under the Connecticut Law, for example, 
there is a provision which provides that a 
mark ‘containing the word sterling’ shall 
not be used, unless the article shall be up 
to the standard required. In other words, 
under the Connecticut Law, in our opinion, 
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the use of the term ‘sterling reinforced’ is 
illegal. As stated above, the legislative 
reason for preventing such terms as ‘sterling 
reinforced’ is that such term does not com- 
pletely and adequately describe the article, 
as the reinforcing can vary from a slender, 
metal post giving strength to the article, to 
a vast amount of pitch or cement used to 
give bulk and weight. In our opinion the 
further modification of the term ‘sterling 
reinforced’ by adding words setting forth 
the purpose of the reinforcement, or the 
material with which reinforced, would not 
purge the phrase from a violation of the law. 

“Although the National Act has not been 
availed of for the purpose of prosecution, 
we are convinced that a case brought under 
the opinion above set forth could be success- 
fully prosecuted in view of the fact that 
knowledge on the part of the defendant, 
usually difficult to prove in such a case, 
could readily be brought before the Grand 
Jury and the Trial Jury. 

“In our opinion, in the case of a candle- 
stick such as the one in question, where 
metal purporting to be silver covers the 
entire article, the word ‘sterling’ can be 
properly used if accompanied by a mark 
setting forth the weight of such sterling in 
such article. We set this forth merely as 
a general guide to the situation and caution 
you again that each article be examined 
separately. Furthermore, if the weight is 
to be added to the quality mark, the method 
by which such weight is marked on the 
article, its legibility, size, etc., must all be 
given separate and careful scrutiny. We 
call your attention in passing, furthermore, 
to the fact that we understand that various 
silverware concerns have discontinued the 
sale of all filled silver articles. Such a 
course was by no means necessary. We 
call to your attention, that there is a dis- 
tinction between candlesticks completely 
surrounded with silver and those which have 
a wooden base covered over with felt. Each 
class of article must be separately considered 
and treated. 

“The Silverware Association is repre- 
sented by able counsel and we feel that 
various silverware concerns will, no doubt, 
consult with their attorneys to the end that 
a clarification of the situation will result 
and the now existing unfair competition 
eliminated. 

“Very truly yours, 
“GREENBAUM, WOLFF & Ernst, 
“BY M. L, ERNST.” 








Creditors Start Bankruptcy Proceedings 
Against the Walker Jewelry & Loan 
Co., St. Louis 

St. Louts, Sept. 29.—An involuntary peti- 
tion in bankruptcy was filed against the 
Walker Jewelry & Loan Co. on Sept. 25. 
Levinson & Levinson, Fromberg & Russell 
are attorneys for the petitioning creditors, 
who are Joseph Frackman Co., Inc., $2,095; 
B. H. Briggs, $35; Milton Watch Co., $170. 

It is claimed that the company committed 
an act of bankruptcy while insolvent on 
Sept. 10 in that it did transfer a lot of 
jewelry, valued at $5,000, to Frank C, Mills- 
paugh, receiver of the United Home Builder 
of America, being at that time a creditor. 








I. R. Plant has opened a jewelry store at 
Euclid and E. 105th Sts., Cleveland, O. 
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“Shopping Scenes in the days of Omar Khayadm” 
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h\ - 2 en OMAR, the great value Pearl Line, has taken the ‘ 
V = merchants and consumers by storm. Never before | §. 
i FOROURNEW were such tremendous values offered to Pearl Lovers. in - 
/ SHOWING TWENTY A line of twenty qualities ranging in price from $3.75 \ i 
A OMAR PEARLS to $75.00 per strand of 24 inches, WITHIN EVERY- A 
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INDRA PEARL COMPANY, INc. 
392 FIFTH AVENUE, NEW YORK 


(AT 36TH STREET) 
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No. 662—Beautiful high lustre Omar Pearls in rose or 
cream tint, 24 inch length, mounted with 10k 
Solid Gold Catch, in Gray Velvet case No. 2, 
white satin lined. Guaranteed Indestructible, 
retails for $5.85 complete. 


No. 582—Opal-Iridescent Oriental Omar Pearls, besutt 
ful sheen, satin finish, 24 inch length, mounte 
with 14K White Gold and Diamond Patent 
Clasp No. D71, encased in Gray Velvet case 
No. 15, white satin lined. Guaranteed Inde- 
structible, retails for $29.40 complete. 


None Better Made-Look for Guarantee Tag_} 
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Enjoyable Gathering at Providence Club 





Officers and Committees of New England Manufacturing Jewelers’ and Sil- 
versmiths’ Association Hold Informal Dinner in Celebration of 
Success of A. N. R. J. A. Convention 














Ppoviwence, R. I., Sept. 29.—If there was 
ay dissatisfaction on the part of the mem- 
xs of the New England Manufacturing 
iyelers’ and Silversmiths’ Association, or 
gy criticism of its officers and committees 
at were active in the reception and enter- 
vioment of the American National Retail 
iyelers’ Association during its convention 
this city the last week in August, it was 
wt manifest at the informal jollification 
fer held at the Turks Head Club here 
ist Tuesday evening. It was strictly “an 
ssciation affair—just a little family party 
_with no outsiders except the representa- 
tes of the trade papers, who are a part 
gi the family,” as President Edgar M. 
Docherty expressed 4t. 

Nearly 175 members were in the gather- 
ig, the contingent from the Attleboros tak- 
ing possession of the lounge at the club 
dwut 6 o'clock, where they were greeted by 
President Docherty, Manager Booth and 
Pat Presidents Henry G. Thresher, Wil- 
jam T, Chase, Harry M. Mays, Henry Wol- 
ott and Theodore B. Pierce. 

Promptly at 6.15 o’clock dinner was an- 
wounced and the party quickly responded to 
te invitation, While the members were 
taking their seats at the small tete-a-tete 
tables, each for four covers, a trio—The 
Rhuston Sisters—furnished an excellent mu- 
sical program, which was continued during 
te serving of the dinner. 

All formality was thrown to the winds 
wth the result that it was one of the most 
tijoyable dinners ever held by the associa- 
ton. Only a small head table was set apart 
a which only a half dozen persons were 
vated. These included President Edgar M. 
Decherty, ex-Mayor Harold E. Sweet, of 
Attleboro, who officiated as toastmaster ; 
Manager Woodward Booth, Augustus F. 
Rose, director of the jewelry and silver- 
imithing department of the Rhode Island 
Schoo] of Design; P. J. Coffey, of Newark, 
“airman of the National Jewelers’ Publicity 
Association ; G. H. Niemeyer, of New York, 
mesident of the National Jewelers Board 
Trade; Past President Henry G. 
Thresher and “Tack” Sidney, of Boston, 
nonologist. 

For more than an hour the merits of an 
‘wellent chicken dinner in half a dozen 
‘mrses were enjoyed and after the cigars 
"ad been lighted President Docherty called 
% gathering to order with a few words of 
Weloome, in which he said in part: 


ADDRESS OF WELCOME BY PRESIDENT DOCHERTY 


1 am glad that so many have found it 
erm te respond to the invitation for 
fn peering and on behalf of the associa- 
-  €xtend a most hearty welcome. I do 
‘ intend to take your time with any 

thy Speech but I would ask you to look 
“ brief time to the weeks when we 
es oes for the coming of the mem- 
a American National Retail Jewel- 
wh sociation and their guests and to the 


the convention itself when, during 


the final days of August was held what has 
gone down in the estimation of everyone 
concerned, the most successful convention 
the jewelers have ever put across. 

“The success of that week was made pos- 
sible only by the hard, conscientious and 
consistent work and co-operation on the part 
of every member, not only of the commit- 
tees but of the entire association, and I wish 
at this time to thank everyone who helped 
—and that means the whole crowd. It was 
the best ever, and aside from congratulating 
ourselves upon the success of the part taken 


PRESIDENT EDGAR M. DOCHERTY 


by this association, we should not overlook 
the more important fact that great benefits 
are certain to accrue from that convention. 
Not the least of which is the knowledge 
that we have a great organization, well pre- 
pared to meet and handle any emergency in 
a most efficient manner. But, as I said in 
opening, | do not intend to inflict a speech 
upon you and so without further remarks I 
shall turn this meeting over to our genial 
member from Attleboro, Harold E. Sweet, 
who will be the toastmaster of the evening.” 

Mr. Sweet, in accepting the chair, said that 
he felt that he had been imposed upon, for 
when President Docherty asked him to take 
charge of the meeting he said he did not even 


suppose that he was to be honored as toast- _ 


master. However, he added, “here we are 
to give thanks and offer congratulations. 
But that’s a mighty small job, for without 
detracting one whit or jottle from the work 
and efforts of anyone else the success of the 
whole affair can be summed up in two names 
—Docherty and Booth. 

“But I am not here to make a speech, I 
am simply here to check up and that I may 
make no mistake I have been handed a list 
that I am to call on. When I addressed you 
at the meeting last April on the advantages 
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of organization and the great results to be 
achieved from co-operation I little thought 
that such a splendid opportunity would be 
afforded so soon or that we would meet the 
opportunity with such flattering success as 
we did in the convention that recently closed 
here.” 

At this point Mr. Sweet interrupted him- 
self to read a telegram from A. W. Ander- 
son, secretary of the American National Re- 
tail Jewelers’ Association, expressing regret 
that he could not be present at what he 
termed “the celebration of the greatest con- 
vention the association ever had.” 

Continuing, Mr. Sweet said: 

“The success that you achieved at the re- 
cent convention simply emphasizes what or- 
ganized effort will do. It has been co- 
operation in arranging, in perfecting and in 
carrying out a definite program and the re- 
sult is given in the telegram that I just read. 
Never did committees work more harmoni- 
ously or co-ordinately, but nothwithstanding 
their efforts and their efficiency they were 
busy carrying out the plan and the will of 
the men who, from the very beginning, had 
the wisdom to see and understand not the 
possibilities, but the reality, and the result 
has justified their confidence. 

“How quietly yet steadily has President 
Docherty gone forward in this movement 
and how at every turn have you been con- 
fronted by the evidences of his thoughtful 
and careful planning. He has not made 
much noise, but, what is better, he has got 
results. His invaluable, loyal service to this 
association can never be measured, 

“And shoulder to shoulder with him stand 
the ‘he man,’ whose indefatigable work car- 
ried the thoughts of his great brain to an 
unexcelled success. His years of association 
with men has given him an ability to fully 
analyze conditions, situations and possibili- 
ties so comprehensively that they become 
minimized. He is always there with the 
goods and he always knows how to put them 
over. You all know who the mainspring 
of the recent convention was. I don’t need 
to name him, but I cannot pass this oppor- 
tunity without asking him to stand up and 
admit it—Woodward Booth.” 

As the toastmaster ceased the assembly 
broke into a vociferous applause that lasted 
for several minutes until Mr. Booth stood 
up and smiling said: 


ADDRESS OF WOODWARD BOOTH 


“I plead not guilty.” 

As he attempted to take his seat, the toast- 
master, exclaimed: “We refuse to accept 
that plea and by way of penalization shall 
insist upon his making a few remarks.” 

“While I protest against the refusal to ac- 
cept my plea,” said Mr. Booth, “I abide by 
the decision so that I may take the oppor- 
tunity of thanking everyone for the co- 
operation both in spirit and in deed that was 
manifested throughout the preparation and 
the conduct of the convention. After the 
decision was made that the convention was 
coming to Providence there was but one 
thing to do and that was to make it a suc- 
cess and that was the one paramount idea 
this association had in taking hold of the 
affair and carrying it out. We felt that 
upon us devolved the obligation of making 
the guests of the great industry which you 
represent feel at home, That was the one 
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Platinum Bar Pins 


There is a noticeable excellence about Wheeler Platinum Jewelry 
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gal which we had and that was what we 
iit would bring to Providence and Attle- 
seco manufacturing jewelers the most last- 
4g satisfaction and benefits. And the re- 
gilts, we feel, have done the local industry 
geat credit. 
“How was this done? By a 100 per cent 
operation on the part of the members of 
ij the committees and of the rank and file. 
would take a long time and involve every 
amber of the association to enumerate the 
ime and effort that each one gave, what 
jey contributed. The retailers’ convention 
Leg a fact in history and we will soon 
» face to face with another but, just as 
og have demonstrated that you can success- 
ily conduct a big convention, so you can 
met every emergency, every problem, no 





NODWARD BOOTH, MANAGER N. E, M. J. & S.A. 


matter what the occasion. One of the out- 
waning benefits of the recent’ convention 
the accounting which the younger mem- 
ets of this association gave of themselves. 
They did splendid work; they proved them- 
elves and gave the older members assur- 
aes that worthy successors are already 
within the ranks. 
“Now, just a word concerning this asso- 
tation. The recent convention, or rather 
the work connected with it, has opened the 
8 of many manufacturers in this district 
the merit and value of this organization. 
"is the old story repeated—we have ac- 
tamplished something that has attracted 
milic attention and in so doing we have 
awakened many of our own members as well 
” outsiders, to the potentialities of this as- 
“cation. And notwithstanding that it has 
wd stood for the conservation of the in- 
iris interests and the protection of in- 
te interests, many have not realized 
wel _ This association should have en- 
htechour eg 4 every manufacturer 
, e New England section. 
ea iS ention of retailers is past but 
‘than 12 months we are to have an- 
_onvention here, that of the National 
deh a Jewelers’ Association. It is not 
’ ay duty but an opportunity to make 
and the country know that Provi- 
and Attleboro are what we claim they 
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are—the greatest jewelry center of the 
world; it will be a great opportunity to make 
for a closer bond between you and the 
trade.” 

The toastmaster then in turn called upon 
the chairmen of the various committees to 
respond concerning the specific duties de- 
volving upon each, his introductions being 
enlivened by personalities or some incident 
from the convention. While all the chair- 
men were not present the following made 
facetious responses: William P. Chapin, Jr., 
of the committee on entertainment of ladies ; 
Samuel B. Levy, of the golf tournament 
committee; Ralph Griffith, of the committee 
on badges; Ralph K. Stone, of the regis- 
tration committee; Edward H. Cummings 
(superintendent of Hack’s) for the trans- 
portation committee; Frederick A. Ballou, 


* Jr., of the committee on factory inspections ; 


Theodore B. Pierce, of the committee on 
visitation of the Rhode Island School of 
Design, and George F. Sawyer, of the re- 
ception committee. 

P. J. Coffey, chairman of the National 
Jewelers’ Publicity Association, was then in- 
troduced as the speaker of the evening, and 
outlined the need and plan of a publicity 
campaign which he is advocating carrying 
on for the next five years, His address was 
practically the same as delivered by him 
before the A. N. R. J. A. during its recent 
convention in this city, which was published 
in full in connection with those proceedings. 


ADDRESS OF AUGUSTUS F, ROSE 


Augustus F. Rose, director of the jewelry 
and silversmithing department of the School 
of Design spoke briefly of the advantages 
of the school in training apprentices for the 
manufacturers, and expressed the hope that 
more manufacturers would acquaint them- 
selves with the workings of the school and 
send their young employes to the classes. 
He said in part: 

“One of the most interesting facts in con- 
nection with the recent jewelers’ convention 
was the astonishment of visitors to the 
School of Design of the size and equipment 
of the institution. Not only was this re- 
marked by visitors from far away but from 
many of our own people. And I am glad 
for this opportunity to impress upon you the 
great advantages to be obtained through a 
closer relationship, a better understanding 
of our iystitution. It is our institution, You 
all have a personal and material interest in 
it. It was your generosity and support that 
has made it possible for the jewelry and 
silversmithing department of that school to 
be second to none in the world. What we 
want is for you to realize and appreciate it 
and to take the interest in it that you should. 

“Briefly, that I may give you some idea of 
our work, let me say that last year there 
were 1903 students registered in the school, 
in which there are eight different depart- 
ments, each of which is conducted with the 
view of being of assistance and benefit to 
the industrial needs of the community. Your 
association has been very liberal in assisting 
in equipping the jewelry department, but 
you are not getting out of that institution 
what you ought in proportion to the $250,000 
jewelry department. And it rests with you 


whether you will do so or not. 

“The school is just opening its school 
year and we are now taking registrations 
in the vocational department. 


The Saturday 
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morning classes are for your especial benefit. 
All you have got to do is to send your 
young employes to us and we will give them 
a training that cannot be given in the shops, 
yet supplements the shop training. Mainte- 
nance, tuition and materials are all paid for 


by the State. All that it costs the manu- 
facturers is the time of the young man for 
four hours every Saturday. 

“This vocational school was opened in 
March, 1921, when we had 32 students sent 
to us by 16 manufacturing jewelry concerns. 
Last year there were 52 apprentices enrolled 
from 18 firms and on the opening day of 
this year—Saturday last—we had only 32 
from 11 firms, Nine of the firms who sent 


boys last year were not represented on the 
We expect that there will be 


oH 
ay 


opening day. 














P, J. COFFEY, CHAIRMAN NATIONAL JEWELERS’ 
PUBLICITY ASSOCIATION 


a larger enrollment as the term gets under 
way. 

“The principal courses in the jewelry de- 
partment are jewelry making and designing, 
stone setting, tool making and engraving. 
By thorough instruction in these branches 
we are enabled to give the young men a 
broader insight into the jewelry industry 
than is gained in the mere making of jewelry 
in the shops. The school is a working 
laboratory such as is furnished in few 
schools in this country.” 

Mr. Rose concluded his remarks by ex- 
tending an invitation to the manufacturers 
to visit the school at any and all times, and 
to avail themselves of the equipment of the 
department at any time that they desired 
making special investigations, experiments 
or tests. 

The final hour of the evening was en- 
joyably spent in listening to dialect story- 
telling by Jack Sidney, a monologist from 
Boston. 








The firm of Joseph L. Hecht & Co., Inc., 
has taken out papers of incorporation and 
will engage in the jewelry business at Nor- 
folk, Va., with a maximum capital of 
$15,000 and a minimum of $2,000. Joseph 
L. Hecht is president; Michael Cooper, sec- 
retary, and M. J. Stern is the third member. 
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GOES INTO BANKRUPTCY 





William J. Keith, Providence, R. I., Files 
Schedules Showing Liabilities $105,595 
and Assets of $227 


ProvipENCE, R. I., Sept. 29.—William J. 
Keith, who was formerly president and 
treasurer of the Kescot Mfg. Co., Inc., manu- 
facturers of ornamental show buckles at 
7 Clifford St., this city, filed a voluntary 
petition in bankruptcy as an individual in 
the United States Court for the District of 
Rhode Island and on Tuesday he was ad- 
judged bankrupt by Judge Arthur L. Brown. 

Accerding to the schedules filed with the 
getition the total liabilities are $105,595 and 
the assets amount to $227, of which all but 
% cents which was the balance in bank, is 
in equity in life insurance policies} ‘The lia- 
bilities include United States for income tax, 
$4994, and Providence for tax of 1922, 
$203.13. 

The only secured claim is $6,596.91 to the 
National Exchange Bank of Providence on 
consignment account of the Kescot Mfg. Co. 
There are 56 merchandise creditors which 
include the following for $100 or more: 
Beech & Sweet, Providence, $247.45; Brom- 
ley & Co., Providence, $315; C. E. Brooks 
Co, Providence, $548.35; Mabel W. Copen, 
Boston, $335; Crown Hotel, Providence, 
$118.49; Ernest S. Calder, Providence, $245; 
Dr. J. H. Davenport, Providence, $105; 
George L. Claflin Co., Providence, $202.50; 
G. Guglielmo & Son, Providence, $489; 
Gardner, Moss & Haslam, Providence, $430; 
Milleysent B. Horton, Providence (notes) 
$6,058.66; H. M. Howe & Co., Providence, 
§23293; Keith Service & Co., Inc., Provi- 
dence, $2,411.70. 

Metacomet Golf Club, East Providence, 
$116; Park & Tilford, New York, $252.88; 
M. Steinert & Sons Co., Providence, 
$1,648.30; Robert E. Smith Co., Providence, 
$226.50; A. Sulka & Co., New York, $112.30; 
Tilden-Thurber Corp, Providence, $363.97 ; 
The Shepard Co. Providence (notes), 
$02; William M. Ashléy, Providence 
(notes), $800; Yamatya Co., New York 
(notes), $716.50; Norton’s Garage, Provi- 
dence (notes), $329.88; Samuel Budd, New 
York (notes), $167.05; Bonwit Teller Co., 
New York (notes), $571.05; Herbert A. 
Thayer, Providence, $175.37; Howard 
Motor Co. Portland, Me., $850; Robert 
McGhee, Providence, $800. 

Commonwealth Securities Trust Co. 
Boston (guarantor of agreement dated Aug. 
%, 1921, between this concern and the 
Kescot Mfg, Co., Providence), $79,095.94. 

Recapitulated the liabilities are: Taxes, 
United States, $49.94; taxes, Municipal, 
$203.13; secured claims, $6,596.91 ; unsecured 
‘ims, $17,999.43; notes, $80,745.94. 

\ssets—Insurance policies, $276.55 and 
bank account $.46; total $277.01. 

he business was started in the Summer 

: 1917 under the style of the Keith Mfg. 

6, as a firm by William J. Keith and 
E. C. Scott. Mr. Keith was formerly em- 
Dloyed in this city as a journeyman jeweler 

Dut went to Philadelphia, where he engaged 
Mm the Jewelry business as the Keith Cara 

" having been superintendent for a year 

Previously of the Metal Products Corpora- 

on, After a short time Mr. Keith acquired 

t. Scott’s interests and continued alone 
util January, 1919, when he turned the 
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business over to a corporation organized 
under the laws of Rhode Island as the 
Kescot Mfg. Co., Inc., with an authorized 
capital of $100,000. Then followed several 
inonths of juggling of ownerships and officers 
of the corporation until Sept. 23, 1922, 
when the concern filed an involuntary peti- 
tion in bankruptcy. At that time the 
schedule of Jiabilities aggregated $42,651.49 
and the assets $89,760.86 of which $50,857.36 
was not machinery, tools, etc., and $22,010.04 
for stock. The stock, tools, machinery, etc., 
were sold on a sealed bid for $4,250 and on 
Dec. 5, 1922, the first dividend of five per 
cent. was paid by the trustee. 








Statistics as to American Jewelry Exports 
to Foreign Countries During July 


WasuincTon, D. C., Sept. 27.—Jewelry 
valued at $28,725 was exported from the 
United States to foreign countries during 
the month of July, according to the statistics 
just released by the Bureau of Foreign and 
Domestic Commerce, but this total over $22,- 
000 went to Canada and about $2,000 to 
Great Britain. Outside of these countries, 
the only other large customers was Cuba, 
which took products worth $1,202, and Mex- 
ico, which received shipments of $1,063. 

The full list of countries and the amounts 
shipped to each are given by the department, 
as follows: 








Countries Value 
ET ee ee ee ORT rT or $609 
|. EE ee ee eee er rer eT 117 
0 ee eee eee eee 35 
i 6S 6 kG RAR PVE OURRE 785 
Le OT Tra 1,100 
Onn oe ET 100 
Canada—Maritime provinces ............. 1,236 

Quebeé and Ontario.............. 16,248 

oe 4,164 

British Columbia and Yukon...... 899 

jg PPrrrrer err reer er ere ee ee ET 401 
NN raids satire edGe esa eleeuseosews 1,063 
Newfeundland and Labrador.............. 90 
RR er Pee reer ae 50 
Bog er rr 20 
Other British West Indies................ 15 
eg SI as nae aa te Haee ea oamede 1,202 
| 19 
Tite Wet TRG iic ccccctcccccosscence 20 
ea aia ab EROS 6 0O TPE ETEEREEEEEE SS 527 
pe Pee Tee CRTC e 25 
gE a ar re ee ee $28,725 
An Interesting Exhibit of Coins Made 


Before the Civil War 


SPARTANBURG, S. C., Sept. 29.—M. O. 
Dickerson, vice-president of the Commercial 
Bank of Rutherfordton, N. C., has on ex- 
hibit at that bank a number of the “Betch- 
ler” coins, made away back in the years be- 
fore the war between the States, about 1830. 
The coins are of gold and were made by C. 
Betchler, jeweler, who conducted an exten- 
sive workshop about five miles out from 
Rutherfordton. 

Christopher Betchler came to Rutherford- 
ton in 1792 from Baden, Germany, bringing 
with him. three sons, Charles, August and 
Edward. In his workshop he finished and 
engraved “coins of the realm, each bearing 
the name, “C. Betchler.” He is buried in a 
woodland four miles north of the city of 
Rutherfordton. The gold mining and manu- 


facturing that was once of first importance 
around Rutherfordton has long since given 
way to other lines of industry. 

Mr. Dickerson has quite a number of the 


CIRCULAR 





101 


Betchler coins in denominations of five, two 
and a half and dollar pieces. They were 
made by Betchler with the sanction of the 
federal government. This finished artisan 
coined in his workshop near Rutherfordton 
as much as $2,000,000 worth of gold, the 
precious ore being mined mostly from the 
hills around Rutherfordton and some from 
the State of Georgia. 








TRY TO ENJOIN POLICE 





Washington, D. C., Jeweler Asks Court to 
Prevent Authorities Interfering with 
His Auction Sale—Test Case 
to Be Made 


Wasuincton, D. C.—The Commissioners 
of the District of Columbia and Daniel 
Sullivan, superintendent of police, have 
been cited by Justice Hoehling, of the Dis- 
trict Supreme Court, to show cause on Oct. 
5 why they should not be enjoined from 
interfering with the conduct of auction sales 
at 400 9th St. N. W. Abraham Sures, the 
proprietor of the store, has complained to 
the court that the police department is 
threatening to stop sales at this store, to his 
great detriment and in disregard of his 
rights. 

Through attorneys Newmeyer and King, 
the plaintiff says that with his brother he 
had been conducting a jewelry business at 
648 H St. N. E., and June 1 last rented 
the 9th St. store and placed $15,000 worth 
of stock there to be sold in order to wind 
up the partnership. He employed a licensed 
auctioneer, he stated, and the business was 
properly conducted. On Sept. 20 last, he 
asserts, a representative of the Better Busi- 
ness Bureau, at the instigation of a com- 
petitor, secured a warrant alleging viola- 
tion of a law requiring a written or printed 
permit from the District Commissioners to 
conduct auction sales, 

Although he alleges this is a new inter- 
pretation of the law, Mr. Sures said he 
made application for the permit but that no 
action has been taken on it by the authori- 
ties, The defendants, he declares, have 
threatened to stop his sales, which will ruin 
his business and leave him no redress in 
damages. 

The District Commissioners on Sept. 28 
filed in police court what is regarded as a 
test case against Mr. Sures. He is charged 
with operating an auction business in viola- 
tion of a law requiring auctioneers to secure 
a permit from the Commissioners of the 
district. The charge was made out by As- 
sistant Corporation Counsel Frank W. 
Madigan on information supplied by Louis 
Rothchild, assistant manager of the Better 
Business Bureau. The defendant pleaded 
not guilty and demanded a trial by jury. 

The business interests of Washington pro- 
tested some time ago to the District Com- 
missioners against the operation of these 
auction houses and an action was brought 
in the District branch of police court in an 
effort to break up the business. The in- 
formation charged a certain auctioneer with 
making false representations, and when the 
case came to trial he was convicted. In 
the case of record Sept. 28, the action is 
brought against the proprietor of the auction 
house, 
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4 Noteworthy Coral and Amber 
Lorgnette 





{LUSTRATED herewith is a fine lor- 
gnette, which was made about 20 years 
» and has never been used. It is a most 
nmarkable piece of workmanship. The 
gral Jorgnette chain of dainty matched 
ads, the fine gold mountings and the ex- 
quisite figure of the woman blend with the 
ger handle in producing a most pleasing 
fect. The photograph fails to bring out 
te beauty of the workmanship. The shell 




























LORGNETTE OF CORAL AND AMBER 


wat is of the finest of amber and the gold 
a. of the lorgnette chain is 18 karat 
0 

The beautiful coloring of the figure and 
lie chain defy description and the whole 
pee 18 well worthy of a place of honor in 
‘Fine Arts Museum. 

he lorgnette is now in the possession of 
Rodgers. & Krull, Louisville, Ky. 








FINED FOR SMUGGLING 





Man Arrested in Baltimore Failed to 
Declare Jewelry Valued at 
, $1,500 

bt TMORE, Md., Sept. 29.—Strict en- 
‘ment of the smuggling laws was ex- 

‘tylified here this week when Judge Morris 
bed af of the United States Court, im- 
Ut Nieg ne of $500 on Paul Candia, a native 
biomes who was convicted of bring- 
Pitogs ve boa $1,500 into the country 
bea tp vo — of making the declara- 

wA ederal customs officials. 

he Was arrested Sept. 4 when he was 
We 4 steamship at a Baltimore pier. 
‘wbapery the jewelry was found in his 
fl “ea he was unable to explain why 
rh, ved the jewelry without making 
Mither a the customs officers. Candia’s 
$a passenger on the steamer and 
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when her room was searched other jewelry 
was found, but Mrs. Candia made the proper 
declaration before she left the ship. The 
fine was paid. 

Because of economic conditions in other 
countries customs officers here have been on 
guard against the smuggling in of jewelry 
from foreign ports. It is believed, however, 
that considerable foreign jewelry, including 
diamonds have been smuggled into the 
country. 








DEATH OF H. H. MERRICK 





Well Known Retired St. Louis Jeweler 
Passes Away 


St. Louts, Mo., Oct. 1—Members of the 
jewelry trade not only in this city but in 
the manufacturing centers of the east, were 
grieved to hear of the death late last night 
of Harrison H. Merrick, one of the oldest 
jewelers of St. Louis, who had been con- 
nected with prominent local firms, but who 
retired from business a number of years ago. 
Mr. Merrick ‘passed away suddenly and 
peacefully at his home, 5358 Cabanne St. 

Deceased, who had been a prominent fig- 
ure in the jewelry trade for about half a 
century, was a native of New York State 
and was about 86 years old. Before going 
to St. Louis, he had served a thorough ap- 
prenticeship in the retail jewelry business, 
having been connected with the house of Cul- 
bert Bros., about 1868, and was later with 
the old firm of Ball, Black & Co. (now 
Black, Starr & Frost). He left New York 
to join the organization of E. Jaccard, who 
was one of the oldest and most prominent 
jewelers of St. Louis, and after remaining 
with the Jaccard Jewelry Co. for some 
years, was one of the organizers of the firm 
of Merrick, Walsh & Phelps, with which he 
continued until the concern was taken over 
by the Jaccard Jewelry Co. After the con- 
solidation, he remained as manager for the 
Jaccard house and later was a member of the 
Merrick-Whalen-Aehle-Hutchinson Jewelry 
Co., retiring from active business about 10 
years ago. 

Mr. Merrick was a gentleman of pleasing 
personality with many sterling qualities that 
caused him to be respected for his ability 
as a jeweler and his integrity as a merchant. 
Outside of the jewelry business, he was also 
prominent in Christian Science circles, this 
city, and was a reader in one of the local 
Christian Science churches. 

He is survived by his widow, who was 
formerly a Mrs. Carolyn McArthur. 








Death of Gerhardt Heming 


Crnc1nnatl, O., Sept. 28.—Funeral serv- 
ices were held on Wednesday for Gerhardt 
Heming, 84, who for many years had been 
a jeweler in Cincinnati and who died at the 
home of his daughter, Mrs. Emma Lem- 
mel, 1737 Westwood Ave., Westwood. 
Services were held at the residence and 
later at St. Bonaventura Church. 

Mr. Heming died Sunday after a linger- 
ing illness. He had kept in close touch with 
his daughters as they lived in Westwood in 
order to be near him. 

The daughters who survive him are Mrs. 
Lemmel, Mrs. Frances Hummel, Mrs, Kate 
Treszger, Mrs. Anna Plucker and Mrs. 
Mary Schaaf. 
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THE “LUXURY” TAX 





Senator Smoot Reiterates His Intention to 
Introduce Such a Measure Only If 
a Bonus Bill Is Passed 


SaLt Lake City, Utah, Sept. 29.—Senator 
Reed Smoot reiterated his stand taken in his 
recent interview with THE JeweLers’ Cm- 
CULAR. correspondent in regard to the so- 
called “luxury” tax at a luncheon of the 
Rotarians of the city in the Hotel Utah a 
few days ago. 

“T do not intend to take any step in any 
way, shape or form to amend the existing 
revenue laws of the United States in the 
next Congress, unless perchance a bonus 
bill passes the House and the Senate,” he 
said, “If the bonus bill does pass the House 
and the Senate I shall work to amend the 
revenue laws in order to raise more money. 

“I will not vote for a bonus bill because 
I know that if that is done the burden of 
taxation will fall somewhere upon the busi- 
ness men of this country.” The Utah Sena- 
tor was so emphatic in stating his opposition 
to the Bonus bill that his hearers were left 
in no doubt that he would make every ef- 
fort to defeat the proposition, 








HOLD ANNUAL OUTING 





Members of North Shore Jewelers’ Associa- 
tion Enjoy Field Sports and Banquet 
After Fighting a Fire 


Essex, Mass., Sept. 26.—The second an- 
nual outing of the North Shore Jewelers’ 
Association was held at Centennial Grove 
today. It was attended by jewelers and 
their friends from all sections of Essex 
County. The party made the trip in auto- 
mobiles and were not at the grove long be- 
fore they discovered a brisk fire, They 
discontinued their sports for the time being 
and all started for the fire, doing their best 
to put out the flames, the women joining 
with the men in the fire fighting crew. 
The fire got ahead of them and the depart- 
ment was sent for. 

At the banquet Herman P. Brett, presi- 
dent of the association, presided, and during 
the repast called on Louis S. Smith, secre- 
tary of the State association as the prin- 
cipal speaker. Oscar E. Nichols was the 
recipient of a baseball inscribed with the 
name of the association. 

In the ball games the “Main Springs” de- 
feated the “Hair Springs” by a score of 10 
to 6. At 630 the picnickers enjoyed a 
shore supper. The field sports took place 
on the race track. Mrs. Louis Smith won 
the peanut race, Ella Anger the ball-throw- 
ing contest, Mrs. M. P. Cole the potato race, 
Mrs, Oscar E. Nichols the bottle contest, 
Mrs. Arthur Suris the bowling on the 
green. 








An attempted robbery has been reported 
in West Duluth, where the window of a 
jewelry store was broken, causing the pro- 
prietor who was sleeping in a back room 
to awaken and fire a shot gun at the man 
in front of the window. The thief got away 
in an automobile, according to the report, 
which did not specify what articles had been 
taken. The police are now trying to find 
the thieves. 
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[JEN AND AUCTION LAWS 





\labama Legislature Passes Two Bills of 
Benefit to the Jewelry Trade 


BruincHAM, Ala., Sept. 28.—Just be- 

iore the close of the regular session of the 

Sate legislature of Alabama, which ad- 

immed sine die Sept, 28, two bills for the 

ienefit of the jewelers of Alabama were 
by that body and are now laws. 

One of these bills establishes and regu- 
utes liens in favor of jewelers, watchmak- 
as and silversmiths who alter, repair or do 
ay work on any article of personal prop- 
ety, and to regulate the procedure for en- 
forcement thereof. The other bill regulates 
ie sale of jewelry of all kinds at public 
wctions. Both bills are the result of dis- 
asssions which developed at the annual 
meting of the Alabama Retail Jewelers’ 
Association, held at Tuscaloosa last June. 
The bills are largely the work of Reid Law- 
wn, prominent Birmingham jeweler, assisted 
ly other jewelers and an attorney. Both 
iills cover fully the purposes for which 
hey are intended and are really the first 
ws of any consequence protecting the 
jewelers of Alabama. 

There are jewelry stores in Birmingham 
ad other cities and towns in Alabama 
which have numbers of watches left for re- 
sits for which the owners never called. 
Many of these watches have been in the 
jewelry stores for years and the jewelers not 
knowing just what disposition to make of 
them, have kept them. 

For the lack of proper auction laws in 
Alabama many “fake” auction sales of 
jewelry have been held from time to time 
which have been detrimental to the legiti- 
mate jewelers of the State. Under the new 
law nothing but legitimate auction sales of 
jewelry can be held. These two laws will 
wove of much benefit to the legitimate 
jewelry trade of Alabama. 

The text of the two laws follow: 


Lien Law 

A bill to be entitled an act to establish and regu- 
late liens in favor of jewelers, watchmakers and 
silversmiths who shall alter, repair, or do any work 
m any article of personal property, and to regulate 
the procedure for enforcement thereof. 

Be it enacted by the Legislature of Alabama: 
pec. 1. That every jeweler, watchmaker and 
silversmith who shall alter, repair or do any work 
m any article of personal property at the request 
of the owner or legal possessor of said property 
‘hall have a lien upon and may retain possession 
of any such article until the charges for such alter- 
Ng, repairing or work has been paid. 

Sec. 2. If such debt remains unpaid for 12 
months or more, then the jeweler, watchmaker or 
reremith may sell such article at private or pub- 
iw sale, and the proceeds, first, after paying the 
spenses of the sale, shall be applied on the pay- 
a re debt, the balance, if any, to be held 
at If debtor’s residence is known 
See ae co must be given the debtor of the 
ete — the time and place of the sale be- 
te Sale, said notice to be mailed to his street 

"ess. If debtor’s residence is unknown, notice 
of the ge by posting in the county court house 
ieee’ town or village where the jeweler, 
aia arte or silversmith resides, or the court 
vill be an. st thereto, and statement that the sale 
'e made, setting out the time, place and ar- 


must he g 


ticle ¢ ‘* 

lly articles to be sold and the name of the 
see, 3 ‘s 

herewith b All laws or parts of laws in conflict 
_ 4 be, and the same are. hereby repealed. 


Nec 4 4 
and no This act shall take effect upon passage 
approval of the Governor. 
Auction Law 
r be entitled an act to regulate the sale 
auction of geld, silver, plated ware, pre- 


A bill t 
at public 
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cious stones, watches, clocks, jewelry, books, bric- 
a-brac, rugs, clothing, china, crockery, glassware 
and leather goods, and to provide penalties for the 
violation thereof. 


Be it enacted by the Legislature of Alabama: 


Sec. 1. That it shall be vnawful for any per- 
son, firm or corpcration, to sell or dispose of or 
offer for sale, in the State of Alabama, at public 
auction, or to cause cr permit to be sold, disposed 
of or offered for sale, in the State of Alabama, at 
public auction, any gold, or silver, or plated ware, 
or precious stones, or watches, or clocks, or jewel- 
ry, or china, or glassware, whether the sale shall 
be their own property or whether they sell same 
at auction, as agent or employe of others; provided, 
however, that this section shall not apply to judicial 
sales or sale by executors or administrators, nor 
to sales by or in behalf of licensed pawnbrokers of 
unredeemed pledges in manner provided by law, 
nor to sales at public auction of stock on hand of 
any person, firm or corporation that shall, for the 
period of one year next preceding such sale, shall 
have been continuously in business in the State of 
Alabama as a retail or wholesale merchant of gold 
or silver, or plated ware, or precious stones, or 
watches, or clocks, or jewelry, or china, or glass- 
ware; provided further that such sale at public 
auction of the stock on hand of such merchant or 
merchants shall not be fed or replenished in antici- 
pation of such auction sale, or pending or during 
such auction sale, and that said auction sale shall 
be held on successive days, Sundays and legal holi- 
days excepted, and shall not continue for more than 
30 days within the period of one year. 

Sec. 2. It shall be unlawful for any person, firm 
or corporation to sell or dispose of or offer for sale 
at public auctin, between the hours of 6 o’clock in 
the evening and 8 o’clock in the morning, any gold, 
or silver, or plated ware, or precious stones, or 
watches, or clocks, or jewelry, or china, or glass- 
ware, 

Sec. 3. It shall be unlawful for any person to 
act as by-bidder, or what is commonly known as 
capper or booster, at any such auction or place, or 
to offer or make any false bid to buy or pretend to 
buy any such article sold or offered for sale at any 
such auction sale. 

Sec. 4. That any person, firm or corporation 
selling, disposing of or offering for sale at such 
public auction, any such gold, or silver, or plated 
ware, or precious stones, or watches, or china, or 
glassware, shall, in describing the same, be truth- 
ful with respect to the character, quality, kind and 
descripticn of the same and which, for the purpose 
thereof, shall be considered as warranties. 

Sec. 5. Any person, firm or corporation violat- 
ing any of the provisions of this act shall, upon 
convicticn, be fined in a sum not exceeding $500, 
to which may be added imprisonment for not ex- 
ceeding 90 days. 

Sec. 6. All laws and parts of laws in conflict 
with this act be, and the same are, hereby repealed. 

Sec. 7. This act shall become effective upon its 
passage and approval by the Governor. 








Officers of Cincinnati Retail Jewelers’ Asso- 
ciation Re-elected 


Cincinnati, O., Oct. 28.—Prospects of 
the holiday trade were discussed at the an- 


nual meeting of the Cincinnati Retail 
Jewelers’ Association held at the local 
Chamber of Commerce, Wednesday. The 


meeting was embraced in an optimistic at- 
mosphere as the retail jewelers believe their 
trade will not suffer during the approach- 
ing season, and, in fact, they look for an 
increase of a substantial nature over the 
preceding season. Present reports are en- 
couraging in this section. 

The association did not take action on 
any resolution except that of re-electing the 
old officers, these being: George H. New- 
stedt, president; Lawrence Herschede, vice- 
president; Louis F. E. Hummel, secretary, 
and Gustave D. Schneider, treasurer. 

The association does not have any sched- 
uled meetings except the annual gathering 
and it will not assemble again until Presi- 
dent Newstedt feels that there is need for 
one. 


CIRCULAR 


105 
JEWELRY SALES INCREASE 





Excise Tax Statistics Show Big Gain in 
Retail Jewelers’ Business in June and 
July Over Last Year 


WasuineTon, D. C., Oct. 1.—Excise tax 
collections on jewelry, watches, clocks, opera 
glasses, etc., in August totaled $1,545,696.78, 
or $322,814.61 in excess of returns last Au- 
gust, which totaled $1,222,882.17. | 

Receipts from July 1 to Aug. 31, \inclusive, 
totaled $3,095,487.47, as compared to $2,499,- 
894.74 during the first two months of the 
preceding fiscal year, an increase lof $595,- 
592.73. , 

Translated into figures showing the actual 
sale of jewelry the above means that during 
July, 1923, jewelers reported sales of $30,- 
913,935, or an increase of $6,456,292 over the 
sales of July, 1922. For the two months of 
June and July, 1923, the sales amounted to 
$61,909,743, an increase of $11,910,000 over 


the corresponding months of 1922, 








The Harding Memorial Medal Placed on 
Sale at Philadelphia 


Considerable interest has been evinced in 
the memorial medal issued by the United 
States Government in commemoration of 
the death of the late President Warren G. 





Photo from Wide World Photos. 


THE NEW HARDING MEDAL BEING SHOWN BY 
THE DIRECTOR OF THE MINT 


Harding, and inquiries have come to 
jewelers in many sections as to when these 
medals will be available. 

The medal, which was struck at the 
United States Mint, is to be placed on sale 
at Philadelphia today, Oct. 3. The photo- 
graph herewith taken last week shows the 
Director of the Mint, F. E. Scobey, seated 
at his desk holding one of the Harding 
memorial medals in his left hand. 








Arthur C, Feinberg, manager of Joseph 
Gumm’s jewelry store, Lansing, Mich., will 
leave for Rochester, N. Y., to be married. 
Following the wedding he will visit several 
New York firms and with his bride will 
take a sea voyage for several weeks. 
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Beary E. Oppenheimer & Co. 


9-11 Maiden Lane, New York 
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STAMFORD STYLE SHOW 


Jewelers Among Merchants Who Are Con- 
ducting Big Business Event 

SramrorD, Conn., Oct. 1—Merchants of 
this city are at present staging one of the 
greatest business events ever held in Stam- 
ford, namely, a Merchants’ Exhibit and Style 
Show. The affair was planned not only for 
the purpose of showing the people of Stam- 
ford that the merchants of this city have a 
large assortment of merchandise at just as 
low prices as New York city and other large 
neighboring city stores, but also to promote 
co-operation among competing local mer- 
chants. 

The outstanding feature of the affair is 
the window display tontest for which prizes 
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One of the finest window displays, not only 
among jewelers but among the merchants of 
the entire city, is being made by Samuel 
Phillips, Inc., jewelers and_ silversmiths. 
This business is about 26 years old and was 
taken over last May upon the retirement of 
Mr. Phillips by Isaac Hayman, formerly 
with Shiman Bros., New York, and Isidore 
Phillips, a nephew of the former owner. The 
concern occupies a store at 225 Atlantic St., 
which is about 20 feet wide and 70 feet deep. 
The two windows are attractively trimmed 
for the exhibit and style show. The left 
window features Deltah pearl necklaces 
which are attractively arranged in purple vel- 
vet and white silk lined boxes. There are 
also a number of expensive diamond mounted 
articles of jewelry on display in this win- 





WINDOW DISPLAYS AT THE STORE OF SAMUEL PHILLIPS, INC. 


will be awarded in various classes. There 
are three grand prizes to be given for the 
best window displays among all the merchants 
and a number of other prizes according to 
the classification of merchants, 

In the jewelry division, four concerns are 
represented including the Atlantic Jewelry 
Store, 314 Atlantic St.; George Grunberger, 
39 Main St.; S. Kronholtz, 489 Main St., 
and Samuel Phillips, Inc., 225 Atlantic St. 
The show opened on Saturday morning and 
will continue until Tuesday night when silver 
cups will be awarded to the winners of the 
window dressing contest by Mayor Phillips. 
The judging of window displays is being 
done by a committee of three expert window 
trimmers headed by Henry Frankenthal of 
B, Altman & Co. During the three days, 
there will be parades, band concerts and to- 
morrow night will be known as “Confetti 
Night,” when Stamford’s business section 
. take on the appearance of a Mardi Gras. 
chee mbetition was keen among the mer- 
ants in the window dressing contest and 
Ben excellent work of the Merchants’ 
thusia les Committee a great deal of en- 
ag was stirred up among the local 
; > . men. As a result business showed 

ee increase during the show, but it is 
a that the real results will follow 
er the affair is over. 





dow, which has for a background pearl gray 
satin and purple velvet drapes. At the left 
corner of the*window on a small pedestal 
is the name of the concern spelled out with 
synthetic rubies and sapphires. To each 
purchaser of a pearl necklace during the 
show, one of these stones is given. In the 
window are several vases containing natural 
flowers. The right window features a for- 
mal dinner display and shows a table prop- 
erly set with sterling silver. The back- 
ground of this window is cream colored silk 
with green plush drapes. On a glass shelf 
above the table is shown a mahogany clock 
with candlesticks and the entire display is 
attracting unusual attention, 

Another excellent window display is being 
made by S. Kronholtz, who has been in 
business in Stamford for about 36 years. 
This store has a frontage of 20 feet and a 
depth of 50 feet with a repair department in 
the rear and a watchmaker’s bench at the 
left of the entrance. One window of the 
Kronholtz store features sterling silver and 
plated ware. This includes vases in which 
are contained artificial flowers, plated ware, 
hollow ware and silver services. The back- 
ground for this window display is red velvet 
and white silk. In the right window, which 
is set off attractively with light blue velvet, 
are shown watch bracelets in platinum and 
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white gold and set with diamonds, an assort- 
ment of diamond mounted jewelry, includ- 
ing bar pins, scarf pins, knives and emblems, 
as well as watches and pearl necklaces. In 
the center of this window is an exceptionally 
beautiful display of carved wedding rings in 
yellow and white gold. This display is 
lighted up at night and is very attractive. 

George Grunberger, whose store is located 
at 399 Main St., is also making a notable 
exhibit. In the left window of this store 
is displayed sterling silver, silver plated 
ware, cut glass, ivory goods and some pieces 
of Dutch silver. In some of the vases are 
silk flowers, while one fruit bowl in the cen- 
ter of the window shows an assortment of 
imitation fruit. This display is set off with 
a blue mottle tone paper. The other win- 
dow exhibits a general line of jewelry 
which is shown on elevated platforms and 
hanging display stands. Mr. Grunberger has 
been in business in Stamford for about 12 
years and his store is 20 feet wide and about 
70 feet deep. Like most of the jewelry 
stores in Stamford, his repair department. is 
in the rear while his watch bench is just to 
the left of the entrance. 

Hyman Sosnowitz, proprietor of the At- 
lantic Jewelry Store at 314 Atlantic St., is 
showing a large assortment of his merchan- 
dise. Most of his display is made on plat- 
form display stands. It shows watches, 
rings, La Vallieres and a general line of 
other goods carried by this jewelry store. 
In the window are also tortoise shell and 
ivory goods, clocks, some silverware and cut 
glass. This store has only one display win- 
dow and has a frontage of about 15 feet. 
The depth of the store is 90 feet and in the 
rear of the establishment are the watch 
and jewelry repair departments. Mr, Sos- 
nowitz has been in business in Stamford for 
about 12 years. 

In an interview with one of the members 
of the committee in charge of the affair, a 
JEWELERS’ CIRCULAR reporter was told that 
the real purpose of the show was to promote 
co-operation and a better feeling among 
competing local merchants. This spirit, the 
committeeman told the reporter, he was sure 
would result from the show and he was of 
the opinion that it would help trade in 
Stamford. 








ROBBER IS CAPTURED 


Negro Bandit Who Held Up Yakima, Wash., 
Jeweler and Secured $4,000, Is 
Now in Custody 
Yakima, Wash., Sept. 26.—Leslie Rose, 
a jeweler of this city, was held up by a 
negro when he entered his store last Satur- 
day. The negro was attired in a red, blue 
and white carnival suit. Rose was gagged 
and. when his girl employe entered the 
store she was forced at the point of a gun 
to open the safe and turn over her jewelry 

valued at $4,000 to the bandit. 

When the victims managed to work them- 
selves free, the bandit had gotten a good 
start, but on account of his conspicuous 
dress was chased by automobiles without 
difficulty. 

He was captured with the loot still in his 
possession. He refuses to say more than 
that he held up the place for the excitement 
of it. 
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many profitable sales that you would not make otherwise. With our 
Diamond service at your command you can always keep your Diamond stock 
complete. Squares, Emerald cut and Marquise Diamonds always on hand. 


170 Broadway, New York 


(Suite 306-307) 
AMSTERDAM, 9 Tulpstraat PARIS, 12 Rue de la Victoire ANTWERP, 76 Rue du Pelican 

















> “nto te as 
ESPOSITER, VARNI CO. 
Importers of Precious Stone Necklaces 


15 MAIDEN LANE $3 NEW YORK 
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gIG GEM ROBBERY REPORTED 





Bandits Hold Up New York Diamond Sales- 
men as They Were Coming Out of 
Irvington, N. J., Establishment — 

Suspects Arrested in Jersey City 


A daring daylight hold-up in which two 

alesmen for the concern of Sigmund 
Hirschberg, diamond importer, 542 Fifth 
Aye, New York, were the victims occurred 
st Monday afternoon on Springfield Ave., 
Irvington, N. J. The first reports indicated 
that the thieves got away with $100,000 
yorth of loose diamonds but since then it 
has been Jearned that the loss will amount 
to less than that amount. Not until an 
inventory has been completed will the exact 
loss, which is fully covered by insurance, 
be known. 

The hold-up was one of the most daring 
and apparently best planned robberies 
which has ever taken place in Irvington. 
To accomplish the robbery the thieves were 
compelled not only to hold up Henry 
Hirschberg, a son of Sigmund Hirsch- 
verg and Walter Beal, a salesman for the 
same concern, but were likewise forced to 
hold at bay Walter Fletcher, president of 
the Irving Machine Co. After the men had 
committed the robbery, they made their 
ecape in a large red touring car and 
eral hours later a similar machine and 
three occupants were seen in Jersey City, 
where the men were arrested. Although 
the occupants of the car told the police 
they had nothing to do with the hold-up, 
and had been visiting relatives in Madison, 
N. J. they are still being held by the Jersey 
City police pending an investigation. 

The robbers were evidently familiar with 
the fact that Mr. Hirschberg and Mr. Beal 
tad diamonds in their possession and on 
Monday afternoon, it is believed, they fol- 
lowed the men to the establishment of Wie- 
gard & Co., manufacturing jewelers, at 1082 
Springfield Ave., Irvington. The police be- 
lieve that after the salesmen. went into the 
Wiegand establishment, the thieves waited 
outside for the men to leave the place. 
Hearing a noise on the stairs, the thieves 
lay in wait and pounced upon a man whom 
they thought was one of the salesmen. This 
man proved to be Walter Fletcher, head of 
the Irving Machine Co., and after the rob- 
vers had finished searching him, they realized 
they had made a mistake. Fearing Mr. 
Fletcher would give an alarm the thieves 
made him stand against a wall fully 10 
minutes, 

Finally Mr, Hirschberg and Mr. Beal 
appeared and as the two reached the door- 
way, the robbers covered them with guns. 
After a hurried search, they discovered Mr. 

| was wearing a vest in which he carried 
diamonds. They ordered him to re- 
move the vest and as he handed it over to 

oe of the robbers, they raced across a 
vacant lot to a large red touring car in 
which the police believe a third man was 
waiting. As the thieves ran toward the 
oan Mr. Hirschberg and Mr. Beal 
ap €d back into the W iegand establishment 
of the men grabbed a pistol and 
“Te shots at the disappearing auto- 
ioe he machine finally turned around 

Th r and was lost to view. 

¢ robbery was immediately reported to 
Police who sent out an alarm to all 
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surrounding communities. Within a short 
time, three men in a red automobile were 
arrested in Jersey City by Officer Sweeney 
of the Hudson County Police. The trio 
were taken to the Oakland Ave. Police Sta- 
tion in Jersey City where they were later 
questioned by Chief of Police Kirkbride of 
irvington. The owner of the car claimed 
that he had been in Madison, N. J., a short 
time before the robbery to see a sister. 
Neither the two salesmen nor Mr. Fletcher 
were able to give the police an adequate 
description of the robbers and were unable 
to identify the three men who were arrested 
in Jersey City as the thieves. 

At the New York office of the Hirsch- 
berg concern, a JEWELERS’ CIRCULAR reporter 
was told that the robbery would not amount 
to $190,000 as the first reports indicated. 
It was said that the loss the concern had 
sufiered is fully covered by insurance. 








Death of Julius Klein 


Julius Klein, southern representative for 
Lissauer & Co., wholesale jewelers, 170 
Broadway, for over 30 years, died Satur- 
day morning at his home, 1 W. 102nd St., 
New York, folluwing an attack of acute in- 
digestion. He had not been feeling well for 
several days and died within 12 hours after 
the attack. The funeral was held Monday 
afternoon from the Universal Funeral Par- 
lor, 52nd St. and Lexington Ave., with in- 
terment in Cypress Hill Cemetery. 

Julius Klein was born in Germany 66 
years ago. He came to this country when 
a boy with his parents and after attending 
school his first position was with the firm 
of Charles Broadway Rouss, as an errand 
boy. Later he became associated with 
Henry May & Co., wholesale jewelers, as 
a stock clerk and traveling salesman. In 
1890 he became a salesman for Lissauer & 
Co. and held that position at the time of 
his death. 

Mr. Klein was a member of Centennial 
Masonic Lodge and the Southern Jewelry 
Travelers’ Association. 

He is survived by his sister, Mrs. Rose 
Miller, of Louisville, Ky. 








Death of C. Fred. Lockett 


CotumBus, O., Sept. 26—C. Fred 
Lockett, certified watchmaker, who had a 
place of business in Room 74, Ruggery 
building, 20 E. Gay St., died at his home, 
1537 Inglis Ave., on Sept. 17, of pneumonia, 
after a week’s illness. 

He had been in the watch trade for 35 
years and for the past three years has 
operated a trade watch shop at the above 
address. He was widely known in_ the 
jewelry trade and for the past three years 
developed a business in grinding odd shaped 
watch crystals, in conjunction with the 
watch repair business. 

He is survived by his widow, Ethel K. 
Lockett, and one brother. 








A ring delivered for inspection, which is 
appropriated, is stolen as larceny by trick, 
and is not converted, as of property intrusted 
for the benefit of the owner. District of 
Columbia Court of Appeals. 289 Fed. Rep. 
935. 


CIRCULAR 





109 





LOOK OUT FOR HIM 





Jewelers Warned to Beware of This Swin- 
dler Who Is Using an Old Trick 


A warning against the operations of a 
clever swindler who has victimized many 
jewelers throughout the country is being 
issued by police departments in a number 
of large cities, in New York, New Jersey, 
Pennsylvania, Ohio and Illinois. From all 
indications the swindler is working his way 
west, and jewelers beyond Illinois can ex- 
pect a visit from him most any day. 

He uses practically the same methods in 
all of his operations and should be easily 
recognized by any jeweler whom he visits. 
His usual way of operating is to telephone 
to a prominent jewelry concern in a city 
and represent himself as a sales manager 
of some large local concern. To whomever 
he speaks at the jewelry store he says that 
one of the concern’s oldest employes is leav- 
ing and that his associates are desirous of 
purchasing a gift for him. The supposed 
sales manager tells the jewelry store pro- 
prietor, or whoever happens to answer the 
telephone, that he will send a man around 
immediately with a letter and an order and 
to give this man an assortment of jewelry 
from which a suitable gift will be selected 
and the remainder of the jewelry returned. 

In a few minutes a man appears with a 
letter and an order on the letterhead of the 
concern that the supposed sales manager 
claimed over the telephone that he repre- 
sented. The stranger is usually allowed to 
select what he wants and to take the jew- 
elry on memorandum. It is not until several 
days later when the jeweler telephones to 
the concern with which he supposed he was 
doing business that he finally discovers that 
he has been swindled. 

The swindler is described as between 30 
and 35 years old, standing between five feet 
nine or 10 inches in height and weighing 
about 160 pounds. He has a round face, 
dark brown hair, is smooth shaven and has 
a heavy growth of hair on the back of his 
hands and wrists. The man’s finger nails 
are well manicured, he is neatly dressed and 
gives the appearance of a prosperous busi- 
ness man. 

Jewelers are warned to be on the lookout 
for this man and should he appear notify 
the police or the nearest office of the Pinker- 
ton National Detective Agency. 








LOOT GOLD SHOP 





Three Bandits Force Seven Detroit Refinery 
Men Into Closet and Take $10,000 
to $20,000 

Detroit, Sept. 27.—Forcing seven em- 
ployees of the Detroit Gold Refining Co. 
into a small closet at the point of revolvers, 
three bandits shortly before noon today 
gathered up between $10,000 and $20,000 
worth of diamonds and other jewels, gold 
and cash from the safe and vanished. 

The company’s offices are located on the 
fourth floor of a theatre building here. The 
bandits dashed down the stairs, crossed the 
theatre auditorium, ran across the stage to 
the stage door and disappeared into an alley. 








H. E. Erickson has moved from Ackley, 
Ja., to Manhattan, Kans. 
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| Artificial Pearl Necklaces | 


Made and Sold in Europe for 15 years—A Superior Reproduction 


direct from France 
ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K. White Gold Mountings with our artificial pearls 


























Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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WE FEATURE 

What Fashion Dictates to 
Be Stylish 

NOVELTY BRACELETS 


—one hundred unique styles. 


Stone Necklaces 


of every description 




















Reports from all over the country " 
lari prmmnns ti show that necklaces are the biggest . 
ee a Tr selling items in the jeweler’s stock 





to-day. To meet this enormous de- 
mand, we have combed the European 
Stone Markets for all available 
merchandise and believe that we 
have now an assortment of neck- 
laces, second to none, in quantity 
and variety. 






SPANISH COMBS 


—small and large, with and without colored 
stones. 


PARISIAN NECKLACES 


—chokers and guards in all the stylish 
colors. 


REAL MARCASITE JEWELRY 


—set in genuine stones: crystal, onyx, 
amethyst, topaz, lapiz, cornelian, etc. 








We will be glad to submit you a selection 
on memorandum 





Write Us for a Memorandum Package. 
“One Look Is Better Than a Thousand Words” 





Giuseppe D’Elia, 









| W. Reichert & Co. INCORPORATED 2 
| 15 West 37th St.. New York City r 45 W. 34th St. . 
A Step From Fifth Avenue. New York 
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Walter B. Frost has gone to Florida for a 
two weeks’ sojourn, 

T. H. Bride, of the H. M. H. Co., Paw- 
tycket, is making an extended western trip 
for the concern. 

Mr. and Mrs. Henry G. Thresher motored 
t) Cape Cod the Jast week-end, returning 
home on Wednesday. 

Joseph H. Durrell has accepted a position 
with the Elmwood Box Co., of this city, as 
New England sales representative. 

A mortgage for $3,000 against property of 
George N. Babbington at Cranston has been 
discharged by the Peoples’ Savings Bank. 

H. Fellamn & Sons, Inc., have removed 
from 132 Main St. to new quarters in the 
new Kresge building, 124 Main St., Woon- 
socket. 

R. J. Ward, of the R. J. Ward Co., manu- 
facturers of rosaries and ecclesiastical goods, 
is making a business trip through the middle 
States. 

The Charles & Hedison Mfg. Co. has been 
elarging its enameling department at its 
slant, 116 Chestnut St., and increasing its 
working force. 

A marriage license was issued by the City 
Registrar last week to Vincenzo Simonelli, 
29 Atwell Ave., manufacturing jeweler, and 
Miss Evelyn A. Wilcox. 

According to an amendment to its charter 
led at the office of the Secretary of State, 
the M. F. Williams Co., of this city, has 
changed its name to Williams Co., Inc. 

The Guerriere Jewelry Co., 341 Main St., 
Pawtucket is conducted by Clotilde Guer- 
rere, of 55 Ralph St., this city, according 
to statements filed at the city clerk’s office. 

Col. Perey W. Gardner, the newly elected 
commandant of the First Light Infantry 
Regiment, has appointed J, Robert Sweet as 
Adjutant and Howard F. Vinica as Color 
Sergeant, 

_Artacky Berberian has given a mortgage 
‘or $2000 to Herman Bernstein on property 
a Elm and Chestnut Sts., and $3,000 to the 
‘ame on property at Chestnut St. and Tall- 
man’s Lane, 

Samuel A, Baldwin, Charles F. Irons and 
Join M. Buffington left last Saturday for a 
everal days’ motor trip, including the Mo- 
‘awk Trail. Each of the trio has passed 
us 80th birthday, 
Godlove, the jeweler, who has been con- 
‘ucting a jewelry department in the Boston 
Market, corner of Weybosset and Eddy Sts., 
“now in charge of a similar department at 
smurt's Specialty Store, 326 Westminster 









\ 


Detecting smoke pouring out of a window 
“ie shop of Cannon & Brown, Inc., elec- 
*oplaters, 185 Eddy St., last Monday night, 
*atrolman Sotnik, with the watchman, ex- 
inguished a fire which had started in a pile 
“Tubbish. The damage was slight. 
horse of the will of Charles H. Perkins 
“We discharged a mortgage for $30,000 
“ainst property of the Rau Fastener Co. 
re latter has given a mortgage for $18,000 
m the Citizens’ Savings Bank on property 
> northerly side of Sprague St. 
Ps — annual meeting of the congregation 
rss of Israel and David held at the 
De Beth-E1 last Sunday, Louis Lyons 
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was elected president; Archibald Silverman, 
vice-president; David Bernkopf, treasurer, 
and C. J. Fox, Mrs. Marion Misch and 
Abraham Dimond, members of the board of 
trustees. 

The one-story wooden building at 574-578 
N. Main St., occupied by the Empire Show 
Case Co., was completely destroyed by fire 
of undetermined origin early last Wednesday 
morning. The blaze started in the cellar and 
burned through to the roof, destroying both 
stock and building. The loss will be con- 
siderable. 

F. S. Bennett, representing the Scoville 
Mfg. Co. of Waterbury, Conn., left three 
coils of bronze wire weighing 30 pounds in 
front of the Doran building, 150 Chestnut 
St., the other day. He left the stock on a 
delivery truck and went into the building, 
but when he returned a few minutes later 
the three coils were gone. 

Thomas Gregory, detained in his shop at 
74 Clifford St. the other night until after 
midnight in getting some goods ready to ship, 
heard the noise of an automobile starting, 
and, looking out of a window, saw three men 
get into his automobile and ride away. He 
notified the police by telephone and within 
an hour it was recovered in a damaged con- 
dition where it had been abandoned. 

Felix Justice, 31 years of age, formerly 
living at 160 Dudley St., this city, who has 
been sought by the Providence police since 
last January, when he is alleged to have 
abandoned his family and left a trail of 
worthless checks behind him, was arrested 
last week in Chicago. Among his alleged 
victims was Joseph Krasnow, retail jeweler, 
27 Washington St. The police are taking 
measures to bring him to this city for trial. 

William H. Thurber, of the Tilden-Thur- 
ber Corp., and Henry D. Sharpe, of the 
Brown & Sharpe Mfg. Co., accompanied 
Governor William S. Flynn to the hearing 
before Interstate Commerce Commissioners 
Hill and Eastman at Boston last week to 
urge a consolidation of all New England 
railroads, except the Boston & Albany and 
the Central Vermont. Messrs. Thurber and 
Sharpe represented the Providence Chamber 
of Commerce. 

The Rhode Island Stationers’ Association 
held its annual meeting last Monday evening 
at the Hotel Dreyfus and elected the fol- 
lowing officers for the ensuing year: Presi- 
dent, William M. Herring; vice-president, 
George McGinnity; secretary, Raymond H. 
Shaw ; treasurer, H. Raymond Spooner; au- 
ditor, F. Walton Lovell; chairman of enter- 
tainment committee, Frank Pettis. Howard 
Wheeler, William M. Herring and William 
Freeman were chosen delegates to the na- 
tional convention at Des Moines, Ia., Oct. 8, 
9 and 10. 

Harry Nuttall, proprietor of the Provi- 
dence Picture Frame Co., dealers in art 
goods, bric-a-brac, etc., reported to the police 
last week that two clocks valued at $35.50 
each had been stolen by two women custom- 
ers. One of the women, who left three small 
pictures to be framed, took a banjo clock, 
but was pursued by Miss Alice Williams, 
one of the clerks in the store. The woman 
dropped the clock on the stairs and continued 
on her way. She was followed to West- 


minster and Union Sts., where she boarded 
an Elmwood trolley car. 


took a mahogany clock. : ; 
Among the jewelry buyers reported in this 


The other woman 
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city and vicinity during the past week were 
the following: Mr. Dennis, of Toronto; 
Mr. Hubbs, of Winnipeg; Mr. Reeves, of 
New York, and Mr. Coon, of Winnipeg, all 
representing the T. Easton Co., Toronto, 
Ont.; Mr. Avidian, of Lippman, Spier & 
Hahn, New York city; Mr. McDermott, of 
Frank & Seder, Inc., Pittsburgh, Pa.; Harry 
Morris, of Morris, Mann & Reilly, Chicago; 
Charles Oppenheim, of, Sears, Roebuck & 
Co., Chicago; Mr. Reichert, of William 
Reichert & Co., New York city; Mr. Lesser, 
of Samstag & Hilder Bros., Inc., New York 
city; Mr. Reinschreiber, of Cohn & Co., Inc., 
New York city; Harry E, Baumohl, of the 
United States Jewelry Co., Baltimore, Md.; 
R. Seligman, of the Seligman Jewelry Co., 
Seattle, Wash. 

Jewelry valued at nearly $200 was stolen 
from the front display window of the Colitz 
Co., retail jewelry store at 86-88 Main St., 
Woonsocket, Monday morning, Sept. 24, at 
about 5 o’clock, when a large pane of glass 
was broken with a stone, according to report 
made to the police. Inspector John Gilchrist, 
who investigated the break, found the stone, 
which is larger than a man’s fist. A square 
of glass nearly two feet across had been 
broken out of the center of the big pane. 
The first theory was that a passing automo- 
bile had hurled the stone against the win- 
dow, and this belief was adhered to until an 
examination made by the manager, Samuel 
Kamaroff, revealed that two watches and 
two rings were missing. The patrolman on 
the beat reported that everything was as it 
should be shortly before 5 o’clock, when he 
made his rounds, and that he did not see any 
suspicious persons in the neighborhood. As 
the break was discovered shortly after 5 
o'clock, the time of the break is well estab- 
lished. The store is owned by Ida Colitz. 











The Finberg A. C. will have a soccer team 
this season in the New England league. 

Harry E. Baumohl, of the United States 
Jewelry Co. of Baltimore, was a local visitor 
last week, 

Max Schweinshaut was the host at the 
dance given last Saturday evening at the 
Highland Country Club. 

F. M. and J. L. Card, manufacturing 
jewelers of Mansfield, are listed among the 
large taxpayers in the town of Mansfield. 

Lessard Bros., silversmiths, have out- 
grown their present factory and are plan- 
ning to move into a new location on Jan. 1. 

C. O. Sweet, of the C. O. Sweet & Son 
Co., who is a great friend of the Grand 
Army, has taken an active part in the or- 
ganization of a G, A. R. dining club, which 
will have monthly luncheons. 

Harold E. Sweet, of the R. F. Simmons 
Co., was the toastmaster at the jubilee din- 
ner held by the New England Manufactur- 
ing Jewelers’ & Silversmiths’ Association 
last Tuesday in Providence. 

The Attleboro Springs Hospital, one of 
the best equipped hospital plants in Massa- 
chusetts, which was given by the late John 
M. Fisher, manufacturing jeweler, to the 
Missionary Society of the Methodist 
Church, has been closed 
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MEDIUM and 
FINE QUALITIES 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK CITY 


LONDON PARIS 
26 Holbern Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 
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The 
Opera, Field 
and 
Prism Glasses 





Are of 
Unrivalled 
Quality, Combining 
Optical Accuracy and 
Elegance of Style. 


NEW, COMPREHENSIVE AND ILLUS 
Lio ua CATALOGUE ON APPLICA. 
I 


Sussfeld, Lorsch & Schimmel 


Sole Distributors for the U. S. and Canada 
153 W. 23rd St. New York City 








BLACK ONYX 


In All Sizes and Shapes 


Also precious and _ imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co,, Inc 


51 Maiden Lane, New York 
Phone John 0350 












































Let Us Solve Your 


STONE 


PROBLEMS 


HETHER it’s a single stone or a thousand, a 
W big one or a little one, from the finest gem to 
any imitation, we can furnish it with Amazing 
promptness—and at the lowest market price consistent 


with quality. We carry everything in the Stone line 
and do Lapidary work in all its branches. 


Send your next order to us. 


S. NATHAN & CO. 


71 Nassau Street New York 
Providence Office, 44 Washington St. 
E. S. BOROD, Representative 








Buy Direct 
from the importer 


We specialize 
in Cuckoo 
Clocks, 400- 
day Clocks, 
W all Clocks, 
Novelty Clocks, 
Grand father 
Clocks, Silver 
mesh bags—at 
the lowest 
prices. 

Ask for Catalogue 


Sokol ets Co. “New Cone & | 
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Attention—Manufactures 


ONYX RING STONES 


Furnished for Any Sis 


Dia 
EARRING. “STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New Yo 
a ad 









































Genuine Butterflies in Leckes 
(1/10 Gold and Sterling Bilver) 
and Butterfly Art Nov 
Ve are anne ye 


ity directly you save, 
send for memo sel 


dutterfly Novelties 


Jewelry Imp. a 
33 Bromfield St., Bostom, 
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Bouton Pearls 


A comprehensive assortment of the required sizes, ranging from the smallest to the 
larger gems. 
: We suggest that you estimate your probable requirements NOW,—and place your order 








with us at once. This is an especially advantageous opportunity. 


H. NORDLINGER’S SONS, Inc. 


Importers and Dealers in Precious, Semi-Precious and Imitation Stones 
New York, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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STYLE, QUALITY and ORIGINALITY 


Characterize the 


Necklaces, Earrings and Bracelets 


we are regularly importing from the smartest Parisian creators. 




















These clever designers in the Center of Fashion have their fingers on the pulse 
of feminine requirements in personal adornment the world over, and for your better 
class of custom we can supply you with the best and newest direct from the Paris 
shops. 

Send for a memorandum selection. 


L’?AIDA CQO. 


366 FIFTH AVENUE ; NEW YORK CITY 











Those who know us, and who understand how thorough we try to be, 
will appreciate what it means when we say that our stock of 
diamonds is complete. a 








Whatever you may need in loose diamonds, we are now in position to 
furnish. 


Joseph Mazer Co., Inc. 
_ 170 Broadway DIAMONDS NEW YORK 
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A. &$. ITER 
af 8. ESPOSITER == EXPERT LAPIDARIES 
NEW YORK We are always in the market for fine rough 
Tele. Bryant 4787 gem material. 
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OUR PRODUCTION 






EQUALS YOUR DEMAND 





Tre name “BULOVA on the 
bridge of a movement is your 
gucrantee of SERVICE today 
ortwenty-five years from today 








HE tremendous demand for BULOVA 
Watches is without precedent.. The 
great American public has come to 
realize that the name BULOVA on a 
dial signifies the best-to-be-had in 
a timepiece. 


But, we knew they would! 
And for that reason we are prepared. 


We have not speeded up production 
to take care of the orders, but we 
have increased production. 


There is a difference, for by increasing 
production, BULOVA quality remains 
unchanged, and the output becomes 
greater, whereas by speeding up pro- 
duction the quality might change. 


We will fill every order that we take. 


BULOVA WATCH COMPANY 


Serving the ‘Retail Jeweler Since 1875 
Fifth Avenue at 36 Street 
New York 
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Ss, L. Levenson, Uniontown, Pa., was in 
Pittsburgh last week on business and says 
that trade has been very good in the coke 
regions, where the men have plenty of work. 

W. J. Yenny, East Pittsburgh, Pa, has 
remodeled his establishment and has more 
room now for the display of goods. He has 
removed his workshop upstairs, which gives 
the store floor over to the display of mer- 
chandise. 

J. W. Nichols, Uniontown, has taken in 
a partner in his Brownsville store. The 
latter is Harry Woods and Mr. Woods is 
managing the Brownsville establishment. 
Mr. Nichols also has a modern store in 
Uniontown, where he has been engaged in 
bysiness for some time, 

J. O. Ladd, Ambridge, Pa. and well 
known to the Pittsburgh trade, having been 
employed here before he bought the present 
business there, has installed new fixtures 
into the new store he is occupying in that 
community. He is reported by some jewel- 
ers who have visited his place as having 
one of the most attractive establishments in 
the upper Ohio Valley. 

Edmund Englert, chairman of the board 
of directors of the Heeren Bros. Co., is 
back in Pittsburgh after a two months’ trip 
to Europe. He visited Cairo and Constan- 
tinople among other points and in order to 
add additional interest to the sightseeing 
visited King Tut-Anhk-Amen’s tomb and 
was much impressed with what he saw. The 
place is attracting a lot of tourists at this 
time. 

Howard W. Leonard, assistant credit 
manager for the Jos. Horne Co., was last 
week elected president of the Retail Credit 
Men’s Association. The organization will 
give him a reception in the Fort Pitt Hotel 
Tuesday night, Oct. 30, when the occasion 
will be observed as “President’s Night.” A 
dinner dance will feature the function. The 
newly elected officers will be presented to 
the membership at that time. L, Sondheim, 
ot the Rosenbaum Co., is the retiring 
president. 

_ The hands on all timepieces were turned 
ack one hour, Sunday morning, throughout 
this entire section, the city having gone back 
‘o eastern standard time. Just what will 
be the outcome of the time controversy a 
year hence is problematical, but there is a 
trong likelihood that it will again prevail, 
in spite of the fact that the State legislature 
has designated eastern standard time as the 
legal time and prohibits the enactment of 
egislation by municipalities to turn clocks 
ahead. Pittsburgh had already done so be- 
lore the law was passed and so had Phila- 
delphia and many towns in this end of the 
State. However, there is said to be noth- 
ng to prevent the present system being 
continued by mutual consent, which is likely 
to be done next year, just as it was done 
this year, ' 

Some of Pittsburgh’s jewelers are greatly 
era because of the manner in which 
omg auctions are being conducted in this 
vill be It is quite likely that some action 
wns taken looking to have them conducted 
regain or not at all. Some jewelers 

nN to about the matter say they do not 
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object to legitimate auctions, where concerns 
are actually selling out because of retiring 
from business or for other good reasons, 
but the manner in which some of them are 
conducted here, in view of the police regu- 
lations, is causing unfavorable comment. It 
is not unlikely that some jewelers will take 
up the matter with the city officials. One 
jeweler contended that he was asked to ex- 
amine several diamonds which had been 
bought at an auction in this city in order 
to place a value on them, and refused. He 
also stated that he had talked very plainly 
to the customer about bringing the stones 
to him, after first buying them at an auction 
under certain representations. Under the 
circumstances he said he would not give 
the man any information but was confident 
that these sales are taking legitimate busi- 
ness away from merchants. What the influ- 
ence is behind some of the establishments 
in permitting them to operate regardless of 
future complaints of jewelers, is not known, 
but there is much dissatisfaction regarding 
It, 














TRADE CONDITIONS 


Trade with the retail jewelers of Evansville 
during the past week or 10 days has been very 
good, and in fact the dealers say that they have 
no rcom to complain at the state of trade for several 
weeks past. They report that general trade con- 
ditions are gradually improving, and that collections 
are holding their own very well. The out of town 
trade has steadily increased during the month of 
September, and local business also has shown 
some improvement over the corresponding mcnth 
of last year. Indications at this time are that 
trade will continue gcod the balance of the year. 
The retail, as well as wholesale, dealers predict 
that holiday trade will be good this year, and that 
it probably will show an increase over that of last 
year. Reports from many of the towns in southern 
Indiana, southern Illinois and western and northern 
Kentucky are to the effect that trade is holding up 
well, and that dealers are quite optimistic over the 
future trade outlook. 

Floyd Nester, of the retail jewelry firm 
of Heinzle & Nester at Boonville, Ind., was 
a recent business visitor in Evansville. 

I. A. Rhodes, retail jeweler at Chrisney, 
Ind, was a business caller in Evansville a 
few days ago. 

Thomas C. Moll, a mussel digger, found 
a pearl in White River near Decker, Ind., 
a few days ago that is said to have been 
worth about $100. 

Raphael Bros., wholesale jewelry dealers 
at the corner of Vine and Ist Sts., report 
that their salesmen on the road are opti- 
mistic about Fall and Winter business. 

E. J. Welp, retailer jeweler at Hunting- 
burgh, Ind., has been nominated on one of 
three tickets for a member of the board of 
directors of the Chamber of Commerce at 
Huntingburgh, 

Christ Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers, Main 
St., this city, is expected in from a road trip 
within a short time. He has had a good 
business for several months past, he reports, 
and expects to see business continue good 
for some time to come. 

Charles F. Artes, Jr., of the C. F. Artes 
Co., Inc., 321 Main St., has returned from 
a business trip to Indianapolis. Mr. Artes 
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says that business conditions generally are 
better than they were a year ago at this 
time and that things ought to continue good 
the balance of the year. 

The one story cement stucco combined 
home and jewelry store for August Krohn 
at 801 St. Joseph Ave. will be completed 
about Dec. 1, it has just been announced. 
It will be of Spanish design and will contain 
five rooms and bath. Mr. Krohn will in- 
stall the latest fixtures and his new store 
will have a larger capacity and as a result 
he will have a larger stock of goods. 

J. M. Anslinger & Co., who have opened 
a new retail jewelry store at 713 Main St., 
were welcomed with a large attendance at 
the formal opening a few days ago and at 
times during the day the new store was 
crowded. This new store carries a com- 
plete stock of the latest designs in jewelry 
with the full line of new patterns in silver- 
ware. The displays on the opening day 
excited many favorable comments. Souve- 
nirs of carnations and cigars were given and 
the opening was pronounced a complete 
success, 

Local wholesale jewelers are interested in 
the announcement that the second “good- 
fellowship” trade trip under the auspices 
of the Chamber of Commerce will be given 
on Oct. 17. A special train has been char- 
tered and a brass band will accompany the 
local wholesalers and jobbers on the trip. 
There will be about 15 stops during the 
day in towns and cities along the Southern 
railroad. Several noted speakers will ac- 
company the train to make welcoming 
speeches in the towns where stops are made. 











Louis E. Freeman and Donald Barrows 
left Sunday for an automobile trip to Wash- 
ington, D. C. 

S. G. Mandalien, of the Mandalien Mfg. 
Co., is making an extended business trip 
for his concern. 

Hollis Bell, of the W. H. Bell & Co., who 
is at Saranac Lake for his health, is reported 
as being very much improved. 

Clarence Fisher, who is with the O. M. 
Draper Co., has been named as referee of 
the high school football teams. 

The school committee has decided to omit 
all of the jewelry classes in the evening in- 
dustrial schools this coming term. 

F. I. Gorton entertained the great chief 
of the Improved Order of Red Men last 
week-end at his Summer home in Matta- 
poisett. 

Thomas Henry Rammell, of Plainville, 
has been granted a patent on a bag clasp 
which he has assigned to the Whiting & 
Davis Co., of Plainville. 








Where an order for goods is given subject 
to the acceptance of conditions by the seller, 
the subsequent direction of the buyer as to 
delivery will raise a presumption that he 
considered that the conditions had been ac- 
cepted, and that a contract had been con- 
cluded. Rock v. Fisher, Supreme Court of 
Oklahoma. 216 Pac. Rep. 668. 
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TRADE MARK REGISTERED 


The Old Mine 
Dtamond 
House 


Cash Buyers and Wholesale Dealers in 


OLD SQUARE CUT EAST INDIAN and 
BRAZILIAN or OLD MINE DIAMONDS 


States a 


Specialty 


Always Ready to 
Make Cash Offers 


CHAS. S. CROSSMAN &CO. 
THREE MAIDEN LANE, NEW YORK 




















6% Ligue swiamond 


10-12 Kenmare St. 





Build Your Prestige 


SM cases not only carry such pleasing artistry of designs, 


Always on Hand .... 


Popular SM wrist watch cases here illustrated are two of our 
25-year gold filled cases, fitted with 4 sapphires and artisti- 
cally engraved to satisfy the most fastidious customer. 





6% Ligne Oval 


that make people pay well for them, but combine their 
attractiveness with such lasting wearing quality that they build up great prestige for those who sell them. 


Complete line of 25-yr. gold filled and 20-18-14K. Solid Gold Cases 


Write for Samples Through Your Jobber 


S. M. WATCH CASE CO., Inc. 


NEW YORK 
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U 6. Patent Office 


PEARL 
NECKLACES 


VENUS 











UNQUESTIONABLY — the 
finest 
pearls in the world. 


scientifically produced 


FRANK C. OSMERS 


2 West 47th St., New York, N. Y. 
Telephone Bryant 5523 
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DIAMONDS WANTED 


We are open for a series of Diamonds from 
one-tenth to one carat. Must be white # 
better and very slightly imperfect. 


WILL PAY SPOT CASH 


Address undersigned, care Commodore Hotel, 
New York, on October 8th, describing met 
chandise and prices. 


I. E. SOLOMON & CO. 





Indianapolis, Ind. __-_— 
















Solomon E. Sallan, who for many years, 
tas operated one of the best known retail 
jewelry establishments in the downtown 
hopping district, has changed recently from 
a cash to a credit policy. He still carries, 
however, the same high class jewelry and 
tgs entered a field that is meeting with 
wlimited success in Detroit. 

Manufacturing jewelers here are heavily 
agaged now on Christmas production. 

are offering new, elaborate and ex- 
tremely attractive designs in bracelets, cuff 
inks, stick pins and in fact about everything 
at makes up a jewelers’ line. Surveys 
indicate that the Fall and Winter trade, and 
especially the holiday trade, will exceed any 
previous year. 

The Scribner & Loehr Co., formerly of 
1124 Shelby St., has moved to the fourth 
for of the Liggett building. This concern 
isa branch of a company of the same name 
cated in Cleveland. The company’s new 
ication is ideal as it is in the center of 
Detroit’s wholesale jewelry business. The 
Scribner & Loehr Co, do a general whole- 
sale jewelry business, 

Cole & Erwin, retailers in the Majestic 
building in the downtown shopping district, 
which formerly catered largely to a cash 
trade, has recently announced that it has 
changed to a dignified credit system. The 
same high grade jewelry is being sold, but 
wider the new system the way is opened for 
persons who do not care to pay full cash 
for all purchases, to acquire what they want 
on a partial payment plan. 

Burr-Patterson & Co., manufacturing 
jewelers, have moved their plant for the 
manufacture of fraternity jewelry, into a 
building facing Roosevelt Park, near the 
Michigan Central Depot. This concern long 
has been noted for its fine work and attrac- 
tive designs. It now probably is one of the 
largest concerns engaged in this work in the 
country. Its new location is ideal, and with 
added facilities will be able to greatly 
increase its production. 

H. W. Himelhoch & Co., Liggett building, 
nas absorbed the Detroit Jewelers’ Supply 
Co, also in the same building, and Marshall 
& Co, Chicago, with headquarters located 
i Detroit. With the absorption of these 
‘wo concerns H. Himelhoch & Co. now be- 
comes one of the largest jewelers’ supply 
houses in the middle west. This company 
nas a large trade which has steadily grown 
during the last few years. The establish- 
ment is well managed and has every pros- 
mect of continued success. 

fanufacturing jewelers here report a 
considerable number of workmen coming 
nto Detroit from different parts of Canada. 
igher wages and a greater demand for 
workmen in this line here are said to be 

: —— Thus far Detroit has been able 
i them prompt employment. Prac- 
e y all are experts of the highest type 
tn ard picked up by manufacturers 

- Very few jewelry workmen are re- 

ported coming here from European centers. 

a are paying good wages 
eincien 

employ, cy from every one they 


Jacob Segal, of Jacob Segal & Co., re- 
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turned this week from a two months’ trip 
through England, France, Belgium and 
Holland. Mr. Segal made this trip purely 
for business purposes and visited diamond 
markets in all these countries. He reports 
the diamond market gradually getting back 
to normal with prices light. He also de- 
clares fine diamonds that were so freely 
offered on the markets before the war are 
extremely scarce. Mr. Segal was only in 
the city a few days before he left for an 
extended business trip. His house has had 
an unusual successful Summer business and 
is extremely optimistic regarding Fall and 
trade conditions, 

While Jose Winsen, of the Jose Winsen 
Co., is noted for his designs in platinum 
jewelry, he also is a designer of note in 
other lines. A few months ago Mr. Winsen 
designed and erected what he terms is an 
electric house, at 2277 Glinn Court, this city. 
Every imaginable labor-saving device has 
been installed and all operated by electricity. 
But Mr. Winsen has long been of the 
opinion at some future time only electric 
clocks will be in use. So on the mantle he 
installed a plug for the electric clock. Then 
in installing other electric equipment he 
added an electric clock. When completed 
the house was thrown open for inspection 
and more than 20,000 persons visited it. 
While electric houses may not be much out 
of the ordinary, it is quite unusual for a 
manufacturing jeweler to make the designs 
for one. He has sold the house for $30,000. 

The Liggett building at Gratiot Ave. and 
Farmer St. is rapidly becoming known as 
the Jewelers’ building. This is a large 
down town office building, but it is rapidly 
filling with manufacturing and wholesale 
jewelers, and practically all of them are 
prominent in their respective lines. Here 
are the jewelry tenants as they stand today: 
Luths Dorweld & Haller Co., wholesalers; 
the Attleboro Silver Co.; Schribner & Loehr 
Co., wholesalers; Wachler & Horwitz, 
manufacturers; A. F. Muehlke, engraver; 
Bert Kline, wholesaler; Arnold Neiss, dia- 
mond cutter; Jose Winsen Co., manufac- 
turers of fine platinum jewelry; H. W. 
Himelhoch & Co., jewelry supplies; W. F. 
Broer Co., Frank S. Finney, engraver; 
Vizzini Bros., watch makers; Schultz 
Jewelry Co.; Schaefer Jewelry Co., whole- 
salers; Paul Schultz, watchmaker; Krawitz 
& Kagan, manufacturers; Kadish Mfg. Co.; 
Abraham J. Cutler, wholesaler; Silver & 
Teguns, auctioneers and appraisers. 








Atlanta, Ga. 


TRADE CONDITIONS 


Business conditions in Atlanta are improving 
steadily as Fall comes on. Not only is the improve- 
ment noticeable in Atlanta, but all over the southern 
territory, reports going to show that trade condi- 
ticns are much better than for some months past, 
and retail jewelers hopeful of doing good business 
in the Fall and during the holiday season. 





eee 


Among out of town visitors in Atlanta 
during the past week were: H. W. Mea- 
ders, Toccoa, Ga.; H. S. Banta, Newnan; 
and J. Bush, Athens, Ga. 

Mr. Wells, of the Wells Jewelry Co., Sa- 
vannah, Ga., was in Atlanta during the week 
on a short business trip. Mr. Wells reports 
business conditions in Savannah as good. 
People are beginning to come back from their 
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Summer vacations in the north and in the 
mountains, he says, and the jewelry business 
is preparing for a fine Fall season and holi- 
day season. 

M. C. Whitmire, Griffin, Ga., was a-visitor 
in Atlanta during the week. Philip Laks, 
of the Pennant Watch & Supply Corp., New 
York, was also in Atlanta on a business trip 
in the interests of his firm. 

J. D. Madigan, of the Gorham Co., is at 
present touring Texas in the interest of his 
firm. He reports conditions as improving 
in that section, with jewelers hoping for 
good business this Fall and Winter. 








Cleveland 


H. R. Avery and Miss Montgomery of the 
Webb C. Ball Co., were in New York re- 
cently on a buying trip. 

A. H. Ficken, president of the A. H. 
Ficken Co., watch jobbers, has returned 
from Detroit, where he visited friends in the 
trade. 

Charles McCarvel, who is opening a new 
store in Elyria soon, was in Cleveland re- 
cently, where he purchased his fixtures and 
opening bill. 

Henry Warnicke has opened a new store 
at 3376 Fulton Rd. Mr. Warnicke had his 
former store in this same neighborhood for 
several years. 

Hugh N. Beattie, of Hugh W. Beattie & 
Sons, has recovered from a period of illness 
that confined him to his bed all Summer and 
is now back at the Euclid Ave. store. 

I. R. Plant has opened a new store at 
Euclid and E, 105th St. Mr. Plant also 
has a store in the Hotel Cleveland, but in- 
tends to close this one soon and devote his 
entire time to the east side store. 

The H. W. Burdick Co. has sent out a 
letter to all their customers inviting them to 
come to Cleveland and inspect their display 
and to see the magnificent Palace of Prog- 
ress now being held in the Cleveland Public 
Hall. 

The volume of sales for wholesalers has 
greatly increased within the last week or 
10 days. The retailers are ordering for their 
holiday trade and the evidence is that they 
are expecting a large amount of business. 
A more active demand for diamonds has 
been shown just recently and a bigger de- 
mand for novelties is expected soon. 

The Cowell & Hubbard Co. held its an- 
nual clambake Saturday night at Millers Inn. 
There was no program, everybody was too 
busy having a good time to be bothered with 
a program. The guests of honor were W. 
G. Knapp, president of W. G. Knapp, Inc., 
of New York; Charles Evans, of the Wm. 
Scheer Co.; Mr. Volkland, of Carter-Gough 
& Co., and Mr. Sutherland of the Alsopp 
& Bliss Co. 

The Rudolph Deutsch Co. has completed 
a unique and attractive loving cup which 
the players on the Rosenblum Baseball Team 
will present to Max Rosenblum. This team 
won the National Amateur A. A. champion- 
ship. On one side of the cup there is the 
likeness of a baseball field with each player 
in usual position in the field, and alongside 
the players his name. The other side has 
the inscription on it. This same company 
has made an attractive cup which the Amer- 
ican Legion will present to the Henry P. 
Shupe Machine Gun Post. 
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This great reference book will be an 
invaluable aid to your business. ) 
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TRADE CONDITIONS 


A rather surprising and gratifying change has 
taken place in the estimates of ccnditions in the 
past few weeks. Whereas many of the retailers in 
the country had been inclined to be somewhat 
skeptical as to volume this Fall, there is now very 
general feeling that the Fall and Winter will pro- 
duce good business. In only one part of the terri- 
tory is there any marked depressicn. That is in 
Oklahoma, due to the oil situation, and to the politi- 
cal events. Even in the wheat districts, where 
farmers have actually had small return for labor, 
or none at all, the retail jewelers are expecting fair 
business. The present predictions, as gleaned from 
salesmen who have covered the territory, and from 
wholesalers, is that retailers will find things good 
this Winter. Business has been fair already, with 
substantial volume reported in many secticns. Re- 
tailers are reported in good financial shape, though 
in many cases they are needing more stccks for 
immediate business while back bills are unpaid. 
This reflects a rather unusual situaticn, since as a 
rule the retailers hesitate to buy until bills for 
goods delivered and partly scld, are paid. But this 
Fall retailers are so sure of the good trade in pros- 
yect, that they are willing to assume further obliga- 
tions in order to have stock with which to take 
advantage of the opportunity. Credits are not be- 
ing expanded, however, under this situation, and 
as a rule retailers are holding down to around 
$2,000 of outstandings. The depleted ccndition of 
stocks when the buying for the seascn began, and 
the conservative buying, means that stocks are nct 
large now in retailers’ hands, and any sharp spurt 
in demand from the public will result in a rush 
of orders to market. 





L. B. Kimball, Perry, Kans., and T. 
M, Goodnight, Perry, Okla., were visitors 
in Kansas City last week. 

George C. Stairs, of Wichita, Kans., re- 
cently motored to Kansas City. His stay 
in Kansas City was of a week’s duration. 

“Gene” White, of the Hoefer Jewelry Co., 
isin the house for a few days from his Ne- 
braska territory and will soon return to 
that field. 

F, L. Knutson of Clear Lake, Ia., a re- 
tail jeweler well known in Kansas City, 
has started for American Legion conven- 
tion on the Coast. 

Frank Winkler, Parsons, Kans., will soon 
open a second store. The additional enter- 
prise will be in Independence, Kans., where 
he will have J. D. Karas in charge. 

E. W. Locke, traveler for the Hoefer 
Jewelry Co., has returned from a Missouri 
trip and has replenished his trunks pre- 
Paratory to starting on a Kansas trip. 

W. H. Joers, president of the Hoefer 
Jewelry Co., Kansas City, and of Hayden 
W. Wheeler & Co., New York, is spending 
10 days with the Kansas City company. 

L. S. Brawner, Oklahoma traveler for 
the Woodstock-Hoefer Watch & Jewelry 
0, was in Kansas City recently. He filled 
ils trunks and is back on the territory 
again, 

Charles A. Wilson, formerly in retail 
business at Wichita, Kans., and who sold 
Ms place three months ago, is in Kansas 

‘ty taking a short post-graduate course in 
Optics, 
he Wry thompson, formerly traveling for 
~ ‘00dstock-Hoefer Watch & Jewelry 
~» 18 now covering Nebraska and Iowa 
a” for Knaull-Cuthbert-Munn Jewel- 


Pe F. Klein, formerly of the material de- 
ment of Edwards-Ludwig-Fuller Jewel- 
» has gone to Detroit where he will be 


ty Co 
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in the new material department installed by 
the A. J. Cutler Co. 

E. A. Warner, advertising manager of 
the C. A. Kiger Co., was in an automobile 
accident last week. Mr. Warner’s car was 
quite badly damaged, but neither Mr. War- 
ner nor the occupants of the other car were 
injured. 

Thomas Mendenhall, Burr Oak, Kans., 
was in Kansas City recently, buying goods. 
When he returned home he was accompanied 
by his daughter, Miss Mabel, who has been 
taking a course at the Horner Institute of 
Fine Arts. Miss Mabel is reported by 
friends who have heard her work, to be not 
only clever but very talented. 

The Kansas City jewelry trade will be 
represented in an Industrial Exposition 
which will be one feature of the Fall fes- 
tival period in Kansas City. The trade has 
taken a booth in the exposition building, 
where a display will be made of facts con- 
cerning the jewelry market. The purpose 
will be by such presentation to help en- 
hance the pride of the territory in the facili- 
ties which Kansas City provides for the 
service of the public. 


One of the most touching stories that has 


. transpired in the jewelry trade of this dis- 


trict is that of the death of J. W. Duvall, 
a young jeweler of Madison, Kans. Mr. 
Duvall was in Kansas City early in Septem- 
ber, seemingly in good health; a few days 
later’ word came of his death. Mr, Duvall 
had a substantial stock for a small town 
and was doing a nice business. A young 
lady was working for him in the store, who 
was to have become his wife. And she is 
now continuing the store operation pending 
a definite arrangement regarding it. 

A project for a noonday luncheon for 
wholesale jewelers, every day, is being dis- 
cussed in Kansas City. A step in this di- 
rection will be taken, it is hoped, while the 
retailers are here for the Industrial Expo- 
sition, the Priests of Pallas affairs, and 
other items of the Fall festival period. Ar- 
rangements are being made whereby visiting 
retail jewelers may be taken to lunch at a 
place where other retail jewelers and 
wholesalers may be encountered; perhaps 
luncheon served to all at a big table, or in 
a special room. If this project is fulfilled, 
it is thought certain that the wholesalers 
will continue to meet daily at a common 
lunching place, where they may bring their 
customers. 

The Fall festival period in Kansas City 
began Sept. 24, with bands and clowns on 
the streets, and a general festival atmos- 
phere. There were large crowds down- 
town that day, but not much retail selling. 
The Fall Fashion Pageant of the Mer- 
chants’ Association was given two nights, 
Sept. 25 and 26, in Convention Hall, to the 
general public. The attendance was about 
the same for the two nights as for the one 
night of the pageant a year ago. Women’s 
apparel was the chief item shown on more 
than a hundred living models or manikins, 
running the range from street and after- 
noon wear, through sport wear and furs to 
evening gowns. Of the 100 models, about 
20 were children. While jewelry was not 
formally an item of the display, many of 
the manikins wore jewelry, and there was 
the appropriate costume jewelry for each 
costume. A feature of the display was the 
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“headgear” worn in the sections devoted to 
display of evening attire. The fashion 
pageant did not stimulate immediate selling 
of Fall merchandise; but it has, it is felt, 
caused a widespread interest in the subject 
of styles to be reflected in later trade. 











Louis Gutfreund is back on duty again 
after a short illness. 

Albert Amant, a jeweler in Chandler- 
ville, Ill., died suddenly Sept. 22. 

J. G. & H. C. Smith, of Wheaton, Mo., 
are reported to have gone out of the jewelry 
business. 

The Charles Hellwig Jewelry Co. has 
moved into its new quarters on Grand and 
Gravois Sts. 

S. J. Arnold of the Gutfreund-Arnold 
Jewelry Mfg. Co. has returned from a trip 
in southeast Missouri. 

Samuel Kober has severed his connection 
with the Harris-Kober Diamond Importing 
Co. and the Walker Jewelry & Loan Co. 

The Hess & Culbertson Jewelry Co. is 
displaying the Aviation Country Club of 
Detroit Trophy in one of its show windows. 

J. C. Washinka, who travels Arkansas 
and Texas for the Hoyt Jewelry Co., de- 
parted on his trip Sept. 24. He will be 
gone three months. 

The Frederick W. Drosten Jewelry Co. 
is showing a large crystal which is a repro- 
duction of the giant diamond, the Great 
Mogul, which was found in India. 

R. §. Baxter of Trenton, Tenn.; Frank 
Ricketts, Charleston, Ill., and Joe Scher- 
berg, Shreveport, were visitors at the Bau- 
man Massa Jewelry Co. during the past 
week, 

Lucle Steiner, daughter of F. L. Steiner, 
vice-president of the St. Louis Jewelry, 
Clock & Silver Co., was married Wednes- 
day, Sept. 26, to George Cummins, Jr. On 
account of a recent death in the family, the 
affair was quiet. The young couple will 
go to housekeeping and will be at home 
after Oct. 13. 

The Hess & Culbertson Jewelry Co. has 
inaugurated the plan of augmenting their 
usual sales conferences with addresses from 
economic experts. Saturday evening, Sept. 
22, the sales force met for a 6 o’clock din- 
ner at the American Annex. Professor 
Lippincott of the Washington University 
School of Economics spoke to the assem- 
bly on “Making the Sale.” The usual con- 
ference followed the address, Professor 
Lippincott taking part in the Round Table 
discussion. 








A Sicilian who gave his name as Paul 
Morella, of Washington, was arrested at 
Baltimore, Md., Sept. 27, charged with steal- 
ing a diamond ring valued at $25 from Sam- 
uel Spungin, jeweler, 101 N. Liberty St. 
Morella is alleged to be a member of a gang 
of “pennyweighters.” Within a few minutes 
after the ring was stolen an attempt was 
made to pawn it in the shop of a diamond 
broker. Morella was arrested by Detective 
Lieutenants Anthony Parr and T. P. O’Don- 
nell. The prisoner was held in bail for trial 
in criminal court. 
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GORHAM Ff 


Introducing a New Pattern 
of Sterling Silver Flatware 


“CHATEAU” 


Here is the latest of the many contribu- 
tions to fine designing made by The 
Gorham Company during its long and 
honored career. The generally expressed 
opinion is that it will become one of 
the conspicuously successful patterns, 
both in its approval by artistic experts, 
and its general appeal to users. In fact, 
this new pattern, “Chateau” is one of 
those inspired lovely creations which 
speak for themselves and inevitably make 
their own popularity. The new pattern 
produced at the Whiting Plant is worthy 
of the aristocratic name it bears, worthy 
of the Sterling Silver from which it is 
made, and being intermediate in price, 
is thus additionally attractive. This new 
Sterling Silver flatware so happily named 
“Chateau” is notable for delicacy of de- 
signing, distinction of form and propor- 
tion and a restrained richness of detail. 
The design gives an impression of 
Spanish influence, but it is more French 
in treatment. It is in every way appro- 
priate to modern interiors, particularly 
those founded on 18th century types, 
whether French or English. 
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LOSELY _follow- 

ing the statistics 
of the imports of dia- 
monds for June, came 
the announcement by the Department of 
Commerce of those of July which show a 
total value for the month of $3,720,722, of 
which the imports of cut stones amounted 
to $3,344,826 and that of the rough or uncut, 
$375,896. 

In the cut stones sent here again Antwerp 
leads, Belgium imports amounting to $1,- 
956,583, the imports from the Netherlands 
amounting to $1,141,396 and those from Eng- 
land, $114,035. France sent us cut stones, 
$88,092; Germany, $19,472, and the re- 
mainder was made up of shipments from 
British South Africa, $6,160; from Poland, 
$6,124; from Switzerland, $7,224, and from 
Canada, $4,840. 

Again the rough imported bore little rela- 
tion to the total demand for gems, British 
shipments amounted to but $100,281, little 
more than that received from the Nether- 
lands, which was $99,693, and Belgium sent 
us rough worth $49,562. Direct shipments 
from South Africa amounted to $56,753; 
from British Guiana, $37,970; from Brazil, 
$29,421. The remainder of the total of 
$375,896 was made up of small shipments 
from Bolivia, of $1,078; from France, $634; 
from British West Indies, $504. 

These figures give little encouragement 
to our cutting industry and it will depend 
upon the imports of rough for the next few 
months if any kind of a showing is to be 
made by the industry during the present 
calendar year. 












Diamond Imports 
During July 





HERE is no 
greater annoyance 
in the conduct of ordi- 
nary business than that 
which comes through delays in the mails 
and although some of these may be due to 
the Post Office Department and the condi- 
tions which sometimes exist through its 
inability to get proper help, there is a large 
portion of these delays due to some neglect 
or carelessness on the part of the public 
and a little thought, attention and care on 
the part of the ordinary business man and 
his clerks may do much to lessen these 
delays in the future. For instance, accord- 
ing to an announcement recently made by 
Postmaster Morgan of New York, in about 
50 per cent. of the advertisements which 
appear in newspapers and magazines, the 
advertiser’s name and city are only printed 
at the bottom of the advertisement, the 
street address being omitted. This omis- 
sion, from the mail sent to the advertiser 
not only imposes a burden on the Post 
Office, but interferes with the prompt dis- 
position of such mail, and, in fact, often 
results in non-delivery and the return to 
the sender. In speaking of this condition, 
Postmaster Morgan says: 


“About 80,000 pieces of mail, exclu- 
sive of those addressed to the largest 
and best known firms are received at 
this post office daily without street 
address, and this condition is true in a 
greater or less degree in all of the 
larger post offices in the country. The 
delivery of this incompletely addressed 
mail is delayed from 8 to 24 hours. 
Much of the mail sent in response to 


Delays in Mails T 
That Can Be 
Corrected 
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advertisements is first distributed in 
railway post offices. The distributers 
on the trains know their schemes of 
distribution by street and number, but 
are not familiar with the street address 
of even some of the largest firms. A 
letter bearing a complete street address 
can be boxed or distributed to the point 
of delivery and the package sent direct- 
ly to that point, thereby insuring its 
prompt delivery. If there is no street 
address on a letter it can not be sent 
direct to the delivering station; such 
mail is tied in packages and sent to the 
General Post Office where it must be 
turned over to the expert assorters. 
These experts dispose of as much of 
the mail as they can and after they have 
handled it there are about 20,000 pieces 
the addresses for which must be 
searched for in the directories, and of 
that number as many as 10,000 remain 
undelivered. 

“The importance of including the 
street and number in addresses for mail 
matter is increasing every day. As our 
great cities grow, the necessity for 
specific local directions becomes more 
pressing, 

“In no city is the need for specific 
addresses greater than in New York. 
The city is so large, its growth is so 
rapid and the changes so frequent, that 
it is physically impossible for postal 
employes to memorize the names of the 
thousands of hotels, apartment houses 
and office buildings that abound, to say 
nothing about the names of business 
concerns. ‘ 

“If advertisers do not include in their 
advertisements the complete address 
that will assure delivery of mail sent 
as the result of such advertisements, 
not only will the burden of disposing 
of this mail continue, but the adver- 
tiser will lose the business which he is 
secking by reason of delay or non- 
delivery of the replies.” 


There is no doubt that much of the 
omission of street addresses in advertising 
referred to above is due to conceit of the 
advertiser or a false idea of his importance 
in the community. Sometimes it is done to 
impress the public while in other instances, 
the address is omitted either through lazi- 
ness or thoughtlessness. The same lazy 
and thoughtless habit often causes clerks 
and business firms to omit street addresses 
from the letters sent out and all of this 
can be remedied without much cost or 
trouble if advertisers will see to it that 
their employes always put on the street 
address either in connection with their own 
circulars or advertisements or in the mail 
matter sent to others. In doing this, they 
will not only be aiding and saving the 
Government hundreds of thousands of 
dollars, but will be helping themselves in 
having the mail they are interested in de- 
livered all the way from eight to 48 hours 
sooner than it will take without the street 
address on it. 

As the holiday season is coming on, when 
jewelers find it necessary to receive prompt 
responses to and delivery of their orders, 
the matter taken up by Postmaster Morgan 
is especially of interest to our industry just 
now. This is one of the little things in 











THE 





JEWELERS’ 




















.™ Ring Mountings 


of Every Description 





DIAMONDS 


in All Sizes and Grades 





Medium Priced 
Diamond Mounted 


Rings Bar Pins 


Searf Pins 








CROSS & BEGUELIN | 


INCORPORATEDO 


CIRCULAR 








. on). 


















“Wholesale Jewelers 


Str = <ie 


NEW YORK 





21-23 MAIDEN LANE ) 


—— 


October 3, 1923, 


careless business practice that can easily be 
remedied and we hope the jewelry trade 
will take the lead in acting on the New 
York postmaster’s suggestion, 





More Jewelry T HE pessimists who 
Sales in do not wish to 


realize the improve. 
June and July ment that has beeg 


steadily going on in the jewelry business 
are in an unfortunate position, inasmuch as 
today we no longer have to rely on guess. 
work or the opinions of individuals but can 
draw accurate information as to the exact 
amount of jewelry sold throughout the coun. 
try through the excise tax returns made to 
the Federal Government. The statistics, 
which have been published from time to time 
in THE JEWELERS’ CircuLar, have indicated 
a steady improvement throughout the country 
this year over the sales of last year. The 
statistics for the fiscal year as published in 
the issue of Sept. 12, indicated an increase 
in the sale of jewelry and watches during 
the year 1922-23 of over nine per cent., or 
$35,456,918 over the same sales in the year 
1921-22, while the same statistics showed 
that the jewelers did a business during June, 
1923, of $5,455,652 over that done in June, 
1922. Now come the figures for July sales 
which tell a similar story. 

According to the reports made by the Rev- 
enue Department last week, as published in 
another column of this issue, the excise tax 
collections on jewelry, watches, clocks, etc, 
during August totaled $1,545,696.78. In- 
asmuch as the tax represents five per cent. 
on the total amount of sales and the returns 
in August covered the sales of July, this 
indicates that the jewelers during July, 1923, 
made total sales of $30,913,935.60. Inasmnch 
as the returns last August totaled but $1,222, 
882.17, indicating the sales last July were 
$24,457,643.46, this shows an improvement 
over the corresponding years of $6,456,292. 
Taking the figures from July 1, 1922, to Aug. 
31 (which means the sales for June and 
July), we get a total tax return for the two 
months of $3,095,487.17 on the total sales of 
$61,909,743.40 as compared with the tax of 
$2,499,894.74 on the total sales of $49,997, 
894.80, or an increase for the two months 
of $11,911.854. 

This shows a substantial gain by the 
jewelry trade in the sales during the Sum- 
mer of 1923 over that of 1922 and this can- 
not be discounted, because no taxes were 
paid by a jeweler unless a sale was made 
first. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Sept. 29, 1921 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. $1,399. 


Gold bars paid depositors.......-+++: 
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Of this the gold bars exchanged for gold 
coin are reported as follows: 
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It was announced last week that Edward 
Dreyfus has given up his setting establish- 
nent at 71 Nassau St., and is now located 
t 522 Fifth Ave. 

s, A. Van Moppes, 106 Fulton St., ar- 
ved in this city last week on the Aquitama 
after a three months’ trip abroad. Mr. Van 
Moppes was accompanied by his wife and 
daughter, Sylvia, 

Henry Agate, treasurer of the Bonner 
Mfg. Co., 87 Maiden Lane, returned last 
week from a nine weeks’ trip to the Pacific 
Coast. Mr. Agate visited all of the princi- 
gal cities between New York and California 
and reports a successful trip. 

Representatives of Hoffman Bros., 565 
Fifth Ave., have left on trips to various sec- 
tions of the country. Harry Hoffman has 
gone to cover his southern territory, A. Gol- 
denberg to Pennsylvania and New York 
State and S. R. Hoffman to the south and 
southwest. 

Louis Pusrin, manufacturing jeweler, 9 
Eldridge St., has returned to this city after 
a sojourn of three weeks in the Catskill 
Mountains. Archie Pusrin and Ben Sacks, 
manager and eastern representative re- 
sectively for the Pusrin concern, left this 
tity several days ago for a stay in Monti- 
cello, N. Y, 

Isidor Lassner, of Lassner & Bamberger, 
21 Maiden Lane, returned to this city last 
week on the Aquitania after spending more 
than two months abroad. Mr. Lassner 
visited the pearl and stone markets of 
France, England, Czecho-Slovakia and Ger- 
many, where he purchased and arranged 
with the concern’s factories to ship new 
goods for the coming season. 

George W. Wilson, a jeweler of Brooklyn, 
has reported that he was recently swindled 
ya man who gave him a fraudulent check 
drawn on the Mechanics & Metals National 
Bank, Central Park branch. The check was 
‘or $150 and was in payment for a platinum 
Gamond ring, The check was signed with 
he name “Samuel G. Sien,” and was re- 
turned to Mr. Wilson marked “no account.” 

The Metropolitan Museum of Art has 
lust announced several courses of lectures to 
* given at the Museum during the coming 
“ason. The announcement states that care 
vee been taken in the selection of subjects 
and in the lecturers employed and, for this 
“4Son, it is believed that many who are 
merested in the consideration of art will 
Badly take advantage of this opportunity. 
— is issuing booklets on the 
—— of lectures which will be 
these book!, one interested should write for 
of A klets to the Metropolitan Museum 
" - p> Ave. and 82nd St. 
heteales lust, of Dieges & Clust, manu- 
; ao John St., was tendered 
wae, : Surprise by his employes and 

ast Wednesday in celebration of 














THE JEWELERS’ 





his 50th birthday. From the office force of 
this concern and part of the manufacturing 
plant, Mr. Clust received a handsome bou- 
quet of 50 magnificent American Beauty 
roses, as well as a desk set of bronze, silver 
mounted. In the evening, Mr. Clust was 
tendered another surprise when he was es- 
corted to Farrish’s Chop House, corner of 
John and William Sts., by employes who 
had been associated with the concern for 10 
years or over and who are better known as 
the “Old Guard.” At the dinner which was 
served in Mr. Clust’s honor, the Hon. John T. 
Dooling, formerly assistant district attorney, 
made an appropriate speech and then pre- 
sented the honored guest with a beautifully 
ornamented gold Elks card case and also a 
life membership to his lodge, which is 
Brooklyn Lodge No. 22, B. P. O. E. Mr. 
Clust responded with a great deal of feeling 
and in an appropriate manner thanked his 
associates for their kind remembrances. 
Numerous telegrams were received by Mr. 
Clust and were read at the dinner. These 
expressions of felicitation came not only 
from friends in the trade but also from 
others outside the industry and from fra- 
ternities of which Mr. Clust is a member. 
Mr. Clust was born in Williamsport, Pa., 
on Sept. 26, 1873, and came to New York 
about 27 years ago, where he has been en- 
gaged in the manufacturing jewelry business. 

The regular meeting of the Good and Wel- 
fare Committee of the National Jewelers 
Board of Trade was held at the headquar- 
ters of the Board, 15 Maiden Lane, last 
Wednesday. Chairman Coffey called the 
meeting to order at 11.30 a. M. when a num- 
ber of matters of interest were given con- 
sideration. There was some discussion as to 
the proper marking of certain American Le- 
gion buttons and then came a report by Morris 
L. Ernst, of counsel, as to the result of the 
litigation in the Aisenstein candlestick case. 
He also submitted an opinion in this matter 
which is of general interest to all retailers 
and manufacturers who handle sterling sil- 
ver. The opinion is published in full on 
page 95 of this issue of THE JEWELERS’ 
Circutar. After the opinion had been read 
it was adopted by the committee and a 
resolution was passed to the effect that it 
be given publicity through the trade papers 
and copies be sent to the various organiza- 
tions in the trade. The committee went on 
record as believing that the recommenda- 
tions of counsel, irrespective of these legal 
aspects, are for the best interests of the 
trade. A report was also made about two 
stamping law cases which have recently been 
started, one against Joseph Schlar and the 
other against Julius Sessler. Both cases 
have already been reported in THe JEweL- 
ERS’ CiRCULAR. A communication from the 
Federal Trade Commission was read and 
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co-operation of the Board with the Better 
Business Bureau of New York city. It was 
finally decided that a resolution be prepared 
for presentation at the next meeting, endors- 
ing the work of the committee, which will 
be submitted to the Board of Directors. 
Adjournment was then taken until Oct. 11. 

A meeting of the Sterling Silverware 
Manufacturers’ Association was held re- 
cently at the Wykagyl Country Club, New 
Rochelle, N. Y., at which time a number of 
matters of importance to the organization 
were given consideration, The minutes of 
the meeting of the association held July 17 
and of the executive committee held Sept. 
17 were read and approved and the re- 
port of the treasurer was read and or- 
dered placed on file. Next came the re- 
ports of various committees. Mr. Mce- 
Chesney, of the stamping committee, re- 
ported on a conference held by the stamp- 
ing committee of the association with repre- 
sentatives of the New England manufac- 
turers at the convention of the American 
National Retail Jewelers’ Association on 
Aug. 28 at Providence, R. I., as to the 
agreement respecting Sections 2, 8 and 11 
of the proposed stamping law. The secre- 
tary was instructed to send to each member 
a copy of the sterling sections of the pro- 
posed law as agreed upon and recommended 
to the Jewelers’ Vigilance Committee. Miss 
Egge, field secretary, made a verbal report 
respecting her work, particularly in refer- 
ence to the display of sterling at the 
Women’s Activities Exhibit at the Hotel 
Commodore, commencing Monday, Sept. 24, 
and outlined her itinerary for her first trip, 
commencing the first of October. The dis- 
cussion was general and suggestions were 
made by members present respecting these 
matters. The committee on standardization 
was requested to prepare a report upon the 
matters under consideration by that commit- 
tee in time for presentation to the executive 
committee at the latter’s next meeting, if 
possible. After disposing of the matters of 
business before the association, the presi- 
dent introduced to the members, Edward H. 
Hufnagel, president of the American Na- 
tional Retail Jewelers’ Association, who pre- 
sented to the members subjects of general 
interest to the trade, and a general discussion 
and conference was held upon the points 
made by the president of the A. N. R, J. A. 
After Mr. Hufnagel’s talk had been con- 
cluded, it was decided that the November 
meeting of the association be held at such 
time and place as the executive committee 
may determine. 

I. Nuchman, for 14 years at 662 Third 
Ave., Brooklyn, and Joseph Feinstein, a 
jobber in Swiss and American watches, 55 
Chrystie St., have formed a corporation un- 





(Continued on page 125) 
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jer the name of the Progress Watch Co., 
inc, and in the future will do business at 
% Chrystie St. The business is incor- 
porated with a capital of $30,000. 

Vr. Pearsall, of Salt Lake City, Utah, is 
out of town visitor in this city. Another 
visiting jeweler here is Morris Cohn, of 
Cleveland, O. 

¢. G. Benny, representing the Dawkins, 
yeny Co., Ltd., dealers in jewelry and 
wrios, Honolulu, T. H., was an out-of-town 
ysitor at the offices of THE JEWELERS’ 
(mcuLAR last week, 

Milton Rosenberg, of M. & A. Rosenberg, 
damond importers, 37 Maiden Lane, is sail- 
ing for the European diamond markets on 
Tuesday, Oct. 9, aboard the Mauretamia. 
Mr. Rosenberg will be gone about two 





A string of 123 pearls, with a diamond 
tarrel clasp, containing 24 small diamonds, 
yas lost last Saturday, between W. 74th 
St, Al Jolson’s Theater and a restaurant at 
%W. 57th St. Information regarding the 
ucklace should be given to Walter Eitel- 
tach, of Walter Eitelbach & Co., 576 Fifth 
Ave. 

Stephen Varni, of the Espositer, Varni 
(o, lapidaries and importers of precious 
sones, 15 Maiden Lane, returned from an 
dght weeks’ trip abroad last week on the 
Olympic. This was the most extensive trip 
Mr. Varni has ever taken. While in Eu- 
rope he visited France, Germany, Austria, 
Cucho-Slovakia, Italy and Switzerland. 

A meeting of the creditors of Anderson & 
Sundelin, Inc., manufacturing jewelers, 562 
Fifth Ave, was held last Thursday at the 
roms of the National Jewelers Board of 
Trade, 15 Maiden Lane. The concern has 
oly about 17 creditors and at ‘the meeting 
offered to settle on the basis of 20 cents on 
the dollar, payable in cash. The liabilities, 
it is believed, will amount to. $2,500 while 
the nominal assets are estimated at $1,000. 

The next monthly meeting of the Jewel- 
ts Square Club, this city, will take the 
om of a dinner and smoker. An excellent 
atertainment will be provided for the affair 
ad the social welfare committee in charge 
the evening’s activities is notifying the 
members that tickets for this function will 
& $3 each. The dinner and smoker will 
% held on Monday evening, Oct. 8, at 
xhwartz’s Restaurant, 22 Dey St. The 
‘apacity of the dining room is limited to 
M, so for this reason, the committee is 
“mous to receive requests for reservations 
not later_ than today (Wednesday). Each 
member IS privileged to bring a Masonic 
rend and the additional ticket for this 
vad may be purchased from any member 
' the committece. 
me Moffitt, salesman for Schanfein & 
Tue, 71 Nassau St., died suddenly on 
i’ Sept. 25, at the Palmer House, 
re The body arrived in New York 
tay in a and was laid at rest on Satur- 
Mitt vary Cemetery, Brooklyn. Mr. 
his deat 2 married about five weeks before 
wh ovine Los Angeles woman and they 

Thing together to the east when 
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the salesman was suddenly taken ill in Chi- 
cago where he passed away. Mr. Moffitt 
had been employed by the Schanfein & 
Tamis concern for about one year and pre- 
vious to that he was with the Continental 
Jewelry Co., and for 10 years with Bat- 
tin & Co., Newark, N. J. The funeral was 
held from the home of his mother, 159 E. 
49th St., this city. The deceased was 41 
years old and is survived by his widow and 
his mother. 

The National Jewelers Board of Trade 
reports additional subscriptions of $380.17 
to the Japanese Relief Fund. The total 
amount subscribed through the board is 
$9,111.06 and the total subscribed direct, 
$7,960, or a grand total of $17,071.06. Car- 
tier Incorporated are among the subscribers 
contributing direct to the Red Cross and 
sent a check for $1,000. The additional 
list of subscribers through the National 
Jewelers Board of Trade include: Albert 
O. Osterwald, $10; Henry Bodenheimer & 
Co., $50; Fred Reid, $5; Abe Walters 
(cash), $5; Louis Pressel & Ledeberg, Inc., 
$30; Charles L. Trout Co., $10; Dattel- 
baum & Friedman, $10; Lewis Mendelsohn, 
$2; Galey Bros. $5; R. Clifford Black, 
$25; Sylvain Asch, $5; Meyer Koulish, $5; 
Max Askenas, $2; Goldsmith, Stern & Co. 
(employees), $66.17; Goldsmith, Stern & 
Co., $150. 

Three boxes, containing $11,000 worth of 
platinum, were stolen Monday morning from 
the steamship Bridgetown, anchored at the 
foot of Main St., Brooklyn, by river pirates, 
who made their escape in a motorboat. The 
authorities believe the thieves were after 
gold in bars that the vessel carried from 
South America. This was removed shortly 
after the ship arrived on Friday. The first 
news of the robbery was received at the 
Poplar St. station when the third officer of 
the vessel asked for help. Detectives Neg- 
gesmith and Clare were sent to the boat, 
where they were told by members of the 
crew that the thieves boarded the vessel 
from a motorboat. They overpowered the 
men on watch and thrust them into the 
cabin of the first officer. With revolvers in 
their hands they then rounded up the rest 
of the crew and took them to the same cabin. 
The thieves then fastened the 12 captives 
with ropes cut from the davits of the life- 
boats and opened the stronghox. After the 
thieves fled in their motorboat one of the 
crew worked free from his bounds and re- 
leased the others. The thieves were on 
board the vessel more than an hour, but 
worked so noiselessly that nobody on the 
pier heard them. 

The Sterling Silverware Manufacturers’ 
Association was one of the prominent ex- 
hibitors at the Women’s Activities Exhibit 
held last week at the Hotel Commodore. 
The exhibit started on Sept. 24 and closed 
on Saturday night, Sept. 29. The associa- 
tion occupied a large booth and on different 
days sterling silver made by the following 
concerns was exhibited: Alvin Silver Co., 
Dominick & Haff, J. F. Fradley & Co., 
International Silver Co., Redlich & Co., 
Rogers, Lunt & Bowlen, Frank W. Smith 
Co., Towle Mfg. Co., R. Wallace & Sons 
Mfg. Co., and Frank M. Whiting & Co. 
One part of the booth was arranged to 
represent a dining room. Each day the 
table was set for different meals and showed 
the proper pieces of sterling silver which 
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should be used. A buffet and a side table 
also displayed the proper silver. The other 
end of the booth was laid out to represent 
a boudoir, which contained a boudoir table 
with the proper pieces of silver displayed 
thereon. The booth was attractively light- 
ed and all visitors were welcomed by Miss 
Ruth M. Egge, field secretary of the 
Sterling Silverware Manufacturers’ Asso- 
ciation. Other exhibitors at the affair were 
Landers, Frary & Clark, who showed per- 
colators, toasters, vacuum cleaners and 
other products manufactured by this con- 
cern. Fountania & Co., 570 Fifth Ave., fea- 
tured Gloria pearls in their display at the 
exhibit. Jewelry, silver and antiques com- 


prised the display of Ella Tuch, 16 W. 46th 
St. 











Everett Rogers, of Parks Bros. & Ro- 
gers, Providence, called socially on the Buf- 
falo trade last week, 

Charles G. Oclheim, of Leininger-Oel- 
heim, Inc., returned Wednesday from a 
business trip to Kenora, Ont. 

There will be no meeting of the Buffalo 
Retail Jewelers’ Association this month, the 
next gathering being scheduled for Nov. 22. 

C. W. Williams, Adams, N. Y., visited 
friends in the jewelry trade in the city last 
week, en route to Niagara Falls. 

Edgar Block, vice-president of the T. C. 
Tanke Co., Inc., is back at the store, after 
an illness which has confined him to the 
hospital and his home for about six weeks. 

Because of the resignation of Charles T. 
Evans, who cannot find time to devote to 
the interests of the 24-K. Club, five directors, 
instead of four, must be elected at the club’s 
annual meeting to be held on Oct. 16. 

Miss Lucy Golwitzer, for the past 20 
years head of the silverware department of 
the King & Eisele Co., jobbers and manu- 
facturers, has retired. Edward A. Eisele, 
president of the concern, returned Monday 
from a successful fishing trip to Canada. 

There appears to be a feeling of appre- 
hension in the jobbing trade that there will 
be a shortage of watches before the holiday 
season is over. The demand for time- 
pieces, particularly the more expensive types, 
has been greater in recent months than for 
many years, the wholesalers report. 

Harry C. McCormack, manager of 
Tanke’s new store, attended the convention 
of the Kiwanis Clubs at Binghamton, N. Y., 
on Sept. 24 and 25, as a delegate of the local 
club of which he is vice-president. He de- 
livered an ‘address to the Kiwanians on the 
work being done by the local club for under- 
privileged boys. 








New Enterprises. 





Charles McCarvel has opened a jewelry 
store at Elyria, O. 

At Kenosha, Wis., the Keno Mfg. Co. will 
open a jewelry store. 

Henry Warnicke has opened a jewelry 
store at 3376 Fulton Road, Cleveland, O. 

William Steel has opened a watch and 
jewelry establishment at 212% Meeker St., 
Kent, Wash. 
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Hadley R. Trott, clock and watch maker, 
has opened on his own account at 101 Tre- 
mont St. 

Irving Katz, of New York, has entered 
the services of the Washington Jewelry Co. 
as manager and buyer. 

Among the new jewelry concerns to open 
in this city recently is the Beacon Jewelry 
Co. Its store is at 104 Hanover St. 

Joseph MacDonald, of the Eastern Jewel- 
ry Co., is back on the job, after a long ab- 
sence caused by an automobile accident. 

W. S. Weare has opened for business in 
Salem. He was formerly with W. L. Fick- 
ett & Co., Concord, N. H. His store is on 
Central St. 

Philip Stepper, formerly with the Wash- 
ington Jewelry Co., i» now traveling sales- 
man for David Nemser & Co. He will cover 
parts of the New England territory. 

J. Green & Co., for many years at 5 Brom- 
field St., has consolidated with the Tremont 
Jewelry Mfg. Co. The new organization is 
known as Green & Ratzkoff, and has spa- 
cious quarters at 387 Washington building. 

John Hartley, an old employe of the Wal- 
tham Watch Co., was stricken with a heart 
attack Sept. 27, while at his bench. After 
first aid was rendered by the company’s 
physician he was removed to his home. His 
condition is reported as somewhat improved. 

The Boylston Street Association, to which 
several jewelers belong, plans an extensive 
advertising campaign. It was voted at a 
meeting Sept. 27 to incorporate the associa- 
tion. Ernest M. Steele, J. Gordon McNeil 
and Lowell T. Clapp reported for the adver- 
tising committee. 

Starr C. Hewitt, of Salem, celebrated his 
72nd birthday anniversary last week. He is 
one of the oldest jewelers in the “Witch 
City” in point of service in business, having 
recently completed 50 years. The store he 
occupies is 250 years old, one of the oldest 
in this part of the country. 

B. Elkon, Antwerp, Belgium, is on a visit 
in Boston, where his brother, Max Elkon, 
has offices in the Jewelers’ building. The 
visitor has charge of the European offices of 
the concern and brought over with him a 
large consignment of diamonds. 


Louis A. Fewkes, watch and clock re- 
pairer, announces that he will remove his 
business to room 202, Kimball building, 18 
Tremont St., in a few days. He has been 
in the offices of the E. Howard Clock Co. 
for 25 years, and is one of the best known 
and efficient watchmakers in the city. 

Arthur Stern, Lynn, has purchased the 
building in which he has a store. He plans 
to erect on the site a five-story fireproof 
building, which he intends to make one of 
the finest structures in the city. He will 
occupy the ground floor premises as his own 
store. This is to be fitted up in the latest 
style. 

Charles May & Son Co. has opened of- 
fices in New York. They are in charge of 
John May, grandson of Charles May, the 
founder of the business which was estab- 
lished in 1849, being one of the oldest jewel- 
ry houses in this city. The New York offices 
are at 2 Maiden Lane. The grandson has 
had considerable experience in the Boston 
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offices, which fits him well to take charge of 
the new enterprise. 

The Washington Jewelry Co. has intro- 
duced something new in this city in the way 
of advertising in the jewelry business. They 
have adopted the plan used by a noted drug 
concern, which periodically announces a one- 
cent sale. By the payment of an extra cent 
the purchaser gets two articles of the same 
kind instead of one. 

After the golf tournament of the New 
England Jewelers’ Association at Bretton 
Woods, Mr. and Mrs. Nelson H. Smith and 
Mr. and Mrs. H. A. Martin made a trip to 
the top of Mt. Washington, Maplewood, 
Sethlehem and various other places of inter- 
est, finishing at Manchester, Vt., where they 
played over the noted golf course at the 
Ekwanok Club. The excursion occupied 10 
days, the party motoring to Boston. 

The West Tisbury town clock in the spire 
of the Congregational Church and which 
every Summer manages to get in the spot- 
light over the daylight saving law, went on 
a real strike Sept. 27. It struck 1 to 10, 
struck 23 at 1 o'clock, and performed other 
capers. Fred G. Vincent, former caretaker, 
who resigned because he refused to set the 
clock ahead last Spring, scouted the idea that 
the clock might be showing its joy at the 
early prospect of resuming standard time. 

As there is little or no protest, it is ex- 
pected that the order for the widening of 
Province St. will go into effect soon. Nu- 
merous jewelers, optometrists and opticians 
will be affected by the extension of the 
street, as it will entail the demolition of 
buildings occupied by them all along the 
line. The Ballard building on the corner 
of Province and Bromfield Sts. has been oc- 
cupied by many jewelers and optometrists 
for years, and its razing will compel them 
to seek other quarters. 











R. G. Scheer has returned from a fort- 
night at Camp Wadsworth. 

W. Levinson and A. Weinberg, of Morris 
Rosenbloom & Co., are away on business 
trips for the house. 

E. Rosenthal, with P. Present, says that 
watches are reported short of the demand, 
especially the 12 sizes and the R.R. grades. 

The Rochester Retaii Jewelers’ Associa- 
tion will hold the next regular monthly 
meeting at Powers Hotel, Thursday, Oct. 11, 
when Dr, A. F. Sheldon is scheduled to 
speak after the dinner. “Service” is the sub- 
ject of his story. 

S. Marine, of the Berson, Marine Co., 
Central building, and E. C. Jacobson, of P. 
Present, Commerce building, are motoring 
in this State and calling on the trade, each 
for his own house. They have been doing 
“team work” as a matter of convenience and 
economy in transportation. 

An old watch made by Samuel Watson, 
1710, owned by Col, John Cox, aide of Gen. 
George Washington, was an object of in- 
terest at the national convention of jewelers. 
C. E. Sunderlin, L. Sunderlin Co., possesses 
the treasure, which keeps good time and is 
claimed to be the oldest watch keeping time. 
Secretary Charles E, Sunderlin, of the 
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N. Y. S. R. J. A., has sent out a Notice of 
the quota due from each jeweler, to the Ty 
Elimination Committee, in this State The 
quota for New York State is $5,000, anj 
not one-third of this amount has been re. 
ceived, while reports show that three othe 
States have exceeded their quota, (jy 
Buffalo jeweler wrote Mr. Sunderlin that 
he had paid his share and that if the tax j 
not eliminated the jewelers who are slacker 
in this levy will be the first to find fay} 
with the burden of their unjust tax, Th 
assessment on each jeweler is one-fifth of g 
mill of his yearly sales. Now he is paying 
a 5 per cent. tax on his jewelry sales, 











The Leonard Jewelry Co. has leased space 
on the second floor of the Superb building, 
128-130 Market St., and occupy their new 
quarters this week. 

T. H. Clarke, of Newark, has been 
granted a patent for a ring and W, G 
Kendall, of Newark, has been granted a 
patent for a vanity case. 

Mr. and Mrs. Chester R. Hoag and 
family, of 373 Mt. Prospect Ave., have re- 
turned from their Summer home at Osh- 
wahkee Point, the Thousand Islands, 

C. J. Bioren, of Bioren Bros., manufac 
turing jewelers at 475 Washington St. has 
been visiting the trade in the New England 
States in the interest of his concern. 

Judge Adrian Lyon, of Perth Amboy, was 
the principal speaker at the opening dinner 
meeting of the Fall season of the North 
Jersey Association of Credit Men at the 
Down Town Club. 

A store in the building now being erected 
on the northwest corner of Market and Mul- 
berry Sts., has been leased to the firm of 
M. T. J. Miche Co., of New York city, 
jobbers in jewelry and novelties, for a term 
of years. 

Mr. and Mrs. Harry C. Larter, of 
Mt. Pleasant Ave., have announced the en- 
gagement of their daughter, Miss Josema 
Elizabeth Larter, to William Henry Dicker- 
son Cox, of 320 Clifton Ave. Mr. Cox is 
the son of Mr, and Mrs. Martin Cox. He 
is a graduate of Columbia College and the 
law school of Columbia University. 

The rush of prospective students at the 
Fawcett School of Industrial Arts on regis 
tration day was so great that the school ofi- 
cials were swamped. Among the cours 
taught are free-hand and mechanical draw 
ing, the designing and making of jewelry, 
die sinking and commercial advertising 
There are both day and evening classes. 

The De Cozen Motor Co. has opened new 
display salesrooms at 970 Broad St, for- 
merly the home of Andrew J. Hedges 
manufacturing jeweler, and many years 48 
one of the centers of social life in Newaf 
The old residence was demolished after Mr. 
De Cozen purchased the property m . 
This is another invasion by a business 
of the section of S. Broad St. that once w# 
the home of many of Newark’s most repre 
sentative citizens, 








E. E. Johnson will open a jewelry stort 
on Main St., at Lake Geneva, Wis. 
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Clarence Loeb, of L. Loeb & Sons, left for 
a month’s tour of the west. 

H. W. Schmidt, of Irvine, Ky., was one 
of the visitors to the Richter & Phillips 
plant during the week. 

Fred Wittlinger, of Middletown, O., and 


IL N. Biddle, Lawrenceburg, 
among the visitors to Cincinnati. 

A. C. Jacobs, vice-president of the D. Ja- 
cobs Sons’ Co., is again at his desk in Cin- 
cinnati after a two months trip to Europe. 

A. Wiener of the Logan Jewelry Co., Lo- 
gan, W. Va., called on a number of people 
in Cincinnati during his stay here. He also 
visited the offices of the Greenwold-Grift Co. 

The Loring Andrews Co. is numbered 
among the last list of contributors to the 
local Red Cross fund for the relief of strick- 
en Japan. The 4th St. jewelry firm con- 
tributed $50. 

Hugh Stewart, auditor, of the Wadsworth 
Watch Case Co., Dayton, Ky., finished sec- 
ond in the golf handicap tournament of the 
Highlands Country Club at Fort Thomas 
last week with a score of 321 for an average 
of 80 for the course. The point handicap was 
won by Frank Marty with a score of 311, 
his average being 72 for the 18 holes. 

Jacob Herdtner, bookkeeper of the Rich- 
ter & Phillips firm, experienced the thrilt 
lat week of taking part in a little world’s 
series for the Amateur Baseball Champion- 
ship. He is a member of the Christ Church 
team that played against the Bauer Meats 
team of Cleveland for the amateur champion- 
ship. Christ Church has won the amateur 
championship of Cincinnati for several years. 

Arno A. Dorst, president of the Dorst Co., 
was in the drawing room of car No. 7 of the 
Legislative Reunion train that left Cincin- 
nati Wednesday morning and returned Fri- 
day morning from a trip to Chattanooga. 
Mr. Dorst was a member of the finance com- 
mittee that had been appointed by the Cham- 
ber of Commerce to entertain members of 
the Ohio State Legislature who had been 
invited to the “Queen City.” Mr. Dorst rep- 
resented the jewelry section of manufacturers 
on the committee. 


Members of the Civitan Club in Cincinnati 
continue to insist that the float they had in 
the floral parade of the late Fall Festival 
should have been awarded first prize in point 
of beauty. The float consisted of a pair of 
swans driven by a fairy child who held gold 
ribbons attached to the birds. The birds 
were built on the front of an automobile and 
the float was conceived by William Pohl- 
meyer, diamond dealer and manufacturing 
Jeweler, who was chairman of the float com- 
mittee. Mr, Pohlmeyer drew the swans on 
4 workman’s bench and these were later 
formed into wire. Bound in cheesecloth the 
swans were then covered entirely with roses 
% was the machine proper, making it a 
Pretty picture. In the machine were 10 chil- 
dren who were secured from one of the Free 

ay Nurseries in Cincinnati for the parade. 

embers of the club cannot be convinced 
that they should have been awarded the prize. 

A wide range of committeemen has been 
ae by L. J. Bradford, president of the 
meinnati Association of Credit Men and in 

€ natural course of the selection it is ap- 
Parent that jewelers take their proper share 
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of appointments. It is announced that the 
association will initiate considerable legisla- 
tion during the coming year; a lot of impor- 
tant work will be carried on by it through 
the coming Winter season. One of the most 
important appointments is that of George J. 
Gruen as chairman of the banking and cur- 
rency committee. Mr. Gruen, who is secre- 
tary of the Gruen Watch Co., will have a 
number of prominent business men and 
bankers on his committee. Another jewelry 
appointment is that of Arno Dorst, head of 
the Dorst Co., who is on the adjustment bu- 
reau committee. He is also a member of the 
speakers committee, which is the largest of 
any committee in the association. There 
are no less than twenty committees. 

A series of charges will probably have to 
be answered by Orlie A. Price, 28, watch- 
maker, Elmwood Place, who was bound over 
to the Hamilton County Grand Jury when 
arraigned before Municipal Judge W. Mere- 
dith Yeatman, Thursday. Price was charged 
with embezzling a diamond ring valued at 
$1,200 from James Hughes, shoe manufac- 
turer, who asserts that Price failed to sell 
the ring for him. It is claimed also that 
Lewis & Weber, W. 6th St. pawnbrokers, 
would like to ask Price, who worked for 
them at one time, about the disappearance of 
three watches and a ring. The police say 
also that Price worked as an instructor in 
the watch repairing department that was 
established in Cincinnati by the Vocational 
Bureau for former service men and that sev- 
eral watches were missing. A federal war- 
rant was issued by U. S. Commissioner 
Thomas Gregory against Price, Wednesday, 
charging him with forging the name of Jo- 
seph Lee Miskell to a Government check. 








Birmingham, Ala. 





Business conditions in Birmingham are im- 
proving with the coming of the Fall season. 
However, business has been very good here 
during the past Summer, in fact better than 
for several Summer seasons. 

The Wood Jewelry Co., Sylacauga, has 
opened a branch jewelry store at Alexander 
City with J. K. Triplett as manager. Mr. 
Triplett has been with the firm at Sylacauga 
for a number of years. The new store will 
carry a full line of jewelry and will have 
a watch repairing department. 

Reid Lawson, prominent Birmingham 
jeweler and ex-president of the Alabama 
Retail Jewelers’ Association, has been elected 
chairman of the Fall festival to be held in 
Birmingham during the week of Oct. 29. 
While Mr. Lawson is one of the leading 
jewelers of Birmingham, still he finds time 
to devote to the welfare of the city and 
takes much interest in matters pertaining to 
the city’s welfare. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 

Selling Price 


London U. S. Gov’t New York 
Date Official Assay Bars Official 

SO Ges saee 32 py 675% 65% 
a re 31% 67% 64% 
ets Sr isa 31% 67% 64% 
a re 31% 66% 64 

Sent. 29.0400 314% 66% 64% 
Oct. rE 3245 66% 64% 
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It is reported that creditors are in charge 
of the Melchiorri Jewelry & Music Corp., 
Philadelphia, Pa. 

Joseph Arion & Co, have moved their 
plant from 737 Walnut St. to larger quar- 
ters at 806 Chestnut St., on Oct. 1, where 
they have increased space for their busi- 
ness. 

George Prentiss, for a number of years a 
watchmaker in this city, was married to 
Miss Margaret A, Morgan, of Lansdale, 
Pa., recently at Newark, N. J. The wed- 
ding trip included visits to Washington, 
D. C.; Chattanooga, Tenn.; Chicago, Pitts- 
burgh, Pa., and other points. 

S. Kind & Sons entertained 125 of their 
employes at dinner on Tuesday, Sept. 25. 
The dinner was given in honor of the 19th 
anniversary of George Russell. Mr. Russell 
has been employed by this firm as general 
utility man since 1904, and is highly re- 
garded by his employers and fellow workers. 
The dinner was held at the Sylvania Hotel, 
Philadelphia’s newest hotel. The ballroom 
was beautifully decorated and the gathering 
was indeed a gala affair. Philip Kind was 
toastmaster. The speakers were Oscar 
Kind and Edward Pratt. Mr, Pratt made 
a presentation on behalf of the employes, It 
consisted of a tobacco pouch filled with one 
hundred $5.00 gold pieces which Mr. Rus- 
sell gracefully accepted. The other speakers 
were Herbert Wendler, Frank Kind, and 
the heads of all the departments of the store. 
After the banquet, a dance was held. 








Trade Gossip. 





In addition to its extensive national ad- 
vertising campaign which includes full 
pages in the Saturday Evening Post, The 
Henshel Co., creator of Bluebird pearls, 8 
E. 34th St., New York, has just started an 
aggressive direct mail campaign. This 
campaign is reaching practically every 
jeweler in the United States and has proved 
very successful. 

** * 

Of particular interest to the jewelry trade 
is the advertising of the new “Daintymode” 
lingerie “supporteur” by B. A. Ballou & Co., 
Inc., Providence, R. I. This attractive new 
dress accessory, which takes the place of 
lingerie clasps and shoulder straps, consists 
of a chainlet, adjustable in length, at each 
end of which is attached a pin fastening into 
the under-garments. The “supporteur” is 
made in yellow, green, and white gold, 14 
karat solid, and gold filled with 14 karat 
1/10 gold chain, and in sterling silver. Or- 
namental, stone-set, and enamel pins are in- 
cluded in the style range. The “supporteur” 
is covered by patents pending. Throughout 
the Fall, the merits of the “Daintymode” 
will be impressed upon the women of the 
country through page and half-page adver- 
tisements in Harper's Bazar and Vogue, 
and two-thirds and one-third page advertise- 
ments in Good Housekeeping. Dealers’ 
helps, cut-outs, and folders are being used 
extensively in connection with the advertis- 
ing campaign. 
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Sangamo Special and Bunn Special watches are 
adjusted to keep accurate time fn this position, in 
which your watch is frequently carried. 








heJSangamocpecial 


An unusually high-grade, thin model, 16 size movement, 
made especially for the railroader who desires an attrac- 
tive, durable and accurate timekeeper. 


A complete watch containing 23 selected ruby jewels. 
adjusted to 6 positions, temperature and isochronism. 


Circular furnished upon request 


ILLINOIS WATCH COMPANY - SPRINGFIELD 


Makers of Fine Watches 
For More than Half a Century 
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Chicago Notes 





Joseph Block, of the Block & Weinfeld 
Co., left last week on an extended business 
trip through the west. 

Steve Bridges, of Despres, Bridges & 
Noel, returned last week from New York, 
where he spent several days. 

H. Rosenshield, Chicago manager for 
Hamilton & Hamilton, Jr., left last week 
on a trip through Michigan and Ohio. 

C. W. Thomas, Chicago manager for 
Allsopp Bros., returned last week from a 
three weeks’ business trip through the west. 

Briggs & Reid, auctioneers, this week 
opened a sale for Edwin Pape, at Daven- 
port, Ia., and will close out his entire stock. 

Harry Miller, Columbus Memorial build- 
ing, manufacturers’ representative, is mak- 
ing a business trip through the northwest. 

Marvin Wexler, of Wexler Bros., Kesner 
building, who. left Sunday night to call on 
the trade through the east, will be away 
until Christmas. 

Clarence Thompson, of Joseph Fahys & 
Co, made a short business trip through 
the northwest last week and reports favor- 
able conditions there, 

R. J. Hillinger, of R. J. Hillinger & Co., 
accompanied by his wife spent several days 
last week fishing on the Kankakee River, 
and visiting with friends. 

Albert Kahn, representing the Emerson 
Watch Co. and the Hudson Jewelry Co., 
returned last week from a short trip to 
Milwaukee and the Twin Cities. 

The Blauer-Goldstone Co., announces 
that Joe Klein is now connected with the 
sales force and will represent the concern 
through the middlewest territory. 

C. A. Kaiding will open a retail jewelry 
store at 5725 Irving Park Blvd., on or 
about Oct. 15. Mr. Kaiding formerly was 
in business for himself at Batavia, III. 

J. B. Benjamin, who recently became 
sales manager for the Rex Mfg. Co., re- 
turned east last week after a business trip 


in Chicago and a visit with his many friends 
ere, 


W. W. Stark, president, and A. D. Cad- 
dell, superintendent, of the North American 
W atch Case Co., spent a couple of days in 
Chicago last week visiting at their local 
iffice, 

A. C. Becken, Sr., of A. C. Becken Co, 
Was confined to his home for several’ days 

t week on account of illness, but is back 
to = desk again enjoying his usual good 


_ ies J. Moss, Chicago representative 
or the J. J. White Mfg. Co., returned last 





week from a five weeks’ business trip to 
the Pacific Coast and reports a good busi- 
ness all along the line. 

James Burke, of the Burke Jewelry & 
Optical Co., St. Louis, Mo., accompanied by 
Mrs. Burke and a party of friends motored 
to Chicago last week to visit with friends 
and look over the markets. 

P. Noyes, president, and M. E. Kinsley 
and F. W. Whitman, of the Oneida Com- 
munity, Ltd., Oneida, N. Y., spent several 
days in Chicago last week visiting at their 
local office and calling on friends. 

L. Shapiro, opened his retail jewelry 
store located at 47th St. and Grand Blvd., 
last Saturday evening. Mr. Shapiro 
formerly was employed by one of the large 
wholesale jewelry houses in this city. 

Ben B. Davis has connected himself with 
the sales force of Atz Bros, and will repre- 
sent them here. Mr. Davis is well known 
to the local trade having been associated 
with the wholesale trade of this city for 
the past six years. 

A. M. Anderson, retail jeweler of Joliet, 
Ill., returned to his home last week, after 
being confined to St. Lukes Hospital for six 
weeks recuperating from an operation. Mr. 
Anderson is still a littke weak but is regain- 
ing his strength very rapidly. 

Max Hirsch, watch jobber, located at 31 
N. State St., accompanied by Mrs. Hirsch, 
returned last week from a six weeks’ tour 
through the east. While east Mr. Hirsch 
visited at his old home and spent some 
time looking over the markets. 

C. I. Vick will open a retail jewelry 
store within a week or 10 days on west 
59th St., a few doors from Robey St. Mr. 
Vick formerly was employed as a watch- 
maker for E. Jensen, and friends in the 
trade wish him success in his new venture. 

C. G. Lindholm, who formerly was in 
business for himself at Joliet, Ill., has con- 
nected himself with the estate of Wm. 
Forstrom, 3307 N. Clark St., and has taken 
over the management of the store. Mr. 
Lindholm has a host of friends here who 
wish him success. 

Bb. Chapman, of Rockford, Ill, was in 
Chicago last week for a few days looking 
over the market and purchasing some new 
fixtures. Mr. Chapman is rearranging his 
entire store, discontinuing the optical busi- 
ness and putting in a complete line of sta- 
tionery and engraved cards. 

Harry Higham, of the Frank Krementz 
Co., Newark, N. J., spent several days in 
Chicago last week visiting with B. O. Hess, 
their middle west representative and N. T. 
Sherwood, southern representative. Mr. 
Sherwood has returned from an extended 


trip over his territory, and Mr. Hess left 
for a short trip through the east. 

R. R. Colway, of the Chicago office of 
the Oneida Community, Ltd., is now con- 
nected with the sales force and calls on some 
of the trade in this city as well as Mil- 
waukee. Mr. Colway has been connected 
with the Chicago office for some time, tak- 
ing care of the out-of-town visitors. 

E. J. Murray, Mason City, spent the past 
week in Chicago looking over the markets 
and making purchases for the new retail 
jewelry store he is opening in that city in 
a couple of weeks. Mr. Murray was in 
business for himself as an auctioneer, and 
has given this up to open a retail store. 

Alexander Noach, of Charles J. Noach 
Co., Sacramento, Cal., spent a few days in 
Chicago last week on his way home from 
Watertown, Wis., where he spent. some time 
visiting with his mother. This was Mr. 
Noach’s first visit to Chicago in over 30 
years, and the few days spent here were 
busy ones for him looking up old friends 
and visiting with them, 

Word was received in Chicago last week 
that Norman-C. Grant, former Chicago 
manager for the S. O. Bigney Co., has 
bought an interest in the firm of John T. 
Mauran Mfg. Co., of Providence, R. L., 
and is secretary and treasurer of this com- 
pany. Mr. Grant will also look after the 
office and factory and will call on some 
of the local eastern territory. 

B. Miller, wholesale jeweler and manu- 
facturer, located on the 9th floor of the Re- 
liance building, has leased the room adjoin- 
ing the one he now occupies, and workmen 
are busy breaking through the wall. The 
shop will be moved into the new space, and 
part of the old shop will be used as a 
diamond office. The balance of the space 
will be used to enlarge the display room and 
additional wall and counter cases will be in- 
stalled. 

P. Rocca and L. Bartolacci have entered 
into a partnership and under the name of 
the Tosca Jewelry Co., in suite 910 Reliance 
building, the room formerly occupied by 
the Eureka Jewelry Co., whose benches and 
machinery they purchased. Mr. Rocca is in 
the wholesale jewelry business which busi- 
ness he will continue. Mr. Bartolacci just 
returned from a six months’ visit to Italy, 
and prior to his going to Europe was in 
the manufacturing business for himself at 
Blue Island Ave. and Harrison St. 

A young colored man was brought before 
the Juvenile court one day last week and 
sentenced to Pontiac to serve a six months’ 





(Continued on page 131) 
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BRACELET WATCH CRYSTALS—NOT EDGED 
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| i eee SS 
1 Don’t pay big prices for finished ——— ——— =— = 
crystals which usually have to be i} CRYSTALS Chicago, 1, MO 44638 











ground to fit anyhow. Make this 
extra profit yourself. These glasses 
which we furnish can be quickly 
edged to the exact size needed. 
Each blank will make many different 
sizes. 








22 X13 MM 
No 126 








Complete Assortment 


36 Different Styles 


$4.95 


Put up in nice compartment 
cabinet, each glass in envelope, — f; : 
marked with dimensions and A ae ——— et SS == 
numbered to correspond with 2 a2. CRYST. ¢ ; 

illustrated chart. 













































No. 44638—Three 
Dozen Assortment — 
$4.95. 


No. 44639—Six Dozen 
Assortment .....$9.00 
No. 44640—One Gross ee : 
Assortment ....$17.00 M oney 





Le os ener cis > cane ome 


Crystal Grinding Outfit 


With this complete outfit you can easily fit al- ‘ 
most any watch in a few seconds. 






A Real Economy! 
Outfit Contains 


Three Dozen Assortment 
Crystals 
Grinder with 2 arbors 





Round Face Wheel 

Flat Face Wheel 

Cup Sponge (for keeping 
wheel wet and clean 
while working). 











No. 45015—Price Complete $9.99 
UGS) 


TDETROIT, MICH. | CHICAGO COLUMBUS. OO 














A GREATER VALUE A GREATER SERVICE 
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yatence for an attempted holdup of the 
retail store of S. Botkowsky, 3635 S. 
alsted St. The man entered the store of 
jotkowsky and asked to be shown some 
ings. While he was looking at the rings 
jotkowsky became suspicious of him and 
sked him several questions which he could 
wt answer. The thief then pulled out his 
qn unaware of the fact that two detectives 
yee in the store. He was taken to the 
police station where it was learned he has 
, record at Worth, III. 

Gus Weinfeld, of the Block-Weinfeld Co., 
if Sunday for a short business trip 
through Wisconsin. 

Jack Levine, representing L. Heller & 
Sn, is making a business trip to the Twin 
(ities and the northwest. 

Henry Agate, of the Bonner Mfg. Co., 
doped off in Chicago last week for a few 
days on his way home from the Pacific 
Coast. 

Herbert Kiger, of the “Kiger Boys,” Kan- 
as City, Mo., was in Chicago last week for 
afew days, visiting the markets and calling 
on friends, 

Paul Schulze, representing Harry J. Con- 
wlly and F, & F. Felger, Inc., left last 
week to make a short business trip through 
Wisconsin, 

Louis H. Green, Chicago manager for the 
(has, E. Hancock Co., returned recently 
fom a successful business trip through 
Illinois and St. Louis. 

Fred B. Hovey, Chicago manager for the 
National Jewelers Board of Trade, spent 
several days last week at Sioux City, Ia., on 
business of the Board. 

Ed. Brooks, representing the M. F. 
Williams Co., Providence, returned from a 
visit to the factory and the trade in the east. 
Mr. Brooks was gone for two weeks. 


Ralph Seiffe, Chicago representative for 
the Baer & Wilde Co., returned last week 
om New York, where he spent a week 
visiting at the home office and factory. 
Math Yumm, representing Adolphe 
Schwob, Inc., is making a three weeks’ busi- 
‘ss trip through the south and is expected 
lack in Chicago the end of this week. 

Mark B, Eastman, Birmingham, Ala., rep- 
‘sentative for the Norris, Alister-Ball Co., 
«companied by his wife, was in Chicago last 
week for a few days, visiting at the home 
mce, 

G. Spencer Brown and W. J. McKinley, 
"oresentatives for the Seth Thomas Clock 
‘, are out on extended trips over their 
‘fective territories and report a splendid 
nusiness, 

a W. Agnew, representative for the New 
te Clock Co., returned recently from an 
‘mended trip through the west and south- 
"st and reports that he found business 
moroving, 

,larold K. Green, Chicago manager for 
‘* Dowd-Rodgers Co., returned last week 
ama Visit to the factory in the east, and 
n his way home stopped off at the large 

‘, (0 call on the trade. 

Nan in has connected himself with 
vy Drumm, 501 Heyworth building, 
om he will assist in calling on the local 





THE JEWELERS’ 





trade. Mr. Lewin, formerly was employed 
by the Austin Belgaard Co. 

E. G. Adler, vice-president of the Bonner 
Mfg. Co., and who is in charge of the Chi- 
cago office of this concern, kas returned 
from a trip to the Pacific Coast cities after 
having been away for about three weeks. 

S. Klein, formerly of the firm of Klein & 
Greenhill, has associated himself with 
Hirsch & Oppenheimer and will represent 
them in the city. Archie Greenhill, of the 
same concern, is now connected with M. 
Solomon, retail jeweler at Belmont and 1 in- 
coln Aves. 

Ernest Block, Chicago representative for 
the Louis Stern Co., returned to Chicago 
last week, after an extended business trip 
through the south and west. Mr. Block will 
remain here for a week before leaving for 
New York, where he will visit at the factory 
for a week. 

The Doran Bead Shop is the name of a 
new business just started by Miss Mathilda 
Doran, in suite 1400 Reliance building, for 
the purpose of restringing beads and the re- 
pairing of jewelry. Miss Doran formerly 
conducted her business from her home but 
found it more convenient to open an office 
that was centrally located. 

J. Gansl, a retired jeweler of Billings, 
Mont., who has been making his home at 
Santa Barbara, Cal., is spending a couple 
of weeks in Chicago, accompanied by his 
wife, visiting with old friends and awaiting 
the arrival of his son who conducted the 
store at Billings. Mr. Gansl is on his way 
home to California from an extended tour 
of Europe. 

Henry Klaas, of Treulich & Klaas, left 
last week on a three weeks’ business trip 
through Iowa and Nebraska. On his recent 
return trip to Chicago Mr. Klaas escaped 
serious injury in a very bad wreck on the 
Northwestern, near Sheboygan, Wis. Sev- 
eral were killed and most of the glass broken 


out of the car in which Mr. Klaas was 
riding. 
Increased interest is manifested in the 


weekly luncheon-meeting held by the credit 
men of the jewelry trade every Tuesday at 
11:30 o’clock in the men’s grill room of the 
Marshall Field Annex. About 18 or 20 
representatives are present at each meeting, 
and with a free and frank discussion it fur- 
nishes those attending very valuable credit 
information. 

After negotiating with every probable 
buyer, Louis Goldman, trustee for Klein & 
Greenhill, sold the stock last week to J. L. 
Art & Co., of this city, who was the highest 
bidder. Mr. Goldman states that a first divi- 
dend of 25 per cent. will be paid within a 
week. The balance of the assets consists of 
accounts receivable and every effort is being 
made to collect these, but many of them will 
not be available until next January, on ac- 
count of season settlement terms being given 
at the time goods were sold. 

Among the visitors in Chicago last week 
looking over the markets were: Frank P. 
Nims, Carlinville, Ill.; J. W. Strain, Car- 
rollton, Ill.; H. M. Reed, Pierre, S. Dak.; 
B. E. Chapman, Rockford, Ill.; T. S. Terry, 
Bartlesville, Okla.; E. S. Carrel, Bessemer. 
Ala.: Robert H. Mernitz, Freeport, Ill.; W. 
G. Frederick, Sioux Falls, S. Dak.; Benja- 
min Overstreet, Paxton, Ill.; Harry Die- 
trich, Ripon, Wis.; Charles Gumbiner and 
wife, Galesburg, Ill.; E. J. Murray, Mason 
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City, la.; Samuel Aronsberg, Whiting, Ind.; 
J. A. Armstrong, Hammond, Ind.; J. Gansl, 
Billings, Mont.; Paul F. Birch, of the Paul 
F. Birch Co., Bloomington, Ill.; E. H. 
Prouse, Manchester, Ia.; F. H. Hess, Her- 
man Hess & Co., Bay City, Mich.; C. M. 
Robertson, St. Paul, Minn, 








Omaha 


L. A. Borsheim’s jewelry store will be 
moved to the new Aquilla Court when that 
building is completed at 16th and Howard 
Sts., Omaha, 

Mrs. L. E. Ragan, wife of a former 
jeweler at Julesburg, Colo., has taken a posi- 
tion with the Byrne-Duff Jewelry Co., 
Omaha, while her husband has entered medi- 
cal college in Omaha to take a four-year 
course. 

Among the out-of-town jewelers who 
were in Omaha during the week were H. C. 
Steiner and wife, Albion, Nebr.; George 
Kohles, Earling, Ia.; Mr. and Mrs. Leonard 
Fitch, Genoa, Nebr.; Harle William, Tabor, 
Ia.; A. H. Hastings, Arcadia, Nebr., and 
J. O. Stranne, Fairfax, S. Dak. 

Chas. Belohlavek’s jewelry store and 
E. O. Furen Co.’s jewelry store, both of 
Omaha, were victims of bad checks last 
week, when a man forged several checks 
and passed them at jewelry and clothing 
stores, to outfit a bride with whom he 
eloped, according to police. Police are look- 
ing for him. 

J. O. Stranne, Fairfax, S. Dak., jeweler, 
in Omaha last week, said corn in his sec- 
tion of the State is the best that section has 
known in many years, and he is feeling good 
about it, as most business men are in the 
corn belt. This is about representative of 
expressions of other jewelers from all over 
the corn belt of the Omaha territory, for 
corn is now well out of danger of frost and 
the best estimates are that the yield will run 
around 40 per cent better than last year, 
while the price is around 100 per cent bet- 
ter than last year. 











The vastly expanded program of Fall fes- 
tivities for Kansas City, Mo., began Mon- 
day, Sept. 24, with the city decorated with 
flags and bunting, street shows: in progress 
downtown, and a general air of liveliness. 
The first formal event was the Fall fashion 
pageant for the public, prepared by the 
Merchants’ Association, two nights in Con- 
vention Hall, Sept. 25 and 26. Street, sport 
and evening apparel will be shown. Costume 
jewelry has a part in the display. Numer- 
ous entertainment events are provided in 
each of the four weeks of the period. The 
most interesting features for retail mer- 
chants occur in the last two weeks, from 
Oct. 8. One of these features is the indus- 
trial exposition, by manufacturers and dis- 
tributors, at the American Royal pavilion. 
The wholesale jewelry trade will have a 
booth in this exposition. The entire city, 
public, merchants and wholesalers are sin- 
cerely eager to welcome visitors from the 
territory to enjoy the many entertainment 
events. And the wholesale jewelers are 
showing their good-will by providing tickets 
of admission to the industrial exposition for 
the retailers. These tickets are now being 
prepared. 
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ewelers Are Enthusiastic Over 
the Dorst Plan on Class Pins! 
Why Not Profit Yourself? 


From 50 to 200 pieces and more can be 
sold very quickly. Is there any real reason why 
you, too, should not enjoy this good business ? 


J 





Dorst has made it easy for you to beat com- 
petition. But it is necessary for you to send 
for the samples and catalog now. Be in time 
for the season which closes about Christmas 
time. 


Sp Jhe Dorst Company 


Special Jewelry Manufacturers and 
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3rd and Vine Streets Cincinnati, Ohio 
“The Jewelry City” 
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LASSICALLY simple in 
pattern yet its lines pro- 
claim its substantial quality 
and fitness for long service. 


Profitable and fast moving be- 
cause medium priced. 





ORDER NOW 














Our salesmen are now in all 
territories 


No. 5220 
4 Pc. Tea Set and Waiter 
Nickel Silver Base, White Metal Mounts 
Heavily Silver Plated 


JOSEPH FRIEDMAN 


METAL WARE, INC. 


Showroom Factory 


133 FIFTH AVE. 


NEW YORK CITY BROOKLYN, N. Y: 
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Mrs. R. Hille, wife of Reinhold Hille, 
‘weler of Menomonie Falls, Wis., took oc- 
gion to call on various jewelry houses 
tile in Milwaukee during the past week. 
A number of representatives of eastern 
gofacturers were in Milwaukee during 
ie ast week, including: Joseph M. Daf- 
to, of the National Smelting & Refining 
Corp, of New York; Robert Veity of the 
ich Co., platinum manufacturers of New 
York; Irving Golden, of Silvermann, Kohn 
t Wallenstein, of New York; E. A. Hirsch, 
g Robert Blum & Co., platinumsmiths of 
New York, 
J, R. Chapman & Co., Oshkosh, this past 
wk, has been conspicuous among golfers 
githat city by having displayed in its princi- 
yl show window the Gould Memorial 
Twphy cup, which is to be played for at the 
mmicipal golf links. The cup, a handsome 
iver piece, has been suitably engraved and 
snow being displayed at Chapman’s. It is 
bea perpetual trophy to be played for in 
iandicap matches annually. 
The Keno Mfg. Co., Kenosha, has filed 
utiles of incorporation with the Secretary 
of State at Madison. The papers state that 
te firm will engage in the manufacture and 
ale of goods, wares and merchandise, espe- 
ally jewelry and toilet articles. The firm 
as been capitalized for $75,000, consisting 
7,500 shares at $100 par value each. 
Wells Roberts, Albert Reich and Charles A. 
Walton are the incorporators. 
C, J. Meyer, traveling sales representative 
if the Boszhardt-Possin Co., Security build- 
mg, is laid up as the result of an accident 
rently sustained at La Crosse, Wis. Mr. 
Meyer was in the western Wisconsin city 
ma business trip and slipped off the curb- 
ng while attempting to cross the street. He 
stained painful injuries to his back and 
turned to Milwaukee to receive medical at- 
tation, It is expected that Mr. Meyer will 
able to resume his duties within a short 
time, 
The list of out-of-town buyers visiting lo- 
al wholesale jewelry establishments grows 
weekly with the approach of the holiday sea- 
wn. During the past week representatives 
i the following firms were included among 
te visitors: Schneider Bros., Burlington ; 
CC. Parrott, Montello; B. Panik, Cudahy; 
‘Starkey, Waterford; G. Armbuster, Ce- 
tarburg Amidon Bros., Hartford; Estberg 
t Sons, Waukesha; F. M. Karst, Racine; 
i Richie, of the Fred L. Wright Co., Ra- 
‘ ” Nicoll, of Gottfredsen & Nicoll, 
enosha, 
Jewelers of the city of Milwaukee are 
“owing considerable activity in making ad- 
ct Preparations for the holiday trade. A 
‘a stimulation of buying by local con- 
‘ihe tS noted during the past week by 
chs = manufacturers of the city. One 
o* = found business at this time of the 
trin wd 25 per cent. better than it was 
hen € same part of the season in 1922. 
“er Similar increases in the amount 
P oe sales. The general aspect 
“ttions is described as one conducive 
> cera the rosiest variety. 
re. Jewelers, a bowling team rep- 
ing William H. Schwanke, Inc., Wells 
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building jeweler, has again entered the field 
this season. The team is bowling in the 
Lambrecht Home League and will roll week- 
ly on Monday nights. On the opening night 
the Schwanke’s won three straight and rolled 
the high total for the evening. Louis Goll- 
berg, of the Boszhardt-Possin Co., one of the 
youngest old-timers among Milwaukee's 
leading bowlers, has the Schwanke team in 
hand this season and has selected what 
promises to be the winner of the league. 

The next regular meeting of the Milwau- 
kee Jewelers’ Association will in all proba- 
bility be devoted exclusively to discussing 
the progress made by the publicity com- 
mittee in charge of the $5,000 co-operative 
advertising campaign budget instituted by 
the association. Plans for the daily news- 
paper ads, as well as those for special fea- 
tures ‘contemplated, will be submitted by the 
committee at this time. Several prominent 
advertising men have been secured to address 
the meeting. These will include members 
of the instruction staff in the advertising 
courses of Marquette University, Milwaukee, 
as well as ad men from the local papers. 

Ed Spaeth, who has been connected with 
several Milwaukee retail and manufacturing 
jewelers during the past 15 years as watch- 
maker, has decided to engage in the retail 
jewelry business on his own account. The 
new store will be opened about Oct. 15 in a 
modern store building at Center and 27th 
Sts. Mr. Spaeth is a watchmaker of recog- 
nized ability and his many friends in the 
jewelry trade feel confident of the success 
he will make in his new venture. During 
the World War, Mr. Spaeth served in the 
U. S. Navy, and on his return was with the 
Boszhardt-Possin Co. and later with the 
Louis Esser Co. for two years. For a time 
he has also been doing watch work for the 
trade. 

Interest was shown by Milwaukee jewel- 
ers in the opinion expressed by Roger Bab- 
son, nationally known statistician, in an ad- 
dress delivered here under the auspices of 
the Milwaukee Association of Commerce. 
Mr. Babson brought out the point that the 
development of the motor car industry was 
having a disconcerting effect on the jewelry 
business, insofar as the average family was 
tying up all its surplus money in as expensive 
an automobile as it could possibly afford, 
therefore making the money available for 
jewelry and similar articles a negligible 
quantity. It was pointed out that a house- 
hold burdened down with time payments on 
a car, to be made for many months to come, 
cannot possibly be in a position to invest in 
gifts, even of the most worthy kind. 








Canada Notes 





The United Jewelry Co. is registered in 
Winnipeg, 

Institut D’Optique Chevrier is registered 
in Montreal. 

William Moore, jeweler of Montreal, has 
settled with his creditors. 

W. G. Purvis, optometrist, has commenced 
business at Regina, Sask. 

R. H. Crawford, jeweler of Hamilton, 
has sold his business to Bessie S. Beck. 

L’Institut D’Ophtique Ouelette is regis- 
tered at Shawinigan Falls, Que., by Aimee 
E. Ouelette. 
W. M. Birks, of Henry Birks & Sons. 
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Montreal, has sailed for Europe, accom- 


‘panied by his wife. 


Milot & Berthiaume, jewelers, are regis- 
tered at Grand Mere, Que., by Ferdinand 
Milot and Philippe Berthiaume. 











The Craft Co. manufacturing jeweler, 
Indianapolis, Ind., is preparing to move from 
the Wulsin building to the fourth floor of 
the Jackson building. The company will 
greatly enlarge its floor space and will add 
additional machinery, 

City fire apparatus called to the Bruder- 
Calhoun Jewelry Co. at Wayne and Cal- 
houn Sts. Fort Wayne, Ind., recently 
found no indication of fire in the building. 
The alarm was received at fire headquarters 
through the Postal telegraph system. 

With the installation of a comprehensive 
credit system the S. Silver jewelry store 
on State St., Hammond, Ind., expects to 
capture some real business. The Silver 
jewelry store is one of the oldest and most 
successful in the ‘city. The new system 
doesn’t mean that they have abandoned the 
cash business. 

Information was received recently by De- 
tective Supervisor John W. Mullin, Indian- 
apolis, from James Ahern, police inspector 
of Providence, R. I., that John Carr, alias 
“Ralph Carmello,” under indictment here for 
grand larceny, is under arrest there and 
will be turned over to the custody of Indian- 
apolis authorities. Supervisor Mullin said 
an officer would be sent to Providence to 
bring the prisoner back to Indianapolis for 
trial. arr is charged with the theft of 
gold belonging to the A. P. Craft Co., 
valued at $283. ‘ 

A deal in W. Washington St. business 
property was made recently when I. Bre- 
men, jeweler, 305 W. Washington St. 
bought from Mrs. Emma Wachstetter a 
two-story business building and site at 304 
W. Washington St., for approximately 
$40,000, $2,353 a front foot. The property 
has a frontage of 17 feet on the north side 
of the street and extends along Senate Ave. 
74 feet. The building is now occupied by 
the Worth Ladies Ready-to-Wear and 
Millinery Co. Mr. Bremen bought the 
building as an investment, he said. 

Paroled from the Indiana State Reforma- 
tory at Pendleton several days ago, where 
he was serving a sentence for attempted 
burglary, James Wilson, age 26, giving his 
address as Chicago, was found recently on 
the roof of the Snavelly jewelry store, 413 
W. Washington St. He was arrested on a 
charge of vagrancy and is held under high 
bond pending an investigation by detectives. 
Wilson, the police ‘say, admitted that he in- 
tended to attempt to enter the jewelry store. 
Joseph T. Head, owner of the store, sleeps 
in a room in the rear and he was awakened. 
He called L. A. Faulkner, a merchant police- 
man, and they guarded the store until the 
arrival of a police emergency squad. 
Wilson admitted that he was caught in 1919 
on the roof of the Em-Roe sporting goods 
store while he was attempting to gain 
entrance. He was sentenced on this charge 
and was recently paroled: 
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Lane & Co., San Diego, are selling out 
and retiring from business. 

P. J. Hilts, San Diego, is enlarging and 
improving his store to meet the demands of 
his growing business. 

Louis Levy, who operated the Federal 
Loan office in El Paso, Tex., has opened an 
attractive store in San Diego. 

L. G. Roessler; of the watch department 
of Brock & Co., is taking a vacation of a 
week in the nearby mountains. 

Mrs. William Baird, Yuma, Ariz., is 
spending several weeks in Los Angeles and 
vicinity. She is on a pleasure trip. 

Benjamin C. Crandall is back at his 
place on the floor of Brock & Co. after an 
absence of two weeks on account of ill 
health. 

Edward Stein, of Vanderberg & Stein, 
Provo, Utah, is spending several weeks in 
Los Angeles and vicinity, combining busi- 
ness and pleasure. 

Mrs. P. J. Farrell, San Diego, recently 
lost her father, a veteran of the Civil War, 
who died at the Soldiers’ Home at Sawelle, 
Los Angeles county. 

Wright, Campbell & Ginder have an- 
nounced that the formal opening of their 
new store at 709 W. 7th St. will take place 
at 2 p. M. on Monday, Oct. 1. 

M. C. Benedict, jeweler and watchmaker, 
Randsburg, has been spending a few days in 
Los Angeles and vicinity. Mr. Benedict has 
a public radio station in his store. 

H. E. Jones, western representative of 
the Wadsworth Watchcase Co., with head- 
quarters at San Francisco, is spending 
several days in Los Angeles on business. 

Sam Kierski, of Lee & Kierski, manu- 
facturers’ representatives, with headquarters 
in San Francisco, has recently been here 
for several days in the interests of his con- 
cern. 

E. A. Moore, western representative of 
the R. F. Simmons Co., has been spending 
several days here on business. He reports 
that business conditions in the west are very 


good. 


W. W. Bloomfield, diamond salesman in . 


O. L. Wuerker’s 419 W. 7th St. store, has 
just arrived home from New York, where 
he went to meet his wife on her return from 
England. 

Feagans & Co. are conducting a special 
clearance sale preparatory to moving to their 
new store on W. 7th St. They have em- 
ployed a number of additional salesmen to 
take care of the rush of customers. 

Leslie B. Brown, formerly for many years 
with S. Nordlinger & Sons, who went to 
Honolulu as an officer on one of the yachts 
in the race from Santa Barbara to that 
port, has returned and taken a position with 
Brock & Co. 

Mrs. E. L. Driver, an experienced watch- 
maker and saleswoman formerly with Crow- 
ley E. Cole & Co., Atlantic, Ia., has come to 
Los Angeles and is staying at 820% Caron- 
delet St. She expects to remain and take 
a position here. 

Roessel & Clark, the new firm composed 
of former members of the diamond depart- 
ment of Feagans & Co., expect to open their 
offices at 901 Brack Shops early in October. 
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The work of preparing the rooms is ap- 
proaching completion. 

N. Buffington, traveiing salesman for the 
silverware department of the E. W. Reynolds 
Co., has left for a trip through his territory, 
including the Imperial Valley, Arizona, 
New Mexico and Texas. He expects to 
be absent for several weeks. 

C. E. Perham, San Pedro, is again at 
his place of business after a vacation of 
several weeks in the San Bernardino moun- 
tains, most of the time at Big Bear Lake. 
He was accompanied by his wife, and both 
returned greatly improved in health. 

George J. Germain, head of the diamond 
department of the E. Bastheim Co., has gone 
to Monterey to participate in a big golf 
tournament there. M. Rudman, of the same 
company, is home after a successful busi- 
ness trip up the Coast as far as San Luis 
Obispo. 

Montgomery Bros. may not be able to 
open their new store on W. 7th St. before 
Oct. 10 on account of strikes among those 
employed in laying the floor, A portion of 
their stock has already been moved and 
when the work is finished in the store they 
will be able to move quickly. 

Otto J. Boss, of A. I. Hall & Son, San 
Francisco, and formerly in charge of that 
concern’s Los Angeles office, has returned 
home after spending a few days here. J. G. 
Rogers, traveling from the Los Angeles of- 
fice, has just returned from a very satis- 
factory business trip to San Diego. 

James G. Donavan, of the Donavan & 
Seamans Co., and Frank J. Heil, optome- 
trist in his store, have just returned from 
a two weeks’ outing by automobile during 
which they traveled over 2,100 miles and 
visited Lake Tahoe and Big Basin in the 
California Redwood Park and Crater Lake 
National Park, Ore. 

M. Weinstein, diamond merchant, who has 
been occupying room 601 Title Guarantee 
building, has secured room 602 and is oc- 
cupying both rooms. The new office is larger 
than the old one and this more than doubles 
his space for business. M. B. Black & Co, 
manufacturers’ agents, will have their head- 
quarters with Mr. Weinstein. 


Lieut. F. J. Leib, official watchmaker for 
the Pacific fleet, has recently returned to 
his home base at San Pedro after an absence 
of several months, during which time the 
fleet was absent on manoeuvers in northern 
waters. Lieut. Leib has his headquarters 
on the repair ship Prometheus. His friends 
in the trade here are welcoming him 
cordially. 

Frank Turner, representative of the Meyer 
& Talbot Co. covering the north, curtailed 
his trip a few days ago and returned to Los 
Angeles to replenish his stock. This com- 
pany has been making some further altera- 
tions in its store and has taken on an addi- 
tional line of holloware, Miss L. Scott, of 
the office force, has returned from a trip 
to the Yosemite. 

Harry J. Hildebrand, of the H. C. Lindol 
Co., Providence, R I., and Barrassa & 
Blasi, Newark, N. J., is spending several 
days in this city on business. He reports 
that he thas found business conditions 
everywhere exceptionally good now, and is 
very optimistic for the future. He states 
that business conditions are reflecting the 
greater confidence of the people, owing to 
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the quick settlement of the coal Strike a 
administered by the president, 

B. D. Howes, of B. D. Howes & Son, js 
just back from New York, where he was 
attracted by the announcement of the g. 
rival of an importation of especially fing 
pearls. He was successful in securing 4 
large collection of exceptionally fine speci. 
mens. This house claims the distinction of 
being the only exclusive pearl house on the 


Pacific Coast and is doing a fine business 


Out-of-town jewelers who have been ip 
Los Angeles recently include the following: 
George D. Parr, Torrance; D, H, Yerian, 
Lomita; C. L. Runyon and D, Van War, 
Huntington Park; T. R. Canady, L, £ 
Hendrickson, J, Parker, Huntington Beach; 
A. J. Dutton, Anaheim; Mr. Hoffman, of 
the Hoffman Jewelry Co., Santa Ana; | 
Macatee, lLankershim; H. C. Bilger 
Venice; J. Posner, Ocean Park; Frank 
Vraiberg, Santa Monica; E. W. Cosgrove, 


Colton; P. M. German, Santa Ana, 








Columbus, 0. 


The jewelry store of J. T. Mathison, a 
the corner of Town and High St., is th 
scene this week of a “retiring from business” 
sale. Mr. Mathison, at the completion of 
the sale, will turn the business over to his 
son, Martin Mathison, and B. A. Glickman, 
of Cleveland. The entire stock of goods is 
to be sold at retail. Mr. Glickman is in 
charge of the sale. Mr. Glickman has been 
connected with the wholesale jewelry bus- 
ness in Cleveland for a number of years. 


A well-planned and_ skillfully executed 
burglary here Sunday night resulted in the 
loss of two watches, two diamond rings, 
and one diamond broach, all of them valued 
at a total of $535, from the display window 
of the L. J. Seff & Bro. Jewelry Co, # 
E. Main St. On Saturday afternoon 2 
stranger, accompanied by a child, entered 
the store and inspected the display of rings 
He made excuse to visit the rear of the 





storeroom and while there was beyond the. 


sight of L. J. Seff, the only salesman # 
the store at the time. The stranger took 
his leave immediately afterwards. Wher 
it was about time to close the store in the 
afternoon the stranger reappeared and aga 
made excuse to visit the rear room. He 
left the store a few minutes later, and Mr. 
Seff, entering the rear room, found that @ 
comb and drinking glass, which had bee 
kept on the window sill, were absent. On 
Monday morning the burglary was dis 
covered and the drinking glass and 
were found on the ledge of the window next 
door, There are bars crossing the je 
store window, and police have formed the 
theory that the child was pushed through 
the bars and told to lift the latch of the 
window. The comb and glass, they # 
were removed to prevent the child’s 

on them and possibly disturbing a passer-by. 
No clues have been found. Police 
transient burglars. 








” Filling in the correct amount im 
following the printed dollar sign m the 
form, after the instrument has been 
is not an alteration. Minnesota. 194 N. 
Rep. 394. 
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Edward Morris is now traveling for A. 
Risenberg & Co., Inc. at SM 

John J. Fischer, a manufacturing jeweler, 
is now located at 420 Sutter St. 

Park V. Bovyer, of the Burr W. Freer 
Co, is visiting his territory in the north. 

Frank Cresalia, who has been traveling 
for Levy & Cresalia, says he cannot get 
goods fast enough. 

Stanley Beard, of the new firm of Keilty 
& Beard, has started on the road and is re- 
ported to be doing nicely. 

J. H. Spiro has been sending satisfactory 
news, backed by nice orders, from Salt 
Lake City. He is now in Portland, Ore., 
and reports that business is pretty good. 

B. M. Tasse, Pacific Coast manager for 
Manning-Bowman & Co., is leaving for 
Los Angeles to open a special exhibit of 
the firm’s goods in the Hotel Alexandria. 

L. W. Suter, Seattle jeweler, has been 
visiting San Francisco, on his way home 
fom the A. N. R. J. A. convention, at 
Providence, R. I., to which he was delegate 
from the State of Washington. 

Carl Berker, representing the U. S. Chain 
Co, arrived a few days ago to spend a few 
weeks on the Pacific Coast, visiting the 
trade. H. Z. Kimes, who represents the 
company on the Coast, is preparing to drive 
Mr. Berker to Los Angeles. 

Miss Marion Smith, until recently in the 
watch department of A. I. Hall & Son, is 
working her way through college, and has 
been working for one of the University 
professors, at Berkeley. She lost everything 
in the fire, even the records of her work. 

Harry H, Harris, who opened a new re- 
tail store some months ago, at the south- 
east corner of Powell and Geary Sts., is 
now closing out at his former location, 
known as the Artistic Jewelry Co. It is 
just across on Powell St.,’ from his new 
store, 


Jewelers visiting the trade this week in- 
clude: Clarence P. Jacobs, Vallejo; A. F. 


Dobrowsky and wife, Redding; C. Eriksen, - 


Fresno; A, Guslander, Willitts; J. G. Heer- 
matice, Modesto; Earl Marks, Modesto; 
William Dupen, Sacramento; A. D. Ebi, 
Hollister; all of California, and V. R. 
Wilson, Coquille, Ore. 

Monroe Marks, well-known diamond 
broker of 704 Market St., lives in Marin 
County. It is reported that while the forest 
fire was menacing the locality, Mr. Marks 
Went to bed and slept calmly, lulled by the 
knowledge that his night watchman would 
wake him in time, if it became necessary 
lo seek safety in flight. 

_ Manufacturers’ representatives in town 
mclude: Dan Childs, of the Payton & 
wd Co., Providence, R. I.; Joe Klein, of 
— Bros. & Co, New York; Irving 
F i of Benj. Gross Co., New York; 
dh ~~ of R. F. Simmons Co., Attle- 
“ Mass, and Bert Murphy, of the 

- Manufacturing Co., Attleboro, Mass. 
on 7 Mrs, J. W. King have returned 
ry their week's yachting up the Sacra- 

to River with enough fish stories (sub- 


stantiated by Photographs) to last till the 
among 
Frank 


next trip. Mrs, 


Ki 
smaller fry 9 15-pou ~~ 


nd striped bass. 
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Cresalia who accompanied them, seemed to 
attract all the cat-fish and carp within 
reach of his line. 

Robert Myers, of R. & L. Myers, has re- 
turned from the convention of the Western 
Material Dealers’ Association, in Los 
Angeles, and has been talking over with 
Bert Nordman, who represented Nordman 
& Aurich, the excellent time enjoyed in 
the south, in company with William A. 
Lamb, of G. Fuller & Son Co., Chicago, 
who was visiting in the south during the 
convention. L. S. Myers is in the Sacra- 
mento Valley. 


W. T. Earle left a few days ago for 
Portland, Ore., to continue in the Pacific 
northwest his sales promotion campaign for 
the Oneida Community Ltd. Horace H. 
Allen, Pacific Coast manager for the 
Oneida, met Mr. Earle in Los Angeles and 
they called on the trade in that city and 
here. Mr. Earle was much impressed with 
the entirely satisfactory condition of things 
in California, a condition which he said 
Californians do not really appreciate. 

H. Z. Kimes, who lives in Marin County, 
had anxious times when the forest and 
brush fires were sweeping his way, with 
over 1,000 soldiers and civilians fighting to 
save forests, farms and homes. At the 
most critical time, as a forlorn hope, Mr. 
Kimes rang up and asked for $1,500 more 
insurance on his home. The company 
asked for an hour to.deliberate, and, at the 
expiration of that time, expressed its willing- 
ness to write the new policy. That eve- 
ning the wind changed and the fire was sub- 
dued. 


The Berkeley fire was stopped just in 
time before it reached the business district. 
The residence section of the college city 
suffered most. The beautiful home of A. 
W. Huggins, president of A. I. Hall & Son 
was completely destroyed, as well as the 
lovely gardens. It was afternoon, when 
business men were at their offices. Mrs. 
Huggins saved her automobile and the 
canary bird. The home of E, H. Mott, 
with A. I. Hall & Son, was_also totally de- 
stroyed, the family saving only the clothes 
they had on their backs. According to 
Ye Hallson Weekly Herald, “both families 
are very optimistic, feeling they have much 
to be thankful for. They deeply appreciate 
the kindly sentiments of their friends.” 








Salt Lake City 


The Security Jewelers have moved to 
rooms in the Continental Bank building. 

Mrs. Parry, wife of C. R. Parry, of Parry 
& Parry, Ltd., Keith-Emporium building, is 
very ill. 

J. E. Stein, manager of Anderberg, Inc., 
Provo, is spending a vacation in southern 
California, 

Senator John W. Peters, Brigham City 
jeweler and optometrist, has gone to Cali- 
fornia on a business and pleasure trip. 

The Columbia Jewelry & Music Co., 
Provo, has bought out the business of the 
Paramount Jewelry Co., Spanish Fork, and 
will open a branch there. 

The building owned by J. T. Rushmer, 
Ogden optometrist, was badly damaged by 
fire this week, the loss amounting to $11,000. 
Mr. Rushmer lost $1,000 worth of stock and 





CIRCULAR 


135 


supplies. The cause of the outbreak is not 
known at this writing. 

The second-hand jewelry and miscellane- 
ous establishment run by Max Pepper at 57 
W. Second South St., was badly damaged 
by fire last week, losses amounting to about 
$2,000. 

Bert Hardy, engraver of the Leyson- 
Pearsall Co., is now a teacher at the govern- 
ment vocational training school in the Re- 
gent building. His successor has not been 
appointed yet. 

P. A. Clayton Sugar House, Salt Lake 
City suburb, will put in a line of jewelry in 
the near future. The store at present han- 
dles watch repairing only. Mr. Clayton is 
also figuring on opening a music department. 

Miss Vera Gray, of the David Stein jewel- 
ry store, 237 S. Main St., is spending a va- 
cation in California. Reed Michaelson, son 
of a local banker and Mormon Church of- 
ficial, has entered the Stein store as an ap- 
prentice to the jewelry trade. 

The Columbia Music & Jewelry Co., 
Provo, has a new watchmaker in the person 
of O. L. Allphin, who has been in business 
for himself at Lovell, Wyo. Mr. Allphin 
practiced optometry in the Wyoming town. 
He succeeds Dell Chipman at the Provo 
establishment. 

D. O. Hempill, who has been with the 
Daynes Jewelry Co. for several years, is 
now located with Rudolph Christensen in the 
Keith-Emporium building, where he will do 
watch repairing. He is succeeded at the 
Daynes store by John P. O’Brien, the op- 
tometrist at the Freshman Jewelry Co. 

The home of William M. McConahay, a 
jeweler at 64 Main St., has again been visit- 
ed by burglars. This time a 300-pound safe 
was taken away on a truck. The safe con- 
tained articles of jewelry valued at $350. 
Entrance to the home appeared to have been 
gained by a passkey and was made between 
the hours of 6:30 and 11:20 p. m. So far 
no trace of the robbers has been found. Be- 
tween $300 and $400 worth of jewelry was 
taken from Mr. McConahay’s home on July 
13, last, when thieves visited his place for 
the first time. 

The jewelers’ association has been re- 
organized. William M. McConahay suc- 
ceeds Clifford R. Pearsall, of the Leyson- 
Pearsall Co., as president, and Mark Weiss, 
of the Barnett & Weiss Co., succeeds Boyd 
Park, head of Boyd Park, Inc., as secretary- 
treasurer. William Schubach becomes vice- 
president. A new board of directors will be 
elected at the next annual meeting. The or- 
ganization has not been active for more than 
a year, but it is hoped to hold regular meet- 
ings again hereafter. At the reorganization 
meeting it was decided to urge retail jewel- 
ers throughout the State to wear a tiepin in 
an effort to create a demand for this form 
of jewelry. 








The police of Troy, N. Y., are investigat- 
ing the mysterious disappearance of 10 
diamond rings from the show case in the 
jewelry store of Jacob Paul, 51 Congress 
St. The jeweler told the police that the 
rings were in the case in the morning and 
when he went to place them in the safe at 
night he found 10 missing from the tray. 
He said no one had been behind the counter. 
He gave the police a description of a man 
whom he said had been in the store and 
might have been connected with the theft. 
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The Kawneer Company, 
2708 Front Street 
Niles, Michigan 
Without obligation plesae send me your 
Book of Designs of Kawneer Store Fronts. 
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The Kawneer Com- 
pany of Niles, Michigan 
points with pride to 
more than 260,000 in- 
stallations of. its resi- 
lient, solid copper store 
front construction. 

These Kawneer Store 
Fronts placed side by 
side, would reach from 
Key West to beyond 
Chicago—more than 
1,240 miles. 

This excellent record 
of Kawneer resilient 
construction is offered 
as our bid for your con- 
fidence in— 


Kawneer 


SOLID COPPER 


STORE FRONTS 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
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nection with their business. 











Selling Jewelry on the Deferred 
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(Continued from issue of Sept. 26) 


[li—Instalment Payment Plan Increases 
Volume and Number of Stock-Turns 


CREDIT business may be successfully 

conducted without the adoption of a 
regular series of payments, or of instalments. 
If a deferred payment plan does not in- 
clude the payment of the account by a series 
of regular instalments, the jeweler will find 
that he is unable to secure the volume he 
should strive for because he cannot accept a 
large volume of business that can only be 
done in that way. 

A man or a woman may be a good credit 
risk, but if the deferred payment is for 
such a short time as thirty days he or she 
may be unable to make the purchase because 
of inability to pay in that time. By extend- 
ing the time to three months the payments 
may be made, but it is not desirable that the 
jeweler tie up so much capital as will be 
necessary if the deferred payment is to be 
made in a lump sum at the end of three 
months. Besides the loss of the use of 
capital tied up in this way there is the other 
element of loss that might come in through 
the change in the circumstances of the credit 
risk. Sickness, death, loss of position, etc., 
are always threatening customers. Three 
months sees many changes in the circum- 
stances of a number of customers on any 
firm's books. If a deferred payment plan 
incl:des the obligation to make regular 
weekly or monthly payments the account is 
always being reduced so that adverse cir- 
cumstances are not so apt to affect the final 
payments as when they are larger. Besides 
this the constant income from these pay- 
ments is increasing the liquid capital of the 
yma or in other words is decreas- 

unt of capital tied up in credit 

accounts, 
‘ Me sy payment for three months 
raed a. over-due until the end of 
felts; . ut an account that is being 
at ree three months by a series of pay- 
ian & made weekly, or monthly, be- 
Over-due the moment one of these 


Payments is passed by the credit risk. This 


Kes it easier for the collection depart- 


ment to follow up delinquents and prompt- 





ness here very frequently saves a loss. 

The weekly or monthly visit to the store 
of the jeweler may be in itself a valuable 
asset, because his merchandise is always on 
display and the larger the number of persons 
who view his displays the larger his sales 
will be. Often a credit customer making 
instalment payments sees something that is 
needed, or that is attractive enough to 
create a desire for its possession. Some- 
times an increase is made in the credit ac- 
count, which is all right if the customer is 
worthy of further credit, or a cash sale is 
made on the spot. in either case the sale 
is made, thus the volume of business is in- 
creased. 

There can be little doubt that additional 
business, even if it is done on the deferred 
payment plan will be acceptable to most 
jewelers. The question always arises in 
each individual case, “Will it pay me to go 
into the business as an avowed instalment 
house ?” 

It is very hard for the writer, or anyone 
else, to lay down rules in this matter for the 
guidance of the jeweler, because each indi- 
vidual case must be decided upon the cir- 
cumstances surrounding the business. If 
located in a large city the jeweler may find 
that there are a large number of jewelers 
who are seeking business in this manner. 
Perhaps there are few who are looking for 
business along the older lines. Who can 
say, better than the jeweler himself, whether 
it 1s not likely to prove more profitable for 
him to stick to the old lines under these cir- 
cumstances? 

It is just possible that jewelers located in 
smaller communities would not be benefited 
largely by the adoption of instalment pay- 
ments, although they might encourage 
regular charge accounts on a short time pay- 
ment basis. 

Jewelers have questioned the effect the 
advertising of a willingness to do business 
on an instalment plan will have on their 
regular business. One such jeweler is mak- 
ing headway with the plan, but he never 
mentions the word “instalment” in his ad- 
vertisements. Whenever he indicates that 


credit can be had it is on the “deferred 


payment” plan. .He is safeguarding his 
regular business: which has been established 
after a number of years in business in his 
community. 

As far as the effect the instalment method 
of payment has on the actual conduct of 
the business the jeweler need not fear, for 
the customer purchases in the regular way 
and the customer beside her at the counter 
does not know whether she is going to pay 
cash, or ask for credit. The worst fear of 
the jeweler when advertising instalment pay- 
ments is that cash customers will think that 
his prices are marked on a credit basis and 
that they are paying too much, yet the suc- 
cessful instalment house must sell at the 
same price to all customers. One of the 
reasons why instalment jewelers advertise 
so many standard lines at regular or reduced 
prices is to combat this idea in the minds 
of the buying public. 

A very successful jeweler who has had 
years of experience in selling by the older 
methods adopted the instalment method of 
payment some years ago. He has increased 
his annual business to over a million dollars 
in a few years. He attributes his success 
to the following principles: 


Absolute 100 per cent honesty in the con- 
duct of the business. 

Sell high-grade merchandise, 
brands and advertised lines. 

Guarantee absolute satisfaction to every- 
one, Exchange goods or make refunds to 
please the customer, 

Advertise aggressively so that a large 
volume of business may be done. This will 
reduce losses to an insignificant amount. 

One price to both cash and charge cus- 
tomers. 

These are the principles that every jeweler 
should found his business upon, whether he 
grants credit or not. 

‘ There are two things to be considered in 
connection with the opening of new accounts 
when an instalment form of business is to 
be done. First, securing the applications 
for credit, second, handling them after they 
have been received. 

Regular advertising may be relied upon 
mostly for securing new accounts, as the 
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The 


“WASHINGTON” 


Banjo 








WILLARD BANJO CLOCKS 


HIS attractive style of clock has been in demand ever since first introduced 

by the Willards over one hundred years ago. The distinctive pattern, with 

its graceful lines, makes it especially adapted for the Library, Study or Den or for 

any room where reposeful ease is-desired. There is an alluring feature about 

this type of clock which no other pattern seems to possess and which is difficult 

to explain, but this is probably due to the admiration all cultured persons have 
for beautiful antique. 

The cases are made of Solid Mahogany or in a fine Mahogany Finish. The 
Glass Panels are tastefully decorated in color and the Metal Ornaments are fin- 
ished in Rich Gold. 

We take great pride in this line and have added to it the “Washington” mod- 
el. Our large banjo clocks are fitted with our celebrated 30-day movement, the 
medium size solid mahogany and mahogany finished clocks are fitted with our 


8-day pendulum movement, and the small banjos with our 12-day movement. 
Resale Price 


“Washington” Chime Illustrated $80.00 4, Welton”: :.....05c..iscccseSoies sore ice 25.50 
“Washington” 30-Day......... ss OR eae pea 57.00 |. “*Windrow” ... oe siiedcdote eee 24.00 
“Willard” Weight............ PROTEC vos s see 62.00 “Warren”? Time ...2.5.034... cee 24.00 
“Willard” Strike.;.............+ Ee ecto csees §1.00 -° “Waring” Serike 2.6 eS 22.00 
“Willard” 30-Day ............... 4b Re eee 46.50... “Waring” Time: one ee ae 20.00 
PCA MIGOTN. oY sak elas checeh noch cache sec case tes ess vecese 46.50 2 SWillis? 5. ee, 15.50 
PW AVlOWn (oi cause ocsabscbsecoandécnccdes cee seven 25.50 3? “Willmar” 00 ke ee eee 14.50 
Write for the New Complete Loose Leaf Catalog and Price List 
New York Chicago San Francisco Toronto, Canada 
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= 
gvertising must always impress upon the 
wader that the store is always ready to 
gen accounts with responsible persons. 

‘tee the newspaper advertising a great 
jal of direct advertising may be done to 
cjasses of buyers. oe 
When a person makes application for 
edit the first,thing to be done is to learn 
yuether the applicant is worthy of being 

credit. ; 

Dwight E. Beebe, New York University 
of Commerce, in his book, “Retail Credits 
i Collections,” cites the requisites of a 
god credit risk, as follows: 

“The information essential for the judg- 
net of credit risks may be grouped under 
three heads—first, the applicant’s character; 
yeond, the applicant’s capacity, and third, 
te applicant’s co-operation. 

“These three ‘C’s’ of credit-granting are 
oot quite identical with those so often quoted 
in wholesale credit practice. The trouble 
in the past has been that retail credit men 
tave tried to follow the wholesale credit 
methods a bit blindly and without realizing 
that there is a wide difference in their con- 
tact with the customer. 

“Character in the sense that it affects the 
retail credit man’s judgment of an applicant, 
then, is the indication of his willingness to 


pay. 

“Capacity in the applicant is judged by his 
aility to earn enough to pay his way—to 
increase in earning power consistently to 
make his account increasingly worth while 
to carry. 

“The third ‘C-—which we have called ‘co- 
operation—is the applicant’s manifested 
willingness to co-operate with the store by 
buying regularly, paying promptly and con- 
centrating his purchases at the place where 
he is extended the privileges of a charge 
account, because of the fact that he values 
the consideration shown him.” 

The third “C” is of less importance than 
the others to the jeweler, but as a general 
thing is worth considerable attention. 

The character of an applicant is learned 
largely from contact with the credit manager 
M considering the application. A form is 
wed to record the necessary information to 
identify the applicant and upon which a 
fecord of his character and capacity may 
te made, References are usually asked for 
which should be investigated. The capacity 
0 pay is indicated by the work the appli- 
cant 1s engaged in and the firm he works for. 

here there is any doubt of the correctness 
of the statements made by an applicant these 
pomts should be verified. Usually the ap- 
dlicant is asked if he has a bank account. 

If he has the bank is requested for a rating 
of the risk, 

2 4 small community it should not be a 

d thing to secure accurate information 

anyone living in the vicinity. In a 

8 city there are usually to be found 
‘sociations of One kind or another that 
vith 4 credit rating bureau in connection 
tl u Sometimes the members of a Re- 
pe sr Association get together and 

formation of a rating bureau. 
tral cities have effective bureaus of this 
acter, 

In later articles of this series a method 

ing and conducting such a bureau 
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will be explained, as well as the method to 
be adopted to secure adequate information 
from which to base a judgment of the ap- 
plicant’s character and capacity. 

Delinquent accounts are collected in the 
manner adopted by most firms giving credit, 
except that they are pushed systematically 
until paid. Attention is first called to the 
over-due payment, then the follow-up be- 
comes more urgent, until finally the account 
is placed in the hands of a collection agency, 
so that the firm never appears in any 
transaction whereby a forced collection is 
to be made. 

In the next article of this series the best 
methods of securing good credit risks will 


be discussed. 
(To be continued) 





Courtesy 





Gom customers are very rude and some 
sales persons are exceedingly discour- 
teous to those about them. The sales per- 
son should make up his mind that he is not 
in business for the purpose of scolding 
human nature, resenting ill-breeding, or 
guarding his own tender feelings. He will 
be wise to leave personal sensitiveness at 
home. If there is friction, pour oil upon it. 
If the salesman cannot do this without 
servility, he should at least not increase the 
friction. Apart from the fact that he will 
be more successful and make better, easier 
sales by pursuing this policy, he will find 
himself less weary after the day’s work, 
with better nerves and health. 

It is very seldom that polite patience does 
not win out over discourtesy. This does 
not mean that the salesman is called on to 
submit to injustice or malice. By so doing, 
he would encourage the continuance of such 
tactics. But he should bear without com- 
ment the small irritations that do not amount 
to much, and he should protest with dignity 
and courtesy against more consequential 
things. He should consider his associates 
as fellow workers, standing shoulder to 
shoulder in one service. And he should 
consider the customer also as a kind of 
fellow worker. For the customer is an agent 
of exchange, and one who knows anything 
about shopping for a family’s needs, knows 
that it is no easy task. 

“What is the price of this, please?” asked 
a customer on one occasion. “You can‘see 
the price right there on the tag,” replied the 
salesman, who, though he may not have 
meant to be discourteous, showed plainly 
that he was neglectful of the fine shades of 
courtesy. A tactful salesman would have 
taken the tag and pleasantly named the price. 
—Ralph L. Wood, Principal, School of 
Salesmanship, International Correspondence 
Schools, Scranton, Pa. 








A negro sneak thief recently visited the 
store of J. W. Waters Co., Bluefield, W. Va., 
and stole about $150 worth of watches. Mr. 
Waters was away at the time but upon his 
return, a negro came into the store and asked 
to have a watch appraised which‘the negro 
stated he had purchased. Upon inquiring 
from whom the watch was purchased, Mr. 
Waters learned the name of the thief and 
in a short time he was apprehended and the 
stolen articles located. 


139 








Three-Minute 
Selling Talks 


Written LExpressly fer 
The Jewelers’ Circular 




















A Thanksgiving Hint 


A JEWELER, if any one, ought to realize 

how very superstitious many people 
are, for there is a great deal of the “good- 
luck and bad-luck sentiment” associated 
with jewels. 

Therefore, one astute western jeweler 
did not overlook the old saying about a 
knife cutting a friendship in two unless ac- 
companied by a penny to break the evil 
spell. It is strange how these old supersti- 
tions handed down from generation to gen- 
eration, and heard in our childhood, con- 
tinue to lurk in our adult minds with an 
unpleasant suggestion, no matter how ve- 
hemently we scoff at being the least bit 
superstitious. 

The window display was a huge mock 
turkey on an immense platter, surrounded 
by carving sets. In one corner were a stack 
of shining new pennies, placarded as 
“Good Luck Pennies.” The advertising 
read: 


Of course you are not superstitious 
But maybe your relative or friend is! 


D” you use to write in the old auto- 
graph albums “No knife shall cut 
our love in two?” 

Well, a penny enclosed, in your 
Thanksgiving gift of one of our hand- 
some carving sets, will banish the funny 
old superstitious thought. We have 
some brand-new, shiny Good-Luck pen- 
nies for this special purpose! 

Carving the Thanksgiving turkey is 
quite an art, greatly aided by the right 
kind of a carving set. » 

Come in and let us have the pleasure 
of showing you our stock of Thanks- 
giving gifts—M. H. A. 


A Good Gift for a Man 


RECENTLY the moving picture “Three 

Wise Fools” was shown at the Cali- 
fornia theater of Los Angeles, and a jeweler 
who enjoyed seeing the play, utilized an 
interesting incident of the film. 

In the story, three old bachelors are liv- 
ing together, a life of comfort and ease, but 
of great monotony, until a pretty ward ap- 
pears on the scene. She changes many of 
the habits of the household. One morning 
at breakfast, the three old men find their 
morning papers by their plates in upright 
newspaper holders. The tardiest arrival 
looks for his paper in the accustomed place 
on the library table where it has greeted 
him each morning for goodness knows how 
many years. After much wrath, he dis- 
covers the newspaper innovation, and joins 
the two other bachelors who are evidently 
enjoying this convenient arrangement for the 
morning paper. 

The jeweler immediately thought of the 
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Just Out! 
“CHIME CLOCK NO. 91” 


Quality impressively high; 


price attractively low. 


Silvered dial, $65 
Raised bronze numerals $71 


MAKING AMERICA 


THIS MONTH 


Color advertisements in the Oct. 
issues of Vocue, Vanity Fair, 
Country Life In America, and 
House & Garden 


Page advertisement, Nov. 3, 
Saturday Evening Post 





“LEADER No. 1” 
List price, $15 





“TAMBOUR No. 12” 
List price, $24 


SETH THOMAS CLOCK CO. 


NEW YORK 
19 W. 44th Street 


Seth Thomas is not content merely to make the finest clocks 
that artistry and skill can produce. Seth Thomas under- 
takes the responsibility of creating a far wider demand 
for fine clocks—of making America “clock conscious”. 


Briefly, this great national movement is to center atten- 
tion on clocks as the most important decorations of the 
home—essential for any smart interior. In other words, 
clocks will be style merchandise as well as x#ility articles. 
No room can be really correct without a Seth Thomas. 


The most famous interior decorators, leading editors, 
and prominent club-women of America are cooperating 
in this national movement fostered by Seth Thomas. 


Behind this clock campaign, giving it constant impetus, 
will be a wonderful series of advertisements in influential 
magazines. 


Let us send you, with our compliments, the beautiful 
brochure, “The National Movement to Make America 
‘Clock Conscious’’’. It describes the entire campaign and 
presents the most artistic clock advertising ever conceived. 


“TRENT” 
List price, R. B. N., $71 


Display Rooms: 
SAN FRANCISCO 


278 Post Street 215 W. Randolph Street 





"Clock. Consctous’’ 





“COTTAGE” 
List price, $18 


*‘TAMBOUR No. 16” 
List price, $26 








CHICAGO 
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sewspaper holders in his stock and how 
jong since he had featured them. He de- 
cided this was a mighty appropriate time 
to get them out in the window. He ob- 
tained pictures from the play, and one of 
that breakfast episode and put them in silver 
frames. He remembered a picture he had 
gen in a magazine of the neglected wife 
at the breakfast table, with her husband’s 
face completely hidden by the wide open 
newspaper. He was fortunate enough to 
fnd it and include it in the display also, 

He arranged the window as if it were a 
breakfast table with three places, and put 
three newspaper holders on the table. A 
poster read: 


“The Three Wise Fools’ had a 
breakfast surprise! When do you 
read the morning paper, and HOW ? 
Why not enjoy your breakfast and 
your paper with real comfort? 


Whether the play of “Three Wise Fools” 
js in your town or not, you will find it 
worth while to feature this handy gift for 
men and the business woman.—M. H. A. 


The Use of Ostrich Fans 


[F you are looking for something distinctive 
and rich-looking to enhance your win- 
dow displays, why not use the many colored, 
beautiful ostrich fans that are so popular? 
Some of the most elegant, effective dis- 
plays at the luxurious store of Feagans & 
Co., of Los Angeles, are made especially 
attractive by the use of the ostrich fan. 

Often no other background is needed, 
other than the fluffy, plumed fan  out- 
stretched to its full beauty. It can be used 
harmoniously with jewelry of personal 
adornment, silver photo frames, vanities of 
Milady’s dressing table, and is most lovely 
with stationery displays. 

This week, Feagans & Co. are featuring 
some high grade hand-made stationery 
with satin lined envelopes of rich hues. 
The color of this stationery is a delicate 
shade of green. It is displayed amidst 
green silk and trailing, wispy chiffon, and 
one exquisite green ostrich fan half open. 

These fans make a pleasing addition to 
the jeweler’s window display.—M. H. A. 


Displays That Influence 





A window display must have the touch 
of human interest about it to make it do its 
best for the store. Without this element, 
it 1s without any force. The window trim- 
mer who plays to the public’s emotions, 
works human interest into his work, so that 
humans—the people—will stop to admire 
“ comment. Admiration for goods will 
— the purse strings, and window dis- 
. that charm also draw like magnets. 
gh window with personality that has 
det meas of human interest in it, and 
of € kind of window the vast majority 

people are influenced by.—Novelty News. 


* * * 
Work and Play a little every day. Don't 


Wait for all play somed 
ay—after you’ve for- 
gotten how.—The Mailbag. ; 
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WE all have thumbs—yet no two thumb 
prints are the same. 

I know two golf players. One has a 
practiced “stance” to resemble Sweetser. 
The other knows the rudiments of the game 
but he does not feature any “pendulum” 
putting. He plays a good game. Each 
knows his pet method and succeeds by it. 

Which brings us to Retail Salesmanship. 
And many jewelers today add “outside” 
salesmanship to their efforts in getting 
orders for new building equipment, clocks, 
souvenir sales and so on. Let the con- 
versation of two salesmen make itself 
useful— 

Said the first: 

“I sell by force. I put my proposition 
up to the customer as forcefully as I can. 
It is my success and I know it. I am not 
domineering—at least not in my actions— 
but I do close my business by the force of 
the proposition as I present it.” 

Commented the second: 

“T sell my lines by enthusiasm. I do not 
try to force my prospect, whatever. I 
diplomatically suggest in every opportune 
way but I know that my sales come from 
enthusiasm I display over and about my 
offering—and I really am _ enthusiastic 
about the goods I am selling and what they 
can do. Being sold on enthusiasm myself 
—I find it easier to sell the other man by 
means of the same qualities.” 

Now to quote a third selling executive— 
not from the foregoing conversation but in 
separate comment—but which nevertheless 
appropriately fits in. Said he: 

“In twenty years of selling I have ob- 
served all kinds of salesmen. Hardly any 
two men sell alike. There is no general 
rule that can be followed. Each of us have 
certain qualities, certain peculiarities, if you 
want to put it that way, that enables us to 
put over our proposition. One man sells 
because he is a glib talker—(and that is so) 
—another man sells with but a very few 
words.” 

And is not this the way of the world? 

Nature requires most careful attention to 
some things and scarcely any to others. 
Tobacco, for illustration, requires very 
rich and fertile soil in which to grow, while 
other products such as corn demand heat 
and sunshine as most imperative. On the 
opposite hand there is rice equally as im- 
portant in its place in the world but which 
grows at best when submerged in water. 
So in your business—your personal culti- 
vation as retail and special jewelry salesmen 
should be based on the development of your 
own personality which can be best capitalized 
on. 
There is a salesman who makes a great 
success by presenting his proposition to 
“the trade” in a rather unique way. He 
does not try to force his proposition, in fact 
he does not even urge it with any great 
force. Gaining his interview, he explains 
what he has to offer. As a “closer” he tells 


the prospect it is up to him to decide 
whether or not he wants it and that he— 
the salesman—is not particularly concerned 
whether he accepts it or not. In brief, he 
presents it in the attitude that he has a very 
good thing—a thing worth accepting, and 
it is up to the prospect to decide and if he 
doesn’t care to take it, there are plenty 
others that do. Of course it is not put up 
to the prospect in these very words but the 
attitude is described. It works successfully 
with him due to his personality and de- 
veloped manner—it would mean the down- 
fall and chagrin of any other salesman not 
fully qualified to do this. 

Another well-known salesman admits that 
he can “close” a proposition but that he has 
great difficulty in lining one up. He works 
almost entirely with special representatives 
to get his various propositions started. He 
can “close” them—something very few 
salesmen are over-expert on—but he does 
have trouble getting them started. 

Another salesman, for example, who is 
very successful, admits that he cannot write 
a good letter. He practically does all his 
business by personal contact. He could 
take the time to learn letter writing but he 
prefers to put his time in where he knows 
his ability fits the best. Quite the contrary, 
there are other jewelry house representa- 
tives who are most successful with their 
printed and advertising appeals and who 
can best “break the ground” in that manner, 
leaving the closing to a personal effort. 

Because you are tall or short, thin or 
stout, does not mark your success. People 
come to recognize you for what you are 
and on the cultivation of your best qualities 
depends your progress. In the retail 
jewelry selling business you have got to be 
your own diagnostician. 

You can’t get Packard orders by pushing 
a wheelbarrow. You can’t sell to the labor- 
ing class by reciting Harvard essays. But 
what if you don’t exactly look like Charlie 
Schwab? You may probably know more 
about platinum settings than he does and 
that is worth something.—C. T. H. 





About a Certain Salesman 





Two business men were talking about a 
salesman who had made a record. 

“Yes,” said one, “he has made big sales 
this year, but I wonder how long he can 
continue doing the work.” 

“Why?” 

“Because he makes people buy instead of 
making them want to buy.” 

In that last sentence is a whole book of 
wisdom for every salesman. 

Every salesman should ask himself: “Am 
I making them buy my goods or am I mak- 
ing them want to buy my goods?” 

It is one thing to cram goods down the 
throat of the customer. It is another thing 
to handle him so that he will reach for the 
goods himself.—The Treasure Chest. 
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, l \HE entire Sessions’ line; pictured, described and priced; is o 

placed before you in this new book. It is the most complete ” 

and practical catalog we have ever produced. Your buying és 

information relative to Clocks will not be complete without this ? 

\ new catolog and price list. Mail the coupon below for your copy. : 

oe Sessions Clocks have sound value. You can sell them at prices a 

that make selling easy. And because they are good clocks they ‘ 

build Good Will. Good Will fills your store with customers. , 

Sessions Clocks make your business profitable. . 

Sessions national advertising helped sell more Sessions Clocks r 

last year than were ever sold before. As an additional help we a 

furnish bcoklets, newspaper electros and counter signs. Mail the | 

coupon below for the new catalog. Order through your jobber. rm 
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THE SESSIONS CLOCK COMPANY 6 

Sessions Christmas Advertising Factories, Forestville, Conn. -. 
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‘THE 3,800,000 Sessions’ messages in the Novem- - 
ber and December “American” tells Home 7 
Folks right in your neighborhood that the " 
Sessions Dealer will be glad to put aside a Ses- * 
sions Clock for them until Christmas. We tell New York Sal : 
these same Home Folks in our advertising that eyeing -tanllnna-egerst , 
every room in every home should have a Sessions 1750 Woolworth Building w 
Clock, and the Sessions Dealer has one that is . 10 
suitable for any room. Look for the color page a a 
in the December “American.” o ie We vee ' 
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|*Specials,’’ a Feature of This New 
Concern in Kansas City, Mo. 














MHE store of the Chas. C. Scott Jewelry 
Co, a new concern recently organized 
Kansas City, Mo., represents progressive- 
ys in retail jewelry merchandising. The 
ny secured a room on Grand Ave. 

goth of 10th, in the shopping and financial 
dirict. Fixtures of burl walnut were 
geially made with furniture to match. 
The main sales room is 15 by 55 feet, with 
wmnter-show cases on One side, and wall 
gbinets on the north side. These wall 
hints have drawers and shelves enclosed 
doors, below, with glassed fronts Above. 
The back of these wall cases are paneled 
athe burl walnut. Sections of the display 
aes are devoted to hollow ware, .table 
iver, handbags, greeting cards and frames, 
ad crystalware, 

A unique feature on the south side of the 
mom, where are the counter cases, is the 
onstruction of the wall cases. These have 
dawers for half their height, in which the 
nerve stock is carried for the departments 
yrved from the show cases in font of them, 
watches, beads, artware, silver, etc. 

The “crystal room” is constituted of the 
rar ends of the wall display cases, but in 
this section these walls are of mirrors. The 
dct upon entering this part of the main 
wes room, is of one entering a series of 
toms, owing to the reflections of the crystal 
nthe mirrors. 

The crystal room partly encloses the 
cshier’s booth, which therefore is at the 
tar end of the sales section. 

Behind the cashier’s booth is a room 14 
«14, which will be the workshop, for mak- 
m and handling fine platinum and other 
jewelry, Here also, is a small room con- 
lamng the safe. This room is decorated 
H blue and gold, and customers wishing to 
ae time in the purchase of diamonds, will 
® given attention here. 









The office of President Chas. C. Scott, 
and secretary, Harold C. Scott, are on a 
balcony, overlooking the sales room. 

This balcony is made an integral part of 
the decorative scheme of the establishment, 
by means of display cases forming its front 
as viewed from the sales room. The first 
adornment in the display cases, were silver 
baskets with large chiffon bows, one basket 
in each of the two cases, softly illuminated. 

On the balcony rail, which is the top of 
the display cases, rest three bronze pieces, 
a clock set, adding materially to the artistic 
appearance, 

The new company carries high class 
watches and jewelry. It is interesting to 
note that the concern in its first few days 
of merchandising, seeks to conform to the 
advantage recognized among retailers, of 
making many friends. It offers “specials” 
each week, items at unusually attractive 
prices, in novelty jewelry, silver, etc. 

The company aims to develop its volume 
over a period of years and the fact is 
recognized that the man or woman attracted 
by an unusual offer of a small and compara- 
tively inexpensive piece of jewelry today, is 
likely to visit this store to make. the larger 
purchases later on. 

The distinction is made here, between the 
operation of a store on a “bargain” basis, 
and of one offering regularly “specials” of 
reaji value. 








“We-ell, maybe I could give ye a job as 
a time-keeper,” J. McGarrity, Contracting 
& Building, remarked doubtfully to the 
ne’er-do-well son of his dead friend. 

“Why—why—I’m much obliged, but the 
fact is, the pawnbroker’s got my watch,” 
stammered the young prodigal—The Ameri- 
can Legion Weekly. 
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Circularizing the Heirs 





N° business man is in business purely for 

his health, least of all the jeweler, for 
his is a luxury business and therefore con- 
siderable effort is necessary to discover new 
customers. As a regular source the daily 
newspaper will be found helpful and will 
well repay the time spent in searching 
through its columns. 

One part that should not be overlooked is 
the column containing paragraphs about 
people who have just died. That sounds 
rather queer, I know, but the person whose 
name appears in this personal column is 
usually well known in the community. From 
what is published one may gather a fairly 
good idea as to his walk in life and whether 
or not he may have accumulated property. 
The names of the members of the family 
are also mentioned. 

As all wills have to be probated and any- 
one may see them, one may find out who are 
the heirs. It is worth while to look up cer- 
tain of these wills and discover the amount 
of money involved and to whom it has been 
left. In the case of a woman to ascertain 
also if there were any jewels and how they 
were disposed of. 

If a large sum of money goes to some one 
person it is quite probable that that person 
will change his mode of living. He or his 
wife rather may be a possible market for 
silver or ornaments, especially if he has in- 
herited a house. After a suitable lapse of 
time, and that is very important, a quiet 
announcement card calling attention to some 
special exhibition of silver or glass. will 
probably bring results. If some woman has 
inherited her mother’s jewels she may be 
interested in having them reset. 

Discretion should be used as to when 
and to whom cards are sent, but as a means 
of discovering new customers this source 
should not be overlooked.—R. H. P. 








“Why didn’t you send your man to mend 
my electric door-bell as you promised ?” 

“He did go, madam; but as he rang three 
times and got no answer he concluded that 
there was nobody at home.” 








ATTRACTIVE STORE OF CHAS. C. SCOTT JEWELRY CO., A NEW CONCERN IN KANSAS CITY, MO. 
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ge A Quality and USEFUL Article for Weddings, Prizes and General Presentation Purposes 
Clocks of Excellence 


and All Others Are Comparative 
Ask Any User 


SHIP’S BELL CLOCKS 


AUTO CLOCKS 











For Your RESIDENCE, CLUB, AUTOMOBILE, YACHT, MOTOR BOAT, 
HOUSE BOAT, and for GENERAL PRESENTATION PURPOSES 


Clocks 


ge FOR YEARS THE RECOGNIZED STANDARD OF QUALITY 
ON SALE BY LEADING HIGH CLASS JEWELERS 
= Buy From Your Jeweler or Nautical Instrument Dealer 


*] In Residences, Clubs, etc., very many users prefer the “CHELSEA” 8-day Ship’s Bell Striking Clock to 
any other form of striking clocks. YOU HEAR and, at once, KNOW the Time. 


CHELSEA CLOCK CO. Makers of High-Grade Clocks 


10 State Street, Boston 9, Mass. 


ae For carrying in Stock or selling from Catalog, correspondence solicited from the Leading Jeweler in each City 
You can make many sales at good profit. 


“Chelsea 


not now handling these fine goods. 


9 8-DAY 
HIGH-GRADE 


World Renowned 








gee SPECIAL to JEWELERS and High Class Supply Houses EVERYWHERE 


Are you aware that many automobiles, motor trucks and boats are now being put out by the makers not clock oqsiopes 
causing a good demand for clocks from users? We suggest that you promptly get in touch with local agencies, dealers, 
garages and car owners. YOU can recommend the CHELSEA auto clock to most careful buyers. 


Buy the “CHELSEA” 


YOU want the BEST CLOCK? 





October 3, 1923 








MANTEL 
and 
BOUDOIR 
CLOCKS 


Established 1897 





























crystal bits. 





No. 3683—Two inch Individual Salt 
Cellar, Gold Band. $6.00 per dozen, 
net. 


purchase. 








") Cellar, Minerva. $5.00 per dozen, net. 


\Z 
Seneca 
atten te ter 








HAWKES GLASsg }} 
1k p 


HAWKES 


Individual Salt Cellars of Hawkes Crystal 
Add Savor to Your Gift Stock 


The woman searching for “something new” for 
a gift or prize will be delighted with these dainty 
More than likely she will buy a set 
_of these individual salt cellars for her own table 
too. Certainly she will remember your store 
when she starts out to make a really worth while 


Your investment in Hawkes Crystal is very small 
—and the turnover is very quick. You can re- 
order as you sell, replacing popular numbers with- 
out the least delay. Our immense stock enables 
us to ship your order the day it reaches us. 


T. G. HAWKES & COMPANY 


Corning, N. Y. 


/ No. 3683—wo inch Individual Salt Pacific Coast Office: 
Canadian Representative: R.G. How, 118 Coristine Bldg., Montreal, Canada 


“th > TAKES 


140 Geary St., 
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Cut Glass 
Engraved Glass 
Rock Crystal 
Glass \ 
Sterling Silver- })} 
Mounted Glass 4 
Decorated Gold Pj 
Glass \\ 
Decorated | 
Enameled Glass ff} 
Auto Vases ‘| 
Desk Sets ) 
Cigarette Boxes 4 
Monograms 9 
Engraved {| 
Gold Decorated 
Colored Glass fj 
Old English and | 
Irish \ 
Period Glass 
rentors and Pob® 
tntccs of Hawkes 
4 
4 













Famous French 


Dressing Mixin8 
Bottle. : 
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Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 














October Selling Occasions 


accomplish a_ great 








Charming Silverware 
for Beautiful Homes 





EVER before have homes 

been furnished so hand- 
somely, so elaborately. And 
the silver dinner set should be 
the finishing touch. 


Solid silver is always a wise 
choice if selected with an eye 
to quality, design and pattern. 


Jaeger Bros. 


Portland’s HALLMARK Store 
131-133 Sixth Street, Oregonian Building 


[NTENSIVE effort and the will to do 
something, 

Hallowe'en is a selling opportunity during 
October and suggestions may be offered in 
the newspapers for little trinkets suitable 


deal. 


st scala ane a 

















tw peiviioges are \0 khan the Sorts trams the recighent two os 


EFFECTIVE USE OF SMALL SPACE 


OVINGTON’S UNABRIDGED 


? A Little Dictionary of @ 


brite Her apectas mines are 


Gesperetely with the 
bride's coiure and the 
le 


Apatite of am 19-7) Bare 


os) 
* INVITATION —An engraved the Boor. A possesion os- 





te 
mary oper ab 
wire Seons sovelopes which calle canes every yagr frum dente it ow- 


for the numerous parties held on that 
oecasion, 
With the return of many to the city there 
is renewed interest in all kinds of social 





Flch Avecpe end 17) Sweet 
fear ve 


OVINGTON’ S 


The Gift Shop of Fifth Avemse” 
PIPTH AVENUE AT 39TH STREET 








RIGINAL AD BY AN ORIGINAL ADVERTISER 


ity. Offer suggestions for card party 
Suggest the latest fashions in brace- 
bios pins, rings, sautoirs, wrist watches, 

y €arrings, etc. for the well-groomed 
Woman to go with her latest gown. 


ber 











Don’t forget the men—for men must be 
properly attired with “jewelry dress req- 
uisites” to observe the social proprieties. 

Suggest gifts for “him” as well as for 
“her,” for the woman of today earns money 


and is anxious to give the idol of her eye- 


something just as he is anxious to give her 
something. One should keep this thought 
of suggestion firm in one’s mind for sugges- 
tion is what gives an impetus to sales, 
Many will move into newly erected homes 
or to apartments, and here is an oppor- 
tunity for further suggestion. Suggest sil- 
ver for the dining room, and if you carry 
well-selected side lines for the home empha- 
size these also. School time affords another 
opportunity. You can suggest a fountain 
pen for the boy, an inexpensive wrist watch 
for the girl, class pins, medals, etc., etc. 
* * x 


The opening of the foot-ball season gives 
the retail jewelry advertiser an opportunity 
to show his enterprise. In the local news- 
paper he might publish the dates of the 
different games to be played with the local 
team or between any prominent teams for 
that matter. The home college colors should 
be conspicuous in the window display. 
Under the football dates might be a brief 
paragraph calling attention to “Autumn 
Dress Requisites”’ for men and women. 
This of course includes such things as cuff 
links, scarf pins, watches, rings, bar pins, 
lavallieres, pearl beads and vast number 
of inexpensive trinkets for both sexes. Put 
a little life and vim in the copy and plenty 
of human interest. 

x * x 


A very unusual advertisement appeared 
sometime ago in a San Francisco newspaper 
by Albert S. Samuels, of that city. It was 
a justified protest against the inconsiderate- 
ness of many watch-owners and ought to 
have operated most favorably in behalf of 
watch repairers. The advertisement read: 

“We lost $454.82 in this watch repair 
department last month. We handle a large 
volume of work but we do not make a penny 
of profit on it. The department is main- 
tained because the service, when well done, 
makes friends and customers; but it does not 
make profits because the people will not 
permit us to charge enough for the indi- 
vidual job. People are the most unreason- 
able creatures when it comes to paying for 
a watch repair. They do not understand 
the intricacy of a watch and its 150 to 160 
seperate parts. They do not properly appre- 
ciate the difficulty of correcting the trouble. 
They do not allow for the time required to 
take the parts out and fit them together.— 
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This advertisement is intended to make it 
a bit easier for the watchmaker and to 
persuade you of our good intention.” 

It would be well if more jewelers em- 









“The Chia Jewel Styles 
Shown First by Feagans & Co. 


HE Feagans & Co. store has earned the rep- 

ulation of showing the new qewel styles first 
in Los Angeles. 

Even now Mr. Feagans Sr. is in Europe makirig per- 

sonal selections of unusual wares for your choosing, 

It is generally known of Feagans & Co. offerings 

that they do possess a smartness and an individu- 

ality that are ordinarily lacking. 

Come here when you will, you wil! always find new 

and interesting suggestions in gold and platinum 

wares that are not shown es ere. 

This is also true of rare “gem pieces, and rd ie 

watches for men and for women—and of ster 

silver wares and other merchandise. 

And many of the unusual things shown here are 

surprisingly inexpensive. 

New gem set cigarette holders for men and fof 

women-—others plain. 

14 karat gold and platinum miniature cases and 

photo frames. 

New gem set flexible bracelets, new gem set gar- 

ters and gem set barrettes. 


ee ANS fe 


GAS. for Diamonds 


2168 WEST FIFTH STREET — ALEXAROBIA HOTEL Lietopseydayes 
o>» > 39-49 29)-0 CEES OE OOSEKEOOOE 

> ep: \ ¢h ne em le ie ‘ 
Me oy Ne Dan AG : 

” wm! | & pac | hei “ Ji \ ° 
(Gye Me Wo Hy, a) GL cP 
Ryd? A 4d mE ~eS Nee 4 t 
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DIGNIFIED COPY AND BEAUTIFUL TYPOGRAPHY 


phasized the great amount of skill, time and 
patience required in order properly to repair 
a watch. Some concerted effort along 
this line would bring beneficial results, and 





Feagans and Co. Present Unusual 
Gift Suggestions for 
Anniversaries ~ Weddings - Birthdays 


IFT GIVING occasions come frequently to all of us. 
These occasions are opportunities for the expression of 
good taste and real thought {ulness. 
To provide adequate selections in unusual gift suggestions for 
all occasions, Feagans & Co are constantly in search of appro 
priate and distinctive wares throughout the marts of this country 
and Europe 
So widely recognized is the smart character of Feagans & Co 
offerings that a gift from this house mvariably carries a greater 
prestige than would attach to an even more costly gift chosen 
elsewhere. . 
New King Tut Ear Drops, New Necklaces of Amethyst, Topaz 
Lapis Lazuli and other real stones. 18 Kafat Gold and Gold 
and Platinum Mesh Bags, some of them gem set 
Cases of Gold and of Silver for men and for women 
Beautiful Toilet Wares of Sterling Silver, of Gold and of fine 
Enamels, Gem Set Flexible Bracelets, exclusively desiqned fin- 
ger rings for men and for women Smart Pendant and Sautoir 
Watches for women and thin model Pocket Watches and super- 
ior Strap Watches for men, 
Distinctive Silverwares for the table, splendid clocks for travel, for the 
" ' nd ds of similarly interesting gilt spq- 
ay Care lo pay 





gestions at almost eny price you m 
Engagement and cAnpivercary Rings 
Set with Feagans Perfect Diamonds 










maker, 


EAGANS ¥ Lo 


°Famous for Diamonds 


2168 WEST FIFTH STREET — ALEXANDRIA HOTEL BSurLving 
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SLOGAN 
ALWAYS EMPHASIZED 


would link up well with the great work 
being done by the Horological Institute of 
America, the purpose of which is to pro- 
mote the interests of the jeweler, the watch- 
advertising 


and the public. The 


“FAMOUS FOR DIAMONDS” IS 
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USE THE BLUE BOOK 
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THE NORRIS, ALISTER-BALL CO. 


WHOLESALE JEWELERS 
58 East Washington St. CHICAGO 
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RING FINDINGS 


Easy to Assemble 





that typify the very latest in 


18 Kt. White Gold ; 




















and Platinum i 

and All Colors and Karats A 

14 KARAT FINDING CO., Inc. : 
64 Fulton St. New York . 
i 








Genuine Hand Modeled 







Guaranteed 
Send for Hand Modeled 
Samples Hand Laced 
and be Leather 
Convinced Lined 
Wholesale Handbags, 
Only Purses, 
Bill Folds 


Kaser’s Art Leather Shop 
39-45 Brown St., Buffalo, N. Y. 
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Engraved Wedding Rings |i} : 
f 
1§ 
of 
ex; 
Wi 
the 
Cal 
gre 
mi 
e W 
In 14K, 18K and Belais’ 18K Gold || . 
Yellow, Green and White - 
Wy; 
Handsomely engraved in the latest patterns. }j OU 
All fast selling designs are used. | fo 
For those who still desire the plain band | : 
wedding ring we have them at 85c. a dwt. ff " 
| Cor 
Write for a Selection Package i. 
of Anything You Need. | “ 
| br 
bed Jey 
‘ 
Henry Davidson 





51 Maiden Lane New York City | | 
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Retail Advertising Department. 
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could be done through the medium of the 
newspaper, well written circulars and book- 


A booklet broadly distributed and giving 
the public information about the ingenuity 
of the watchmaker would be particularly 
effective. 
Too many people take for granted that 
the repairing of a watch is a very simple 
matter. The public does not know and 
should be enlightened. 
* *k x 
The Fall and holiday advertising cam- 
paign should be started by the retailer at 
once. It is well for the jeweler to put the 
public’s mind in a jewelry-buying attitude, 
arly. This can best be done by newspaper 
advertising, although every other means of 
efective advertising, within the means of 
the jeweler, should be used. Pre-requisites 
for successful results are—a well-chosen 
sock, a clean store, and an attractive show 
window. 
Selling demands a constant application of 
efort. This effort includes the application 
of sensible advertising. A four-inch, single 
column advertisement may have 10 times 
as much selling power as an advertisement 
10 times that size. Study conditions, com- 
petition, and know what and how to adver- 
tise, in order to meet the conditions in your 
garticular locality. This is no complicated, 
trigonometric problem, but simply requires 
study and common sense. Link up with 
the great campaign conducted by the Na- 
tional Jewelers’ Publicity Association, which 
is telling the world all about the investment 
value and the appropriateness of jewelry as 
a gift. Buy newspaper space in bulk and 
se it judiciously and constantly. One hard 
punch won’t do, there must be several, 
applied without any interval long- enough to 
allow the public to forget. 
A man buys a car, uses it for a while at 
great expense for up-keep, and frequently 
is obliged to sell it for less than 25 per cent. 
of its cost. Not so with the diamond, for 
example, whose value continues to increase 
with the passing of the years. Those with 
the diamond-buying habit have stored-up 
capital, available at any time and always a 
great pleasure-giving asset. These thoughts 
might be played up in your advertising. 
Watches are a useful commodity as well as 
ai article of adornment. Advertise a good 
watch at a fair price; emphasize reliability 
and accuracy; have different talks on 
Watches for people in different occupations ; 
advertise a special watch for the schoolboy, 
. the schoolgirl, for the mechanic, for 
“« Motorist—in fact for all occasions. 
Advertise for women, a reliable wrist watch 
Which will not torture your watchmaker by 
‘ome-backs, or ruin your own prestige. 
Properly selected merchandise will stand 
eter geting. Supplement your 
adh vertising with post-cards bearing 
ons of neat jewelry designs, watch- 
a ‘ for women, as_ several 
Take ; ve already successfully done. 
advantage of the boom in building 
mets, Si in your newspaper advertise- 
leant? ver for the Home.” Study the 
hg events in your section and suggest 
Prizes. Having secured the busi- 


* see that you are given publicity for 


THE JEWELERS’ 





it through your local newspaper. You may 
also tell about it in your newspaper adver- 
tising, in a graceful way. These are only 
a few ideas thrown out at random—but 
ideas build business, 
* * Ok 

Two very attractive and distinctive an- 
nouncements of Feagan & Co., Los Angeles, 
Cal., are shown herewith. The announce- 


“ 
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gifts, and reduced from a space of 8% 
inches, three columns wide. This little “dic- 
tionary” will furnish much amusement to the 
reader and at the same time impress upon the 
mind many things of which he or she ought 
to be reminded during the wedding season. 
By the association of ideas, the reader will 
subconsciously be reminded that a pur- 
chase is in order. The dictionary does this 





unusual in the jeweler's art. 





N October the first-—-at two o'clock---there 
opens in Los Angeles a jewelry shop unique 
among those of America---the Jewelry Shop 
of Wright, Campbell & Ginder, located ac 
707 West Seventh Street. 


Here in a most distinctive atmosphere, which in itself re- 
flects a new thought, will ever be the showplace of 


That you may survey at your leisure the exquisite display 
of Pearls and of Diamonds set in rare concepts of Plat- 
inum, Watches, Gold and Silver Novelties, Leather Goods 
and Scationery, which we have assembled, as well as view 
the exceptional appointments of our shop, we ask that 


H._ Victor Wuont 
Formerly Secrctary of Brock  Compony, 
las Angles 

Ma coum P. Campanne 
Associated with Brock © Company for 

+ pftces yeas 


Guonoe H. 


Stationery Departments of Brock O 


Company and Frayans & Company 





you be present on the occasion of our opening. 


WRIGHT, CAMPBELL & GINDER 
707 WEST SEVENTH STREET 
(Jase West of Hope) 


o- 


Officers and Directors: 


- 


With Whom Are Associgted: 





Watrace Ginpan o 
Head designe for Brock & Company for 
dem yarns 


Jouw Wastey Huwr 
For twenty-three years with Tiffmy @ Co., 
New Yok 


Wittiam Baan 
. Formerly , Watch Rapa 
Degarsment of Brock © Company 












REPRODUCTION OF A DISTINCTIVE AND ATTRACTIVE ANNOUNCEMENT PRINTED IN THREE COLORS 


ments originally occupied a space of 10 
inches, triple column. There are plenty of 
timely suggestions in fashionable jewelry 
embodied in the announcement, with the 
caption “Feagans & Co. present unusual gift 
suggestions for anniversaries, weddings, and 
birthdays.” This firm always features un- 
usual, artistic jewelry and as stated in one 
of the announcements, “many of the unusual 
things are surprisingly inexpensive.” 
* * * 


There is real novelty embodied in the ad- 
vertisement by Ovington, of New York, not 
a jeweler, but an extensive advertiser of 


job very well. When one thinks of bride, 
one thinks of a gift, likewise when one thinks 
of ushers, bridesmaids, maid of honor, best 
man, etc., etc. 

Illustrated above is a_ beautiful an- 
nouncement of the opening of new store of 
Wright, Campbell & Ginder, Los Angeles, 
Cal. The announcement is printed on 
deckle edged parchment paper and measures 
914 inches wide by 13 inches high. It is 
printed in gold, light blue, brown and black. 








E. E. Johnson will open a jewelry store 
on Main St., at Lake Geneva, Wis. 
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Consult 





352-362 Butler Street 





S.S. SILVER & CO., inc. 


Before Moving 


DESIGNERS AND MANUFACTURERS OF HIGH GRADE 


CABINET WORK 


For Stores, Offices and Banks 


Brooklyn, N. Y. 








‘ 2316 
Telephone Nevins | 2317 
Lod 











Tendency Is Toward 
Higher Prices 


We will not advance our 
watch prices while our 
present stock lasts. 


Write for Our Quotations 


MOISE HIRSCH 


IMPORTER OF © 


WATCHES 


6 Maiden Lane New York 








OX BLOOD CORAL 
PARIS FASHION 


-Earrings Pendants 


Mounted and Unmounted Pieces 


Necklaces 


of 


Latest Fashionable Designs 


BORRELLI & VITELLI 


15 West 34th St. New York 





























Apex Jewelry Mfg. Co., Inc. 


FACTORY 
42 Walnut St., Newark, N. J. 


MAKERS OF 


Ladies’ Fancy 18K 

White and 14K Green 

Gold Stone Rings and 

Diamond Mountings. 
Jobbers Only. 

















Eastern Rep. Western ee 
Mr. I. WEINSTEIN Mr. K. L. TAYLOR 0 
93 Nassau St., New York City 29 E. Madison St., Chicago, 











Precious Stones 





Cutters ad Importers Superior Lapidary Co. 


* 
of Reeatting Calibre Emeralds 4 speciaty 
62 West 45th Street, New York AUSTRALIAN SAPPHIRES 


ORIENTAL 








If 


= 
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‘Sze AEEN-POINT ‘scx 

A — —- , cig 
Neatest Waldemar or Sautoir Pencil on the market. Finished 
engine turned, chased or plain in Sterling Silver. 12K 1/20th, 








14K Gold filled and 1/10th Silver plate. 
We also make the largest 
line of lingerie clasps in the 
world—all sizes, shapes and 
designs. Made in 10K, 14K, 
10K 1/20th Plate and Sterling, 
brocaded, engine turned, en- 
graved, pierce lined and 
striped inlaid. Note lingeries 
Nos. 10 and 11. This is the 
newest pat. hinged Lingerie 
Clasp with a double nen. 
No rivets. Will firmly ho 


lingerie. 
dew so | O.R. Johnson Co. 
a aint ——- + Auburn, Providence, R. I. 
QUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. ASK YOUR JOBBER FOR SAMPLES. 




















Pr. 90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play saf 
neces = - iain Advertise. Write for our Free Cut Service. - » am 


3. SOLID GOLD EMBLEM ELGIN| 2 GENUINE DIAMONDS 4/100 Each 
Genuine | 25 Year Case, Green Gold Filled Movement Solid Gold 
| Diamonds | ox oe 12 wtze| 14kt.White 


} 4/100 ea. | om i am Vat Tate beail Gold Top 


LAD 
GAs =O) 






Ail 

lis ond Wears Like PLATINUM >: aD: Genuine 
20KT. White Gold MEE; FEES rene? ia |Hope Ruby 

Hand Carved # Si, Yi) A To Retail 

$25.00 Uy, (Ys | \* to Retail $25.00 

$25.00 Send 

Real en be o 
nt om All nearest “jeweler 


Emblems | and the ring will © 


This Reg. Trade Mark diamonds off i - ) 8 wee 
fucsstecs you genuine diamonds. a A Insert this pode: mn or in ~ im ate being turned over 
ad in your Cuts in all Emblems and Initials 
buffalo Jewelry Mfg. Co. S ig = oral pever| ERE with One or More Rings or 
“The Mail Order House” Seo WA «hg and get Watches 





kisbene Building, Buffalo, N. Y. results. WRITE for WHOLESALE PRICF 


RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


for 


Jewelry Salesmen 


Agents for 162 CLIFFORD ST. rT : PROVIDENCE, R. I. 
“TBER UTICA” TRUNKS 


Endurance—Security 9-13 MAIDEN LANE, NEW YORK 220 POST ST. SAN FRANCISCO 


ss. | | MONEY MAKES MONEY 














Nickel American Made 
Watches and Alarm Clocks 
at Lowest Prices 










s 
J Hach $85 Modern Mercantile Co., Inc. 
tet ot othe nemo se vin A= <— 299 Broadway New York 
. tial Catalog, etedion eonen * ~4 . . 


We purchase High Grade Business Notes and 
Trade Acceptances. Will make advances on 
your outstanding accounts without disturbing 
the relationship with your customers. 


Telephone Worth 7392 
Specializing to 
K. KORONES 
the Jewelry Trade Pres. 


silverware, phonographs, holiday 

~y rela Community, etc. If you 

Write for fiready received a copy, please 

us t. It’s ‘Pree’ to live dealers. 

om Trav orders by mail as we have 

low prices = Men to call on you. Our 
Will not permit it. 


JOSEPH HAGN COMPANY 


225 West Madison Street * ~ —A 
CHicage Dept J. C. 
E CACO, ILL, U. S. A. American Made, Each $85 
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FANCY LENTILLES 





a 











In presenting to the attention of the Jeweler, Fancy Shaped V. T. F. 
Lentilles for most of the standard cases now on the market, so that they may 
be fitted almost as readily as a round watch glass, a long felt want has been 
satished. By means of these glasses, a customer will not have to wait while 
the case is being sent away to have a new glass fitted to it, and will therefore not, 
as they do at present, go from one Jeweler to another in an endeavor to find a 
glass in stock to fit the watch and eventually not succeeding, will leave the watch 
at the last Jeweler they visit, to have the work done. 

To have the Jeweler become acquainted with these Fancy Shaped V. T. F. 
Lentilles, a combination of 85 different shapes and sizes has been introduced, 
some of which are herewith illustrated. All of the various sizes and styles 
of glasses in this combination can be re-ordered by number from your Jobber’s 
stock as they may be required. 

The glasses are numbered and, according to the chart, fit certain watch 
cases, but as all cases may vary more or less (which doubtless you have found 
to be a fact), it may be necessary, in some cases, to either use a little cement if 
the case is larger than the standard or, if it is smaller, a slight rubbing of the 
edges of the glass with Emery Paper will bring it to the required size and fit. 


Combination of 85 Glasses in Cabinet, complete, $30.00 


$4.20 per dozen 


Separate V. T. F. Fancy Lentilles 
.40 each 


or - = 


Order from Your Jobber. 


Exclusive Wholesale Distributors 


NEW YORK, U. S. A. 
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Avrnor’s Note—Realizing that there is a scar- 
tity of competent watchmakers employed or en- 
peed in the jewelry business, this article is writ- 
tn at the request of the technical editor for the 
prpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
wands pre-eminent as a clean, profitable business, 
diminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
wed as the highest exponent of human mechanical 
iil, and delicate precision instruments of every 
dexription come within the scope of the watch- 
maker's ability. It would be impossible to operate 
wr vast industrial system without the aid of 
weurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
witch movements. However, the name, ‘‘watch- 
muker,” in the jewelry business, is invariably 
wlied to one who repairs watches, and a com- 
yient watchmaker or watch repairer should be 
ile to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
sul” to the competent workman, we trust that 
twill be considered in the same Spirit in which 
* is tendered, viz.: that of interesting and im- 
warting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Sept. 5) 


, Question.—Can the pivot polisher be used 
© spottmg, snailing and damaskeening 
tlstes and paris of a watch movement? 
Answer —Many beautiful effects in spot- 
ing and snailing may be produced on plates 
ind exposed winding wheels by using suit- 
ible laps on either the pivot polisher or the 
taverse grinder. Spotting is a very simple 
"eration which consists of a series of spots 
| » “Y required size and is generally used 
decorating the lower plates of watch 
nhich the’ also on yarious special tools 
- ¢ watchmaker makes. Snailing con- 
eon straight lines or circles ; upper plates 
oa decorated with a straight line 
only ile exposed winding wheels are 
y decorated with a series of circles. 
Mee a consists of more or less in- 
cate €signs which are reproduced from 
vol ros Such master plates require 
siderable skill and experience in the mak- 
and are used on specially designed ma- 
Owever, spotting and snailing are 














simple operations which may be easily per- 
formed by the man at the bench with his 
usual tools and attachments. 

All watchmakers have, at various times, 
observed fine watch movements, in which 
the original fine finish of the plates has been 
greatly marred. This is usually caused by 
careless methods of cleaning, such as using 
chalk or other powders and dirty brushes. 
A few cleanings with such methods will 
soon ruin the finish of any watch. A watch 
that has been in the water or even in a damp 
place will usually have rusty winding wheels 
and pinions and present a very unsightly 
appearance. If such items are shown to a 
customer, an extra charge can often be ob- 
tained for restoring all parts to first class 
condition. 

Question.—What kind of laps are re- 
quired for snailing and spotting operations? 

ANSweER.—Laps for such work may be 
made of copper, aluminum, tortoise-shell 
or cork. The copper lap is not used much 
for the spotting or snailing operations, but 
is part of the outfit of attachments for do- 
ing this work, inasmuch as a winding wheel 
may be snailed as desired and the corner is 
then ground to a bevel with a diamond 
charged copper lap. The aluminum lap is 
best for snailing exposed winding wheels, 
as they produce clean, sharply defined lines 
and the face of the lap holds its shape better 
than a softer material will. Such laps are 
usually made up in the form of tapers to fit 
the inside taper hole of the pivot polisher 
spindle or traverse grinder spindle. They 
may be made up in any desired sizes; say, 
from one to ten millimeters, which will pro- 
duce any desired curve. Aluminum may be 
readily turned smooth if it is moistened with 
kerosene. If the slide rest is set to the 
proper angle, we may quickly turn up a set 
of such tapers to the required sizes. Tor- 
toise-shell laps may also be used for snailing 
operations and they produce softer tones than 
the aluminum laps. However, tortoise-shell 
laps are most suitable as applied to spotting 
operations. Cork is often used for this pur- 





pose, also producing very soft tones. 
Tortoise-shell or cork laps may be made by 
turning up brass tapers to fit the spindle 
and then drilling a small hole in the end 
of the spindle to hold a bit of the material, 
which may then be turned to the required 
size. 

Question.—What kind of abrasive may 
be used for spotting and snailing operations? 

ANSWER. — Thirty-minute carborundum 
powder will be found quite suitable for such 
work. It is usually mixed to a rather thick 
paste with oil and a small amount applied 
to the face of the work. If too much oil is 
applied, the mixture will be thrown off from 
the work, so this point must be determined 
by experiment, until the right thickness of 
mixture is obtained. 

Question.—What speed is required in 
spotting and snailing operations? 

ANswer.—Usually, the lap should travel 
about five times as fast as the work. For 
instance, in snailing a winding wheel or 
similar small piece, the lathe head should 
run about 1,500 revolutions per minute, while 
the spindle that carries the lap should run 
7,500 revolutions per minute. 

QuEsTION.—Assuming that we have at 
hand a movement with exposed winding 
wheels and click, which are badly rusted, 
how shall we proceed to snail such parts? 

ANSWER.—Steel parts that are badly 
rusted are usually pitted. If a fine appear- 
ance is desired in the finished work, such 
pitmarks must be removed previous to 
snailing. Fine emery paper laid on a flat 
surface will remove most of the rust and 
flatten the work, but if a very fine job is 
required, it will be best to use a cast iron 
lap with some flour emery and oil. The 
work may be rubbed on the lap with short 
circular motions, which will quickly remove 
the pitmarks and produce a flat, smooth 
surface. It is not essential that the work 
be polished previous to snailing, but it 
should be flat and very smooth in order to 
obtain the best results in the final finish. 
Assuming that the parts have been lapped 
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GREATER ACCURACY 


METRIC GAUGING 


nWatch Glasses 


The Metric Graduations being so much finer than 
the divisions of the 16th gauge, the glasses run closer 
to size and are more accurate and uniform than is 
the case with the old 16th glasses. 


The Metric Gauging of Watch Glasses 


by 10th Millimeters 
is RECOMMENDED by the 


Bureau of Standards 


in Circular No. 43, dated Washington, 
January 24, 1921 


CROWN WATCH GLASSES 


are labeled strictly in accordance with the 
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Crown Metric 


Watch Glass Gauge BUREAU OF STANDARDS 


















on TABLE OF EQUIVALENTS 
{ CORRECT As Shown on Page 37 of Circular No. 43 viz: Note the 
Metric TABLE 48.—Diameter of Watch Glasses——Conversion of Lignes (l6ths) into CORRECT 
and 16th Tenth-millimeters : 
Equivalents [1 ligne= 2.2559 mm] Metric 
olilelslaf{5f6f]2!s]9/10{a1] 12/18/14] 6 and 16th 
Size E i6 | 16 | i6 | i6 | 16 | i6 | i6 | 16 | i6 | 16 | 16 | 16 | 16 ie | i6 Equivalents 
Ri cdisi ae } 135 | 137 | 138 | 140 | 141 | 142 | 144} 145 | 247 | 148 | 149] 151 | a2 | 154] 155] 157 
NIE 158 | 159 | 161 | 162 | 164| 165 | 166 | 168 | 169] 171 | 172 | 173 | 175 | 176 | 178] 179 
a 180 | 182 | 183 | 185 | 186 | 188 | 189 | 190 | 192 | 193 | 195 | 196 |-197 | 199 | 200| 202 
SEES | 203 | 204 | 206 | 207 | 209 | 210 | 21a | 213 | 214 | 216 | 217 | 219 | 220 | 223 | 223 | 224 
tenia | 226 | 227 | 228 | 230 | 231 | 233 | 234 | 235 | 237 | 238 | 240 | 241 | 243 | 244 | 245 | 247 
irene cat | 248 | 250 | 251 | 252 | 254 | 255 | 257 | 258 | 259 | 261 | 262 | 264 | 265 | 266 | 268| 269 
aaa | 271 | 272 | 274| 275 | 276 | 278 | 279 | 281 | 282 | 283 | 285 | 286 | 288 | 289] 290} 292 
EE See | 293 | 295 | 296 | 297 | 299 | 300 | 302 | 303 | 305 | 306 | 307 | 309 | 310 ; 312 | 313 314 
| EER | 316 | 317 | 319 | 320 | 321 | 323 | 324 | 326 | 327 | 329 | 330 | 331 | 333 | 334] 336 | 337 
Oi cc suil | 338 | 340 | 341 | 343 | 344 | 345 | 347 | 348 | 350 | 351 | 352 | 354] 355 | 357 | 358] 360 
Te eines ehicad 361 | 362 | 364 | 365 | 367 | 368 | 369 | 371 | 372 | 374 | 375 | 376 | 378 | 379 | 381 | 382 
| ERE | 384 | 385 | 386 | 388 | 389 | 391 | 392 | 393 | 395 | 396 | 398 | 399] 400 | 402 | 403 | 405 
vsiabssesbkeeed | 406 407 | 409 | 410 | 412 | 413 | 415 | 416 | 417 | 419 | 420 | 422 | 423 | 424 | 426) 427 
eee | 429 | 430 | 431 | 433 | 434 | 436 | 437 | 438 | 440 | 441 | 443 | 454 | 446 | 447 | 448] 450 
ect 451 | 453 | 454 | 455 | 457 | 458 | 460 | 461 | 462 | 464 | 465 | 467 | 468 | 470] 471 | 472 
I 474 | 475 | 477 | 478 | 479 | 481 | 482 | 484 | 485 | 486 | 488 | 489 | 491 | 492 | 493] 495 
Tiisisessesasiioaed 496 | 498 | 499 | so1 | 502 | 503 | 505 | 506 | 508 | 509| 510 | 512] 513 | 515 | 516] 517 


















































Write for SPECIAL OFFER Prospectus 


Crown Metric Watch Glasses, Metric Gauge, Metric Cabinets (10-drawer and 
2-drawer) and Metric Watch Glass Combinations 


Sussfeld, Lorsch & Schimmel 


Eaoems West 23rd St. Importers New York 
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smooth, then we may mount them on cement 
brasses. and spin them to run true in the 
athe head. All cement should be removed 
fom the surface of the work which re- 
wires snailing. 

With the pivot polisher in position, we 
may select a lap of the desired size and 

ce it in the spindle. Then a piece of thin 
cardboard may be inserted under one edge. 
of the shoe in order to tilt the pivot pol- 
sher spindle slightly. In snailing operations 
it is required that only one edge of the lap 
touches the work in order to produce a 
sharply defined curve, and this point is 
asily attained by inserting the cardboard 
wedge under the shoe. In snailing a wind- 
ing wheel, the first grinding is done at the 
center of the wheel. The lap may be ad- 
justed by means of the fingerpiece on the 
pivot polisher so that the lap just inter- 
sects the center of the wheel. When this 
row has been ground, then the lap may be 
shifted to produce the second row. From 
two to four rows of grinding are required, 
depending upon the finish desired or if it is 
to match any other wheel. Usually, two 
rows and a beveled edge will produce a 
wheel of very fine appearance. The beveled 
edge is easily ground by using a diamond 
charged, copper lap in the pivot polisher. 
In this case, the spindle is set at an angle 
of about 45 degrees and the edge of the 
wheel is ground just enough to show a bor- 
der about the width of a tooth space. Ifa 
bright polished border is desired, we may 
use a boxwood lap and apply a small amount 
of diamantine and oil to the face of the lap. 
If the face of the lap is scored slightly cross- 
wise with a file, it will hold the diamantine 
to better advantage. A few moments’ work 
with the boxwood lap will produce a highly 
polished border. When we use the copper 
and boxwood laps for polishing the border, 
it is very essential that all of the carborun- 
dum powder be removed previous to using 
these laps. The wheel cannot be scrubbed 
with a brush as in cleaning operations. If it 
is placed in a cup of clean benzine for a few 
moments, the oil and most of the carborun- 
dum powder will drop off, then the wheel 
may be removed and washed with soapy 
water, using a very soft brush for this 
purpose, 

Assuming that the wheel has been finished 
as desired, then we may heat the cement 
brass and remove the wheel. All of the 
cement may be quickly removed if we boil 
the wheel in a strong solution of potash lye. 
Then we may wash it with soapy water and 
a soft brush, rinse in warm water, then 
alcohol and dry the wheel in warm sawdust. 
Rinsing a finely finished steel part in hot 
water has a tendency to stain the part and 
should be avoided. 


ban) OX —Assuming that we have at 
Sete eget movement, in which the top 
thee ridges have been badly marred 
ae careless methods of cleaning or 
wise. How shall we proceed to snail 
8 parts so they will present a first-class 
appearance ? 
Snap first step will be to re- 
sad a hag jewels and balance hole jewel 
ire “sed also the regulator and winding 
bridges ion on the plates or 
ul os oe be removed with a fine emery 
ak — finished as smooth as pos- 
Nailing will not hide deep scratches, 
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so the smoother the work is made before 
snailing, the finer will be the finished work. 

The lower plate and the top plate or 
bridges are then reassembled and placed in 
a bezel chuck in the lathe head. In snailing 
a piece of work of this character, it is not 
possible to run the movement at the high 
speed that we use in snailing a single wheel, 
but we can retain a certain ratio of speed 
between the work and the lap. If we run 
the lathe head at a speed of 100 to 200 
revolutions per minute, we can easily with- 
draw the lap slightly to accommodate any 
gaps or projecting parts. In any case, if 
we use a lap of about 5 mm. in diameter, 
very little trouble will occur in this respect. 

In snailing a piece of work of this char- 
acter, it will be best to use the traverse 
grinder to carry the lap, and the traverse 
grinder being held in the slide rest, it will 
be a very simple matter to gage the width of 
the rings which is essential if we wish a 
uniform appearance in the finished work. 

The spindle may also be tilted slightly as 
desired by inserting a thin piece of cardboard 
under the shoe. To proceed with the snail- 
ing, we may set the lap at the back of the 
work on the extreme edge and snail the out- 
side row. A few revolutions of the work 
will produce the desired effect. Then the 
slide rest may be adjusted to start the next 
how. Any desired width of snailing may be 
produced, but it will be observed that rows 
about 1 mm. in diameter will present a very 
pleasing appearance, and these rows may 
be very accurately gaged by means of the 
slide rest feed screw. When the work has 
been finished in this manner clear to the 
center of the plate, then we may remove the 
work from the bezel chuck and place it in a 
cup of clean benzine for a few moments. 
Most of the carborundum powder and oil 
will drop off, then we may remove the 
screws, wash the parts with a soft brush 
and soapy water, rinse in warm water, then 
alcohol and dry in warm sawdust. 

If the screws are in bad condition, they 
may be replaced with new ones to add to 
the appearance of the finished work. If new 
screws are not obtainable, we may quickly 
lap the heads to a perfect finish, by using 
the diamond charged copper lap in the 
traverse grinder. The screw head may be 
held in a chuck and run at a high speed. In 
this case, the cardboard wedge should be re- 
moved from the shoe and the lap adjusted 
to grind the screw head flat. Then a touch 
with the lap will quickly smooth the screw 
head. If we follow this with the boxwood 
lap and diamantine, we may produce a per- 
fect polish, equal in every respect to the fac- 
tory product. 


Question.—How shall we proceed to spot 
the lower plate of the movement? 

ANSWER.—Spotting the lower plate is a 
much easier operation than snailing. In 
this case we mount the lower plate in the 
bezel chuck, then select a lap about 1 mm. 
in diameter. Any desired size of lap may 
be used but the smaller diameter will make 
a small spot and present a better appear- 
ance than the larger spots. The wedge of 
cardboard under the shoe should be omitted 
in this case, and the spindle adjusted to 
bring the lap squarely against the face of 
the work. A thin coating of the carborun- 
dum powder and oil is applied to the face of 
the work, then the lap is set at the extreme 
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edge. In this case we remove the belt from 
the lathe pulley and turn the lathe head by 
hand, holding it steady while the lap is run 
against the work. A slight touch of the 
lap will quickly produce a spot, then the 
lathe head is turned just sufficiently to space 
for another spot. With a little practice, 
these spots may be gaged very accurately. 
When a row of spots has been completed, 
then we may set the slide in the required 
distance to start the next row. When all 
of the rows have been completed in this 
manner, then we may remove the plate from 
the bezel chuck and clean it in the same man- 
ner as we did the top plates. 
(To be continued.) 





A Certified Watchmaker’s Letterhead 


ERE’S how a watchmaker of Los 
‘Angeles, Col., makes the most of his 
certification through the Horological Insti- 
tute of America. Every certified watch- 
maker might judiciously do the same. In 
due time the public would begin to be im- 








Vous tevin 


CERTIFIED WATCHMAKER 


MEMBER 
HOROLOGICAL INSTITUTE OF AMERICA 
508 JEWELERS BUILDING 
747 GOUTH HILL ST. 

LOS ANGELES 

July 28,1923 











A LETTERHEAD TO BE PROUD OF 
pressed and very advantageous results 
would follow for all concerned. 

Any watchmaker who has passed the 
examinations of the H. I. A. can take just 
pride in printing his title on his letter heads, 
in his newspaper advertising or in any 
worthy medium where the public will be 
made aware of the dignification of horology. 





Terse and True 

It takes half a life to learn how to live 
the other half and then we don’t practice 
what we know. 





* * * 


In 1860 it was all right to say “I feel like 
thirty cents.” To express a like degree of 
feeling a man today should say “I feel like 
a $5 bill.” Everything has been scaled up 


since the civil war. 
x ok * 


A salesman should be fired a good deal 
quicker for selling a concern what they 
don’t need than for selling nothing at all. 

x * * 

An enterprise built upon personal friend- 
ship alone is founded upon shifting sand; 
but the personal friendship that grows out 
of honorablé commercial dealings is the 
most worth-while of all the by-products of 
business. 

* ok * 

We suppose labor has a lot of faults to 
answer for but we hate to hear it criticized 
by men who rent desk room and live by 
their wits—The Mailbag. 
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WATCH GLASSES 
None Better! 
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FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


wW.B. & CIEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 





CARRIED BY ALL LEADING JOBBERS 
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ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 
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A Brief Sketch of the Life and Works of 
Abraham Louis Breguet (1747-1823) 





Written especially for THe Jewerers’ Circurar by F. T. Haschka, of the 
Horological Institute of America 
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TycunicAL Epitor’s Note:—As was announced 
ig the issue of Tue Jewevers’ Circutar of August 
py, elaborate preparations have been made for the 
giebration in Neuchatel and Paris of the 100th 
| dssiversary of the death of Abraham Louis 
A great public celebration will be held 
g this occasion at the Sorbonne, in Paris, Oct. 27. 
Sientists renowned in many branches of learning 
wil attend. Several interesting masterpieces by 
Breguet from the collection of Major Paul M. 
Cumberlain, Chicago, were illustrated and de- 
gribed in the issues of THe JEWELERS’ CIRCULAR 
of Sept. 12, Sept. 19 and Sept. 26, respectively. 





N the history of horology there is one 

outstanding figure, who in point of 
wtity of inventions and improvements in 
iprological mechanisms, is unique. This 
wtist, Abraham Louis Breguet, born Jan. 
i, 1747, in Neuchatel, Switzerland, received 
his early education in his native town, 
where he also learned watchmaking, with- 
wt, however, showing any particular talent 
ot adaptation for this trade. 

At the age of fifteen he went to Ver- 
wiles, near Paris, where he was appren- 
tied to a watchmaker, who succeeded in 
imbuing in him a taste and love for horology 
with the best of results. During the same 
time he studied mathematics and natural 
since and soon astonished and delighted 
his employer and teachers by his unusual 
kill and his inventive ideas. 

He started in business for himself in 
arly manhood at Paris and quickly 
whieved success and renown. He came in 
contact with some of the most illustrious 
mn of France, whose esteem and admira- 
tion he held throughout his life. 

In his later life honors were showered 
him. He was appointed a member of 
the Bureau of Longitudes of France, a 
member of the Royal Academy of Sciences, 
Paris; officer of the Legion of Honor and 
other scientific societies. 

During the revolution he fled to England, 
vhere he worked at his trade for two years, 
before returning to Paris again. This ex- 
perience had great influence on his future 
Mogress. It was England where he learned 
how to work jewels for watches and where 
t saw the finest English work done. Up- 
® returning to Paris he applied jewels to 
ts watches, which up till then was not be- 

rd in by his countrymen. He made 

Glinders of rubies for some of his watches, 
ich were marvels of skill and ingenuity. 
Ss Inventive genius can not be overesti- 
mated. He constructed a profusion of com- 
Vlicated watches for almost any purpose. 
oo calendars, astronomical, blind 

I of e es, pedometer watches, etc., were 
Shing wage ideas and new mechanisms, 
eis ny to his talent. He 

himself with excellent co-work- 

» Whose ideas and efforts he always en- 
i histo. many of whom left their mark 

ory by the achievements made in 
years and among whom were L. F. 


Perrelet, P. F. Ingold, M. L. Moinet, J. T. 
Winnerl and others. 

It is not possible to even give a summary 
of Breguet’s many inventions to do him 
justice and only an outline is given in the 
following record. 


In trying to improve the timekeeping 


qualities of his watches, clocks and chro- 

nometers he made numerous experiments and 

constructed new devices for this purpose. 
One of his most ingenious inventions is 





REPRODUCTION OF A FAVORITE OLD FAMILY 
PHOTO OF A. L, BREGUET 


the tourbillon escapement, the purpose of 
which is to neutralize the effect of a possi- 
ble want of equipoise of the balance of a 
pocket watch in various vertical positions. 

The escapement is placed in a small car- 
riage, the center of which is fastened to the 
fourth wheel pinion in such a way that it 
revolves around with it. This pinion is 
driven by the third wheel in the usual way, 
but the fourth wheel is not fastened to the 
pinion but is secured concentrically and 
firmly to the plate. The escape pinion gears 
into the fourth wheel, while the cage is re- 
volving around this wheel. 

In his researches to make watches keep 
closer time, he hit upon the idea of bending 
the outer coil of the flat hairspring up and 
above the body of it and inward in a curve, 
which permitted the free development of it 
in all directions. This improvement proved 
so valuable that the trade has ever since 
used it and it is known everywhere by his 
name. 

A blind man’s watch is another of his in- 
ventions. The case has 12 pins arranged 
on the outside of the watch case in the same 
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relation as the numerals of the dial. A 
hand, fastened to the center of the back of 
the watch case, when turned backwards, 
will stop at the precise position where the 
hour hand on the dial is, and thus permit 


the wearer to “feel” the time. These 
watches were also to be used at night, when 
matches were not yet invented. 

Another invention was a free vibrating 
pendulum, which had the works inside the 
bob. A small pendulum, driven by the 
works in the bob, kept the large pendulum 
vibrating by changing the center of gravity 
and a dial in the front of the bob indicated 
the hour, minutes and seconds, while on the 
back was a dial which indicated the date 
and could be seen through a mirror at the 
back of the pendulum. 

Breguet also made a watch with two 
movements, side by side, with two sets of 
hands and dial numerals and two balances. 
These were set in the watch in such a way 
that they could be moved closer together 
or farther apart, the idea being that they 
would influence one another in such a way 
as to equalize their vibrations. He also 
made a box chronometer with two escape- 
ments with the same object in view. 

He constructed an astronomical regulator 
with two pendulums, both suspended on 
knife edges on the same support, which also 
supported the whole clock. Each pendulum 
is driven by a special train of wheels and 
both are regulated as accurately as possi- 
ble. It is evident that both pendulums will 
vibrate in unison, but in the opposite sense. 
Shocks which influence one pendulum to go 
slower will make the other one go faster, 
because they vibrate in opposite directions 
and therefore neutralize disturbances. 

He invented a timer which was placed in 
the eyepiece of an astronomical telescope; 
its balance vibrated 10 times a second and 
marked the 1/10 of a second. With this 
instrument it was possible to count the sec- 
onds and the tenths of a second while ob- 
serving a star. 

Another Breguet invention is the para- 
chute, a device which makes the bearings of 
the balance pivots give slightly when the 
watch receives a blow or fall, thereby often 
preventing the breaking of the balance 
pivots. 

Still another invention of his was a com- 
pensating curb on the regulator, which 
opened or closed the regulator pins to regu- 
late the watch in various temperatures. 

The chariot, a movable bridge to make 
the cylinder escapement deeper or shallower, 
was also his invention. 


He also substituted the bell in repeating 
watches by a wire gong, which allowed 
watches to be made much thinner. 

His masterpiece, however, is a watch 
which was ordered by an officer of the 
Marie Antoinette Gardes, with the condi- 
tion that it should contain all complications 
and improvements then known or possible 
and that gold instead of brass should be 
used it its construction. It took three years 
to make the watch, which cost 30,000 francs. 
It is now in the famous collection of 
Sir David Salomons, at London. 

Breguet died Wednesday, Sept. 17, 1823, 
regretted and mourned by many friends and 
co-workers and everyone who knew him. 
Among his mourners was the great scientist, 
Arogo, who delivered the funeral oration. 
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The Perfect Watch Crystals 


Each crystal is individually ground and 
finished with conscientious care by 
skilled workmen, each with life-long 
experience in his special work. 


This care produces the highest quality 
watch crystal which shows itself in 
quick and easy fit. 


Send for illustrated booklet and samples 


KONISHI KOTAKUDO CO. 


116 Nassau Street, New York City 
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Congress of the French Federation 





HE annual congress of the Federation of 
Syndical Chambers of Retail Watch- 
makers, Jewelers and Silversmiths of France, 
sates La France Horlogére, will be held at 
6), Rue Turbigo, Paris, on Oct. 8, 9 and 10. 
The Federation has sent out the follow- 
ing communication : “The crisis of appren- 
ticeship has for a long time been the order 
of the day in our Syndical Chambers. The 
question is brought forward each year at 
our congress without any practical solution. 
“We must heartily applaud and encourage 
the meritorious efforts made by some of the 
Syndical Chambers affiliated 
to our Federation, to remedy 
an evil which becomes aggra- 
vated day by day, if they can 
only be considered as an in- 
sufficient palliative, have at 
jeast the merit of making the 
question enter the period of 
realization. 

“The Federation of Retail 
Watchmakers and Jewelers of 
France, in presence of these 
initiatives, cannot remain ‘in- 
different and must to the con- 
trary encourage them. It is 
desirous of rallying all the 
sympathizers and guiding their 
efforts, which, isolated, if not 
remaining sterile, at least 
would only produce little ap- 
preciable results. It is open- 
ing a referendum destined to 
collect the ideas and sugges- 
tions of all those, and they are 
numerous, interested in the 
renovation of apprenticeships, 
manufacturers, retailers, prac- 
tical watch and clock makers, 
workmen, etc., etc. 


“The replies will be ex- 
amined by a special commis- 
sion, so that when the ques- 
tion is introduced at the forth- 
coming congress it will bé 
able to be fully discussed from 
all standpoints and a decision 
taken—Committee of the 
Federation.” 

The following questions are 
asked ; 

Do you agree with: 

(1) Instruction by the 
existing schools of horology? 

(2) Or of the establish- 
ment of practical schools for 
apprentices ? 

(3) Or of the establish- 
ment of regional ateliers for 
‘pprentices? (a) Paris? (b) Or depart- 
ments ? 

(4) Or of the establishment of improve- 
ment courses? (a) Paris? (b) Or de- 
Partments ? 

(5) Or of the establishment of premiums 


at the e . : 
qd he end of the year or completion of ap- 
Prenticeships ? 


(6 Tiel 
like Under what patronage would you 
to see these establishments—syndical or 
regional ? ° 
(7) Wh 
at financi , , 
propose? al means would you 


Propositions would you 
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care to make in the interest of this important 
question ? 





Tarnishing and Detarnishing of Silver 





THE Bureau of Standards has recently 

made an investigation of the tarnishing 
and detarnishing of silver at the request of 
the Department of Agriculture. This in- 


vestigation has shown that the tarnish ordi- 
narily observed on silver is the sulfide film 
of which certain colors are characteristic 
and indicative of the extent of the tarnish. 
The effect of hydrogen sulfide gas by itself 


on silver is relatively small, but if small 
amounts of moisture and sulfur dioxide are 
present the action is greatly accelerated. 
Tarnishing is also made more rapid by the 
presence of alkaline films and soap films. 
Conditions for producing a standard repro- 
ducible tarnish were found, and the weight 
and thickness of the tarnish film were 
calculated. 

In studying the methods for detarnishing 
silver especial attention was given to the 
electrolytic methods. Moss silver is pro- 
duced when the tarnish is reduced electro- 
lytically and the properties of moss silver 
were therefore studied. Comparisons with 
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other methods were likewise carried out to 


determine the losses in silver that occur. 
The relative merits of solutions used for the 
electrolytic process were compared to deter- 
mine the rate of cleaning and the pos- 
sible corrosion of the specimens.—Scientific . 
American, 





Large Watch Model Shown in Na- 
tional Museum, Washington, D. C. 





XHIBITED in the National Museum in 
Washington, D. C., is a watch move- 
ment 914 inches in diameter and 1% inches 





MUSEUM, WASHINGTON, D. C. 
thick—about six times the size of a regular 
23-jewel watch. This is one of the largest 
watches ever made in the United States. 

The large watch was made at a cost 
approximating $5,000. It has a mainspring 
nine feet long and the 23 jewels are made 
of synthetic rubies, The timepiece is a 
Hamilton model and as finely constructed 
and as carefully finished as one of the 
watches of regular size. It has gttracted 
the attention of thousands of visitors every 
year, and was placed in the Smithsonian 
Institute at the request of George W. Spier, 
first president of the Horological Institute 
of America. 
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This entire building used ex- 
clusively by the — gy we De- 
partment of Bradley Institute. 
At present there are 245 students 
in attendance, about evenly 
divided between civilian and 
Feder: eral of these are 
working on their third year. 


One of our latest catalogues will 


,prove of interest to you. 











Address: 


BRADLEY HOROLOGICAL, Peoria, Illinois 


Get the Bradley Way 


MAKE YOUR ARRANGEMENTS AT ONCE with the Horological 
Department of Bradley Polytechnic Institute for a course in Watch- 
work, Jewelry or Engraving, to begin as soon as possible, as every 
day that you are not attending Bradley will be money lost, if you 
really anticipate taking this course. 





Bradley has thousands of students scattered all over the country and 
many working in foreign countries. We have thousands of the very 
highest class recommendations and a few of them are contained in 
the catalogue which we furnish free of charge. 


A thorough organization ; a system that has been worked out by years 
of experience in handling thousands of students, adopting some special 
line of work, eliminating things that were not of the utmost impor- 
tance. Doing things finally adopted and doing them well has been the 
means of putting Bradley in the very forefield of Horological Insti- 
tutions. 


Bradley Horological with its increased facilities is bigger and better 
than ever. In its thirty-six years of existence this great school has 
turned out scores of the best workmen of which the country can boast. 
Figure your affairs so that you can be with us this year, if not im- 
mediately just as soon as possible. 









































Hilustrations 3% Actual Size 





ANY jewelers can set diamonds in basket or bezel 

mounting, and many can not. If you buy a Ned- 
land pat’d Ring Chuck, it will make no difference 
what experience you have had, you can set any 
stone in any size or shape bezel mounting, either ladies or 
gents, and do the work neater, faster, and many times safer 
than any method now used. Instead of five or six points to 
hold the stone you will by this method get a continuous bead 
all the way around the stone. This bead is smooth and pol- 
ished and easily kept clean, and it has a tendency to magnify 
the stone in such a way that it looks a good deal larger when 
set this way than by other methods. All the work of setting 
stone is done in your lathe, and every step in doing the work 
is so easy and simple that any jeweler can do a first class job 
of setting if he knows the first thing about running a lathe. 


The chuck is well made and nicely finished. The price 
is $18.00 cash with order. Illustrated circular on request. 











In ordering be sure to give make and size of lathe. If 
not sure of size send a sample chuck. 


Order through your jobber or direct. 


I.T. NEDLAND, Hillsboro, No. Dak. | 
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[Answers are also solicited from our readers to the questions published on this page.) 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3926—Why Do the 
Hands Catch?—I/ have considerable trouble 
with the hands catching on certam watches. 
While this will happen with large watches 
sometimes, the bulk of my trouble in this 
respect is with the wrist watches, mostly 
on the cheaper grades. I have tried many 
ways of bending the hands to relieve this 
condition, but am not always sure that they 
will pass after the watch is delivered. Can 
you suggest any “sure-fire” method to fol- 
low in such cases?—G. P. 

Answer.—The writer received a com- 
munication quite recently from an expert 
watchmaker of many years’ experience, and 
a method of remedying this trouble was de- 
scribed which is very simple and it gets re- 
sults, which is the “big idea.” The minute 
hand is given a sharp downward bend right 
at the point of the hour hand; then another 
sharp bend to bring the end of the minute 
hand in the same plane as the hour hand. 
It looks good and is good, as we have tried 
this method on several trouble-makers with 
excellent results. 

There are also some other points to bear 
in mind in regard to the hands catching. In 
a poorly constructed watch, the center staff 
is not always true, and there is always con- 
siderable risk of breakage if we attempt to 
straighten the staff. Consequently most 
watchmakers do not take such risk. Then 
the hands may not be fitted properly; there 
is too much play between the hour and 
minute hands. Instead of pressing the hands 
in place with the tweezers, it is much better 
to use the staking tool (what do you have 
a staking tool for, anyway?). Select a 
stump that will take the end of the center 
staff where it protrudes from the upper 
plate or the bridge. Then select a flat-face 
hollow punch that will fit over the center 
staff. Then drive the hand down until the 
punch rests against the pipe of the hour 
wheel. Next, drive the minute wheel down 
until there is just a slight amount of free- 
dom between the two hands. Make your 
bend in the minute hand as above described 
and you will have very little trouble with 
the hands catching. 

In repairing watches, many watchmakers 
fail to adjust the hands properly and if a 
customer brings a watch back after repairs, 
gi hands caught, it is usually a case 
ll he that’s nothing, just the hands 

ght, bat the customer usually looks at 
ance might nat Afferent light. The bal- 
Suni ght just as well be broken as far as 

& the time is concerned. 
ween No. 3927—The Gold Turns 
have sold e have a customer, to whom we 
old three gold rings and they all 


ken the finger. As the rings were all 


14 karat yellow gold, we know there is no 
fault in the gold, but our customer is not 
satishied. Can you explain why this should 
hap pen?—H. & Co. 

ANSweR.—The blackening of the finger 
from a ring is a very annoying feature, in- 
asmuch as it is taken as proof positive by 
the layman that the ring is not gold and he 
has been imposed upon by the dealer. The 
facts of the matter are, however, that the 
higher the quality of the gold, the greater 
will be the tendency to produce a blackening, 
which is assumed by many to show that the 
ring is not gold, but is made of some cheaper 
metal, such as brass or copper. There is a 
marked difference between the blackening 
produced by gold and brass. That of the 
gold may be termed a true black, while that 
produced by the brass is of a greenish hue, 
or green-black. The black mark from an 
article of gold is really nothing more or 
less than the gold itself in a very fine state 
of sub-division. In explaining this matter 
to a customer, however, trouble is experi- 
enced owing to his inability to understand 
the theory of such action; therefore, it would 
seem best to demonstrate it in some manner 
that will be comprehensible to him. This 
can be readily done by using a gold coin 
and a piece of enameled card board, or what 
is still better, a piece of hard white leather, 
such as druggists use for tying over corks 
on bottles. Such a piece of leather may be 
tacked to a thin board, stretching it tightly. 
Now, if you will rub the gold coin over the 
leather briskly, a black streak will appear 
after a few strokes. If a piece of highly 
enameled card is employed, it is possible to 
write a name on it with the coin. 

Another test for ocular demonstration is 
that of the test stone and needle, and, by 
the way, this is not only a good test, but will 
create interest and comment on the part of 
the layman. The test is conducted in the 
usual manner, and attention should be called 
to the fact that the higher the quality of the 
gold, the quicker will be its action on the 
stone in producing the desired streak or 
mark. If the customer is at all versed in 
chemistry, the following explanation can be 
given of the chemical action: 

Alloy some fine gold with three times its 
weight of silver. Roll out very thin, anneal 
it, then cut into small pieces and dissolve it in 
nitric acid diluted with one-half its volume of 
water. After the metal is all apparently 
dissolved, there will remain in the vessel a 
black sediment, which is really the fine gold 
that was alloyed with the silver. This can 
be easily demonstrated by fusing the black 
sediment, after it is washed to remove the 
acid, with soda ash as a flux, when it will 
assume the yellow color of fine gold. 
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There are further tests that may be ap- 
plied, but the above methods will be found 
sufficient to demonstrate the facts of the 
matter to anyone, even thongh they be 
prejudiced. 

Question No. 3928.—Wheel Protector. 
—How can I avoid scratching the center 
wheel in a fine watch when I polish the 
pivot?—F. L. 

Answer.—We assume that you refer to 
the lapped wheels which are staked close to 
the pivot. With a pivot polisher and suitable 
lap there would be no risk of marring the 
wheel, but if you simply wish to touch up 
the pivot with a slip or burnisher the wheel 
must ‘be protected in some manner. Take 
a piece of soft solder and roll it- very’ thin. 
Cut ot a square of this thin stock, making 
the sides of the square correspond to the 
diameter of the wheel. Punch a hole in the 
center of the square that is large enough to 
allow the pivot to stick through. Then 
fold the corners over the edge of the wheel 
so it will be held in place. Such protectors 
may be quickly made and they afford ample 
protection. 

Question No. 3929.—Tortolse Shell 
Polishing.—How can I polish gemuine tor- 
toise shell goods. I have a comb, brush and 
mirror that are badly scratched and would 
like to re-polish them—H. J. M. 

ANswer.—You should be able to polish 
tortoise shell very nicely if you have a good 
polishing lathe and cotton wheel. Obtain 
some powdered pumice stone that is free 
from coarse grit of any kind. It may be 
readily prepared in this manner by mixing 
with some water, allowing it to settle a few 
moments, and then pour off the top part of 
the mixture and allow it to settle until clear. 
In this way, the coarse particles will be 
eliminated. When the washed pumice stone 
has settled, pour off all the water possible 
and dry it in a clean vessel. Then mix the 
powder with some tallow, by melting the 
tallow and stirring in sufficient powder to 
make a stiff cake when cold. This cake 
pumice stone may be readily applied to the 
cotton lathe wheel. Then we proceed with 
the polishing in about the same manner as 
for polishing gold or silver, except that we 
must keep the work moving all the time to 
avoid burning the shell. By wiping off the 
pumice stone occasionally we may readily 
observe if the scratches are removed. After 
the articles have been smoothed thoroughly 
in this manner, they are wiped clean to re- 
move all of the pumice stone, then a simi- 
lar treatment is given with tripoli. This 
will produce a good luster, but the most 
brilliant polish is obtained by using sub- 
nitrate of bismuth for the final finish. This 
may be applied to a clean cotton buff and 
the work buffed lightly, and moved around 
over the brush briskly. 

Question No. 3930.—Pearis.—How can 
I refinish fresh water pearls to the best ad- 
vantage?—S. P. 

ANSWER.—There is no method you can 
employ for improving the finish or luster of 
fresh water pearls or any other real pearls. 
If a pearl is defective when found, the op- 
eration of “skinning” is sometimes resorted 
to, which may result in a smaller, though 
more perfect pearl. However, this is al- 
ways a risky operation and should only be 
done by an expert in this line. Even so, 
there is no assurance of success. 
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LIENHARD & CO. 


La Chaux-de-Fonds. (Switzerland) 
Special Trade of the Factory 


All kinds of Brocading and Engine Turning Machines for Jewelers, 
Silversmiths, Goldsmiths and Watch Case Makers. 

Circular, Oval and Rectilinear Work. 

New Machines to cut Steel Dies, embossed or hollow work. 
Panto-Graveur to engrave letters and to divide pieces of precision. 
Automatic Lathes to cut Disks for numbering machines, etc. 





Firm known all over the world for the construction of engraving 


New straight line engraving and . . ° 
and engine-turning machines. 


engine-turning machine 











LEES & SANDERS. 


Leading Manufacturers Now Send to Us 
and Are Well Satisfied 


SWEEP SMELTERS. 


BIRMINGHAM, ENG.. 
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NEWARK, N. J. 24 JOHN STREET 
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The Silver Artist and Artisan 





A Paper Prepared by Wm, Codman, and Read by J. Clare Crawford, Before the Recent Conven- 
tion of the A. N. R. J. A., Held in Providence, R. I. 




















The business of marketing silverware has always 
been looked upon as a high-grade industry; in 
fact, it has been received more in the light of 
a profession, the very appearance of a silver- 
smith’s showroom, 1. e., the display of the articles 
carried and the manner of those representing the 
store, is generally indicative of quality. Thus, 
it is essential to the salesmen to have some knowl- 
edge of the history of the silversmith’s art. 

The art of working in the previous metals was 
practiced by all the nations of the past that reached 
any degree of civilization. Therefore, it is not 
surprising that excavations have disclosed Saxon 
vessels made of gild and silver, which were 
wrought by cur ancestors over a thousand years 
7 Saxon times the abbeys and monasteries en- 
couraged the silversmith’s art and the monks made 
eclesiastical silver for the embellishment of the 
church. At the Abbey of Glastonbury in England, 
St, Dustar (925 to 988) promoted the making 
of silver articles and was himself a practical 
silversmith. Small wonder that the goldsmiths of 
London should have chosen “Seynt Dustan” to 
be their “Blessed Patron, Protector and Founder.” 

Silversmithing and goldsmithing have usually 
been associated as one art. There is much in 
common in the two metals—silver and gold. They 
are worked in a similar way; both can be cast, 
wrought, chased, and, in fact, any process which 
applies to cne can be applied to the other. _It is 
true that gold in certain alloys is more difficult 
to work thar silver and neither of these metals 
js used in its pure state except in certain very 
unvsual instarces. The same class of craftsmen 
and artisans is employed in both metals. Both 
metals are so-called “Noble” metal, and while gold 
js the more precious and is called “King of Metals,” 
silver, from its greater abundance and greater 
malleability when properly alloyed and its lesser 
cst, is and must ever remain the more used metal 
in articles of household employment. 

In the manufacture of silverware, of course, the 
designer’ governs. The informing “soul”? of all 
this labor dwells in the ‘designing’? room—to 
enrich “utility” until it becomes ‘“‘elegance’’; to 
devise which shall truly “harmonize” with the 
objects they are intended te adorn. 

In the early days of the silversmith’s art, he 
was both designer and craftsman, and brought 
to completion his own designs and conceptions. 
The finished prcduct was his own ideal, made con- 
crete hy his own labor and impressed with his own 
personal touch. 

The reputation, for instance, of Paul Revere, 
aa silversmith is as secure as his fame as a 
patriot. Today the work is, in a way, divided, and 
the designer, surounded by all that goes to make 
for an artistic atmosphere, labors unhampered in 
the production of the beautiful. The artisan, skilled 
in the execution and directed by the designer, 
brings to completion the artist’s creation. 

Quietly and far removed from the sound of 
factory machinery and surrounded with a library 
of rare bocks and valuable examples of the art 
of modelling, the designer works out his ideas 
with his pencil or brush or the modelling tool. 
He must be able to originate, tc suggest and 
above all, to execute. Designs in silver range 
from a tiny coffee spoon to massive services. 

“There can be little doubt that the spoon which 
now performs such an indispensable service in 
our demestic economy may lay claim to descent 
from a very high antiquity. Certainly, as soon 
a the habit of eating pettage in a manner such 
a we now consider decent had been acquired, 
there must have been spoons of some kind in use. 
(148 very popular spoon during the Tudor reign 
1485-1603) was the Apostle spcon. (This gets 
te name from the fact that it has a figure of an 
*postle on the handle.) A spoon that was common 
im the 17th century had a flat handle and was 
Perfectly plain. It became pepular with the 

eads and hence was called the Puritan 

‘con, In the 17th century the shape of the 
fe gt rtiualty changed from the pear shape to 


Teaspoons were introduced in the late 17th 





century. They were then very small like the 
modern after dinner coffee spoon and were 
gradually made larger; so that by the time of 
George I (1717-1727) they had reached the pro- 
portion of the mcdern teaspoon. Early in the 
19th century the ‘‘Fiddle-Back’’ spoon was intro- 
duced, also the celebrated ‘‘King’s Pattern.”” These 
two designs are still in vogue. The 19th century 
produced the salt spoon, the after dinner coffee 
spoon, the orange spoon and innumerable large and 
small serving spoons. 

Most of the artistic patterns of the present 
time are those that have been inspired from 18th 
century mcdels. Much of the modern silver is 
now stamped in dies, a process which is rapid 
and inexpensive, after the initial cost of elaborate 
machinery and dies, thus greatly increasing the 
production, and hundreds of ornamental and use- 
ful articles are made. 

The die is the first great labor-saving device 
of the silversmith. It is a great instrument of 
reproduction of design, of the duplication of pat- 
terns. Without it uniform sets of tableware and 
of silver speons and forks would be of great 
cost. 

But when we examine the process of making 
these dies, we again are reminded of the difficulty 
of drawing a definite line between artistic labor 
and labor which is merely skilied or mechanical. 

The die-cutter’s work is to cut the design into 
solid steel and is a very slow and difficult process, 
Before him is the design in the flat—the modelling 
is but faintly suggested which he hollows out of 
steel. The work is slow and laborious. Months 
of constant work are frequently expended upon a 
single design. Both front and back dies are cut, 
when used for spoons and ornamental muunts, etc. 

When the die is cut and hardened, it is taken 
to the stamp shop which is the preparatory room. 
In it are breaking-duwn and finishing rolls for the 
first treatment of the bars and skillets of silver 
after they leave the bullion room. 

Owing to the great weight of the heavy ma- 
chinery, the whole of this structure is designed 
to resist great strain. After the metal is rolled 
it is banked in cutters to proper sizes for spoons 
and forks, then to the grading rolls which grade 
the metal to the desired thickness, then again 
blanked under smaller presses to the finished out- 
line of the pattern. ‘The stamp proper consists 
of two vertical iron pillars, at the top of which is 
fixed a pulley. At the fcot is first placed the front 
die, set dead leaven and keyed into position. In 
a greove between the two vertical pillars is fixed 
a sliding hammer, known as the drop hammer, 
on whose surface is fastened the back die, and 
which: is worked with a strap over the pulley at 
the top of the strap automatically. 

The piece of silver to be stamped, technically 
known as a “blank,” is placed upon the bed die. 
The drop hammer, which varies in weight from 
100 pounds to a ton, gives the blow which in- 
stantaneously produces a perfect duplicate of the 
original pattern, and bringing clearly to light the 
beauties of the design which was so laboriously 
and patiently cut by the die-sinker. Spoons and 
forks are thus manufactured with great rapidity. 

Ingenious and costly machinery in the hands 
of skilled artisans lowers the cost of production 
and so makes possible the enjoyment of the 
designers’ ideas hy the many instead of the few. 

Upon every article issued from the workshops is 
impressed the work of the designer. For people, 
whose ideas of table silver will go beyond the 
line drawn at spoons and forks it is just as well 
to have works of art that can delight and refine 
the taste, if nothing more; therefore, the greatest 
artistic value is represented in the hand-wrought 
work, such as tea sets, coffee sets, centerpieces, 
vases, pitchers, etc. 

To raise any silver article from a flat piece of 
silver, without a seam, it is not an easy task, 
nor quickly completed. In executing a_ special 
piece from a design, say, for instance, a tea- 
pot, the silversmith or hammerman cuts a round 
piece of metal the necessary size and places it 
on a hollow wooden block, using a round-nosed 
hammer, he proceeds, by frequent blows, to “dish” 
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the plate: that is, he makes a ‘hole in the center, 
causing the sides to rise till a shallow vessel is 


formec. The silversmith crimps it by using a 
V-shaped piece of wood then starts raising it 
with ‘what is known as a raising hammer. 

The methods of doing this may be described 
as follows: The silversmith selects an upright 
piece of iron with an arm. extending at right 
angles, on the énd cf which is a small square 
opening to which can be fitted the raising heads 
and held in a vise. The heads are every. con- 
ceivable size and shape and made of steel. They 
are placed beneath or inside the work so as to 
resist the blows of the hammer, and give the 
hammerman a foundation on which to shape the 
silver plate. 

Many courses are necessary in raising a teapot 
the number varying according to the workman's 
skill, and the shape of the article raised. In 
raising articles by hand, it is most essential that 
the hammer-strokes should te level and evenly 
distributed to produce a uniform surface and not 
a series of irregular indentations. 

Examine closely, on the inside, a hand-raised 
teapot. There will be found the marks of the 
planishing hammer running right around the body 
in even rows. From these may be gathered some 
idea of the number of strokes necessary. 

Having shown the method of forming the body 
of a teapot, or globular vessel, the spout is next 
made and shaped as a round, tapered funnel, the 
silversmith fashioning it from a flat piece of metal 
and hard silver soldering the joint. Having care 
fully fixed on the exact spot where the spout is 
fitted to the hedy ct the teapot an oval ring of 
holes is Grilled, through which the tea must 
Fass when poured. 


The sockets or handles are next made when 
the silversmith has made and fitted cn the parts 
or merabers of the article, his next duty is to 
solder them in position. 

Great attention is paid to beauty of form. 
Here lieg the essential requirement of true art;. 
an opinion prevalent in many quarters that simply 
because a piece of silver is hand-wrought it must 
of necessity be beautiful; and because the piece 
shows hammer marks it must be hand-wrought 
and, therefore, good. Nothing is easier in the 
present stage of silversmithing end metal-working 
than to hammer a spun or die-stamped article, 

There is much that is good and beautiful in 
the hand-wrought productions of the present time, 
also there is much that is bad. Simply because 
a piece of silver has been raised by the hammer 
into some form by an unskilled or semi-skflled work- 
man does nct mean that the piece is an object of 
art. 

If these goods are to be made in quantities, 
then the die-sinkers make the necessary tools and 
the articles thus manufactured and mechanically 
produced can be sold at a much lower cost than 
the original. 


Pieces of great artistic merit have been produced 
in the past and will continue to be so produced 
in the future, but to produce such pieces, careful 
and patient training is necessary, first in the study 
of the History of Art, followed by a rigid appren- 
ticeship. 

The spinner of silver performs a work in the 
fashioning of hollowware which is interesting™ be- 
cause of its peculiarity and because it is a process 
differing both from the work of the die and the 
work of the hammer and anvil. 

No blow is struck by the spinner upon the sil- 
ver, yet he quickly fashions a simple disk of metal 
into a deep vessel. Placing the silver upon a 
wooden or steel form (which is known as a 
“chuck”) attached to a swiftly revolving lathe, he 
presses firmly upon it with a blunt tool of steel 
and gradually the silver resisting his pressure, 
literally spins itself into all the curves of the 
wooden or steel chuck, Great skill is required to 
keep the silver an even thickness during this 
process. 

Another interesting feature is spinning (on a 
piece chuck); that is, whether diameter of the ves- 
sel is larger than the opening, then the chuck is 
made with a key and pinned and split in such a 
way that it can be taken out through the small 
opening after the silver has been shaped over the 
form or chuck. 

When the article is to be ornamented it is en- 
trusted for execution entirely to the chaser. A 
drawing of the decoration is given him by the 
designer, and in many instances the Designer 
makes the drawing on the metal. The design is, 
of course, flat, but it furnishes the outlines and 
the proportions. It is to be wrought in low relief. 
If the article is a flat piece of silver, say, a 
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Rex Roller Remover 


This set consists of three 
spring stumps adjusted by 
a pin wrench as shown to 

ly the various sizes 
and three stakes with pivot 
holes. No. 1 is .008, No. 2 
is .006 and No. 3 is .004. 
this set of on and 
punches will handle an 
style roller made, and 
sizes from 10-0 to 18s. The 
hole in stake to receive 
ivot is drilled into cross 
ole, insuring a bearing on 
cone. Furnished to fit any 
staking tool or can be used 
just as successfully on an 
ordinary bench block. Price 
complete with 3 stakes, 3 
adjustable spring stumps, 
wrench and knurled sleeve 
complete in box 


No. A-5 


Price $3.50 


The Tool That Will Eliminate 
Your Troubles 


The adjustable stump is of such design that it furnishes a 
full flat bearing of requisite strength for supporting roller. 
A very valuable feature in handling staffs with fine heads or 
non-magnetic rollers as you avoid breaking or bucking table. 


H. G. WILSON 





McBRIDE BLOCK ELGIN, ILL. 














LELONG’S 
White Gold 


in All Karats 





Also Alloys for all Purposes 





L. LELONG & BRO., Inc. 


Gold, Silver and Platinum Refiners 
Newark, N. J. 




























Hok. 


Phoenix 
White Finish 


Use it whenever you want the 
True Platinum Color 


Use it om White-Gold jewelry to cover 
~ and give the color of platinum. 

se it to protect your samples against 
— while in the show-case or on the 
roa 

Use it Inside the Settings in yellow or 
— oo jewelry to make the stones 
sparkle. 


Use it with any electro-plating or coloring 
outfit, batteries, generator, or lamp board. 
This finish is beautiful and non-tarnish- 
ing, and when not exposed to friction is 
very lasting. 


1 Qt., $5.00 1 Gal., $10.00 
LERS 


ALL DEA 


PREPARED BY 


Sam W. Heks, Mers* 


JEWELERS TECHNICAL ADVICE COMPANY 
22 Albany St., New York City 















31 Gold St., New York City 


SHIP TO EITHER PLANT 





Refiners 


Gold 
Silver 
Platinum 


HANDY @ HARMAN 


Bridgeport, Conn. 
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Workshop Notes Department 


> 
ites, the Chaser places the tray on a bed of 
wh and allows the latter to cool and set. He 

traces the required design and proceeds to 
igent it with chasing tools. In this art, the silver 
. sot cut but slowly driven into the form by 
igt blows of a hammer upon a simple tool which 
y directed by Chaser’s hand as is the chisel in 
ie hand of the sculptor. ; : } 
Embossing is closely allied to chasing. The chief 
ference consists in the fact that the article is 
idased up) from the back as well as the front. 
te Chaser begins by outlining the design on the 
aver, having fixed his snarling-iron in a vice, 
fie small size of the point enables it to be placed 
ritin the hollow interior of the silver piece. He 
gies the iron on the end nearest the vice, thus 
te outside blow struck upon the iron is con- 
wted into a blow struck upon the silver from 
yin, The relief being thus obtained, the in- 
wior of the bowl is filled with hot pitch and al- 
weed to cool harden, then the Chaser proceeds 
indent it with chasing tools, Flat chasing is 
euently used as a decoration combined with 
aw piercing. ; 

It ig interesting to detect how chasing shows 
de state of a country, There are at least three 
fginct periods when chasing was in vogue in 
iogand, and these may be traced with very little 
amble, since the vogue of chasing seems always 
» be indicative of an outburst of happiness and 
got cheer throughout the nation. 

Jor instance, during the Commonwealth all sil- 
vr was severely plain, but immediately the oppor- 
twity arose during the reign of Merry Monarch, 
ven trade was good in England and liberty of 
ought prevailed, enjoyment and merriment burst 
fwth again and were typified in the decoration 
if the formerly severely plain silver. 

The George II period is finer, both in execution 
wd design, and, perhaps, free from the crudenese 
dwrved in silver of the previous dates. This 
got of chasing was suppressed early in the reign 
if George III, which is the starting ef our Colonial 
irer—severe and plain. The final outburst of 
tusing is all too easily detected during the 19th 
watury, when a passion for lavish decoration pre- 





“Beauty” must be sought in all art productions, 
ads much in “silversmithing” as in iny other 
ranch, “Beauty” of form should be first. 
“‘auty” of ornament and elegance of detail are 
dw important, and these cannot be attained with- 
wt a “full and accurate knowledge of the orna- 
meatal styles of metal work which have gone be- 
fore,” . 

Engraving is the next important feature in the 
ndustry, When a form is to be decorated in a 
simple manner, and not in relief, the silver is given 
© an engraver. 

Engraving is just the opposite of chasing, that 
& the ornament is cut instead of raised. The 
frst operation is to draw the desired design on the 
tler, The engraving is then cut into the metal 
vith various shaped tools, the most generally used 
eng V shaped and termed a graver. Various ef- 
ftets can be produced with these tools in combina- 
ton, the quality and variety of the work depend- 
™ entirely upon the engraver’s ability and experi- 
ne, 


The field of engraving is very large and varied, 
cmprising the finish cut copper plates, Heraldic 
«ms, crest, monogram and inscriptions. Also the 
mamentation of silver hollow-ware and flatware, 
durch vessels (both silver and brass). In the 
“ter work, such as memorial tablets, a chisel is 
wed with the same V shaped bevel, using hammer 
"drive the chisel along. In the decoration for 

8 of sporting guns the same process is 


The original of engraving is somewhat obscure, 
“numerous vessels in Museums of the World have 
#8 made with crude graver tools. The 
of India have examples of engraving cut 
= Wetal vessels, filled with a red and black wax 
Mepared for this purpose. 
Before the work is assembled for the final finish 
Be silver 1s cut down with fine pumice, mixed with 
“sera! oil, This process is known as “bobbing,” 
id gives the metal a smooth and even surface. 
the piece is assembled, that is, the insulators 
handles Placed in position and the hinge pin 
‘wer adjusted—the article is washed with soap 
Pay ry and placed under hot steam to remove all 
i kage Then the piece is passed on to what 
wrk 4 a polisher or finisher. These men 
™ a revolving lathe which is attached to a 
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cotton buff and hard rouge. From the friction thus 
caused a very highly polished surface is attained. 
When a colonial finish is desired, this is attained 
with very fine pumice and oil, the finishing touches 
being put on by a soft canton flannel and whiting. 





Bright Silverware 





By S. F. Jonson 


THE problem of the retail merchant 

to properly protect silverplated ware is 
a serious one and the degree in which it is 
solved by the retailer very often determines 
the activity of business in this line. 

Certainly the consumer is perfectly excus- 
able if she is not attracted by a display of 
silverware that is discolored and tarnished. 
The rapidity and amount of tarnish varies 
considerably in different localities, due to 
the difference in atmospheric conditions and 
various other circumstances. It is especial- 
ly noticeable in coal mining or oil regions. 
There are, however, certain precautions 
which the dealer can take and which will 
help considerably in keeping the stock of 
silverpiated ware in condition, 

Anything containing sulphur should be 
kept away from the stock and this means, 
of course, material containing rubber, 
among other things. The practice of wrap- 
ping the silverplate in anti-tarnish parch- 
ment has been found to be a very great help 
in keeping the ware bright and free from 
discoloration. 

Where the silverware, however, is dis- 
played in the chest or show case it is, of 
course, taken out of the parchment wrappers 
and the trouble then begins. The best plan 
for the merchant is to examine his silver- 
plated ware frequently and see that it is 
rubbed carefully with chamois. If this is 
done conscientiously the silverware can be 
kept in good appearance except under abnor- 
mal conditions—that is, where the atmos- 
phere is particularly full of coal gas, for 
instance. 

Where the tarnishim gone so far as 
to make it impossible emove by rubbing 
with chamois and more @rastic measures are 
necessary, the ware ‘eal be dipped in a bath 
of cyanide of potassium. One-half pound 
of cyanide of potassium and one-half pound 
of salts tartar should be dissolved in a 
gallon of soft water. The articles should 
then be dipped in the solution for a few 
seconds only and then washed with clean 
hot water. A soft towel or chamois skin 
should be used to wipe them dry. 

It should be borne in mind that this solu- 
tion is a deadly poison when taken into the 
stomach and great care should be employed 
in its use. 

There has never yet been found anything 
that will absolutely prevent tarnish and the 
only real preventative is eternal vigilance. 
This does not mean that such care need 
become a burden as the keeping of the ware 
in condition is really not a difficult task. 





An interesting use to which diamonds 
are put is for a tool known as the diamond 
die used for drawing all kinds of wire, gold, 
steel, copper, brass, tungsten, etc. The 
total output of diamond dies is annually 
estimated to be 45,000 stones, which range 
from 1/6 to 12 karats. The value of- the 
dies imported and manufactured in this 
country is over $1,000,000 a year. 
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Reduction of Gold to Various Karats 


T° make the different qualities of karat 
gold the proportions must be as follows: 


18 kt. = 18 parts Fine Gold (24 kt.) 
to 6 parts Alloy. 





14 kt. = 14 parts Fine Gold (24 kt.) 
to 10 parts Alloy. 
10 kt. = 10 parts Fine Gold (24 kt.) 


to 14 parts Alloy. 
or in other words, 18/24 of total amount of 
melt must be Fine Gold to make 18 kt. 
14/24 for 14 kt. and 10/24 for 10 kt. 

The proportions of pure silver and copper 
are generally one of pure silver to two of 
the copper. These formulas make excellent 
alloys for polished gold or gilded work. 


18 kt. = Fine Gold 18 dwts 


Fine Silver 2 dwts 
Fine Copper 4 dwts 


Total ... 24 dwts 


14 kt. = Fine Gold 14 dwts 
Fine Silver 3% dwts 
Fine Copper 6% dwts 


Total... 24 dwts 


10 kt. = Fine Gold 10 dwts 
Fine Silver 4% dwts 
Fine Copper 9% dwts 





Total ... 24 dwts 


Larger or smaller quantities of course may 
be alloyed by multiplying or dividing the 
figures by the same number. 

To reduce quality of gold multiply the 
weight of metal in hand by the difference 
between the fineness desired and divide the 
product by the latter. Result will be the 
amount of alloy to be added. 

Ex.: Reduce 40 dwts. 18 kt. to 14 kt. 


1i8—14= 4 

40x 4 

———— = 11 dwts. 10 2/7 grains alloy to 
14 

be added. 


To increase the fineness, multiply the 
weight of the metal by the difference be- 
tween the baseness; that is, the number of 
parts of alloy in the gold in hand and in 
the quality of the gold desired, dividing the 
product by the latter. The result will be the 
amount of fine gold that must be added. 

Ex.: Increase 40 dwts. 10 kt. to 14 kt. 


14—10= 4 

40x 4 

——— — 16 dwts. fine gold to be added. 
10 
Ex.: 40 dwts. 10 kt. to 18 kt. 

i8— 10 = 8 

40x 8 

——— = 32 dwts. fine gold to be added. 
10 








3urglars believed to be professionals re- 
cently entered the jewelry store of Nong & 
Nyphus, Hatton, N. Dak., through a rear 
window, broke into the safe by smashing 
the combination lock and escaped with prac- 
tically the entire stock of jewelry consisting 
of 200 watches, several diamonds and other 
jewelry. The value of the loot is placed at 
$4,000.. The lock was apparently smashed 
with a sledge hammer taken from a black- 
smith shop nearby. 
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DEE Gc QO. 
REFINERS 


Sweeps, Polishings, Gold, Silver, 


upply you with 
platinum plates, , 
Saal dees nine, Platinum and Plated Scraps. 


ser and 1; Teter 

im platinum. — MANUFACTURERS 
Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. oH 
Refining and Manufacturing Pla: 


CHICAGO 317-319 E. Ontario St 


The A. M. Sensitive Our Prices for Old 
Drillmg Machine Silver Scrap 


Will solve your drilling problems—save you 
time, labor, money. . ‘ 
hs : - , :, are the best obtainable. Average up to Sept. 15 
Drilling with the A.M. Sensitive Drill Press will be was 54 cents per ounce. Prompt remittance, 
ditions even when driving drills as small as .010 inch. subject to your acceptance. 























a revelation to you. Accuracy is assured under all con- 


Try an A.M. 10 A. ROBINSON & SON 
go ren a. 149 Canal St. vic New York 

















A booklet full of 
drilling informa- 
tion—of interest 
and value to you— 
is yours for the 
asking— 


Gold, Silver 


Platinum 
Refiners and Assayers 


Write for it = 
today. he 


ADOLPH MUEHLMATT T. B. HAGSTOZ @ SON 


5th & Elm Sts. Cincinnati, Ohio 709 Sansom St., Philadelphia 





























JOHNSON MATTHEY & CO., Ltd. 


LONDON ESTA YEARS 


Purchase Ores, Residues, Etc., Containing Gold, Silver or 
Platinum, Jewelers’ and Dental Sweeps 
Highest Prices Given FULL ASSAYED CONTENTS 


NEW YORK OFFICE, WOOLWORTH BUILDING Metals in Exchange If Desired 


es 





























a 








October 3, 1923. 


Pacific Coast Horologist Denies 
There Is a Shortage of Good 
Watchmakers 


At the September meeting of the Pacific 
Horological Society, held in San Fran- 
cisco, Cal., a talk on the so-called “Shortage 
of Good Watchmakers” was given by N. A. 
Pedersen. Mr. Pedersen said: 

“If the demand for an article becomes 
greater than the supply, the law of supply 
and demand seems automatically to raise the 
price enough to make it an incentive for a 
greater supply. If the demand for watch- 
makers was greater than the supply, this law 
would raise the wage of watchmakers above 
normal; make them high enough, in fact, to 
draw young men from other industries and 
professions. If there was a demand for bet- 
ter watchmakers, the wage of good watch- 
makers would be higher than the wage of 
the average repairer,—enough higher to in- 
duce the average man to increase his abilities. 

“Would an outsider, comparing our indus- 
tries with others, say there was a shortage 
of good watchmakers, or of watchmakers 
in general? Is the man who does the best 
work paid more than the man who does the 
most? Are jewelers and watchmakers ad- 
vising their sons and their friends’ sons to 
take up horology? Except to the ex-service 
man, is there an inducement of any kind 
for a young man of ability to become a 
horologist? Does horology offer some spe- 
cial remuneration in place of money; some 
attraction, such as steady advancement, so- 
cial prestige, praise, health, easy hours, 
pleasure, railroad passes, pensions, and the 
like ? 

“Personally, I do not think there is a 
shortage of good watchmakers, or of watch- 
makers in general; in fact, 1 am more 
tempted to give up the game myself, than to 
advise others to take it up. 

“Many men in the trade believe that there 
is a shortage of men, and that some influ- 
ence keeps prices and wages down and the 
law of supply and demand from acting, It 
would surely be wise to find out if this 
were the case, and if people really were 
willing to pay the price necessary to make 
watch-repairing profitabie enough to induce 
good men to take it up, and good stores 
to properly equip themselves for handling 
It. 

“Perhaps one of the commonest faulty 
customs is that of trying to estimate a man’s 
worth in wages by the number of watches 
he can turn out, or vice versa. The num- 
ber of watches a man turns out should not 
be affected by wages in any way. Wages 
should be high enough to content the work- 
man and to induce the necessary number 
of properly qualified men to take up the 
trade. The average number of watches a 
man should turn out should be the average 
number the average workman can turn out, 
when working steady under practical limits 
of inspection. This number and the wage 
set upon should be the basis of estimating 
Cost; and, from it, retail price. Needless to 
say, the price should be high enough to 
eye overhead and leave a fair profit for 
cau Ifa store is swamped with work, 

Z Id be paying a handsome dividend. 
nay the law of supply and demand is 

to act, and its index, money, shows 
a demand for watchmakers exists it 
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would hardly be advisable to say that there 
is a ‘Shortage of Good Watchmakers.’” 


The Pacific Horological Society will hold ~ 


a special meeting at the California Hall, 
San Francisco, Cal., on the evening of Oct. 
15. It urges out-of-town as well as local 
watchmakers to attend, for its work is of 
concern to all the watchmakers of northern 
California. The president, N, A. Pedersen, 
178 Geary St., San Francisco, Cal., will be 
pleased to receive letters of advice or in- 
quiry in regard to this meeting or the work 
of the society in general. 











H. Lehmann, of the Lehmann Jewelry 
Co., La Grange, Ga., is in the city. 
E. A. Mugnier, manager of W. E. Taylor 


Co., Inc., has been spending his vaca- 
tion at Pass Christian, Miss., his Coast home. 

Leo Miller, a Canal St. jeweler; has re- 
turned from New York where he has been 
for the past month, on a trip combining 
business and pleasure. 

C. Leibette, a well known watchmaker of 
this section, has opened a repair shop in the 
Wainer building, 609 Iberville St., and has 
already begun to do a fine business. 

Robert Ernst, Huntsville, Texas, was in 
New Orleans last week making additions 
to his already large stock of jewelry, dia- 
monds, etc. Mr. Ernst says business is 
making great progress in his section. 

Gabe Hausmann, vice-president of Haus- 
mann Ine., has gone to Fort Worth, Texas, 
accompanying the New Orleans “Pelicans,” 
the local baseball team, which has just won 
the pennant of the Southern League, and 
who will play the Fort Worth’ “Panthers,” 
the winners of the Texas League, in a series 
of games for the championship of the whole 
south. Henry Hausmann, secretary-treas- 
urer of Hausmann Inc., has returned from 
New York and Atlantic City. During his 
absence, Mr. Hausmann attended the session 
of the A. N. R. J. A. convention at Provi- 
dence, R. I. 

Some days ago, Isadore Antis, the Canal 
St. jeweler, made announcement of an auc- 
tion sale to take place at his establishment 
within a certain time. The wording of the 
ad was interpreted to mean that Mr. Antis 
intended retiring from business in the near 
future, and the rumor was pretty generally 
circulated among his friends and patrons. 
Mr. Antis does not intend to retire from 
business. On the contrary, he intends to 
enlarge his business. The purpose of the 
auction sale which he proposes to put on, is 
merely to reduce the heavy stock he is now 
carrying before he moves into his new 
quarters. His lease at 930 Canal St. ex- 
pires next October, compelling him to seek 
other quarters, and hence the reduction of 
stock which will save cost of drayage, 
breakage, etc., when he does move. 








The touching of the pen in making a sig- 
nature by mark is merely symbolical, serv- 
ing no other purpose than to show consent, 
and it is sufficient if the mark be made in 
the presence of the person whose signature 
it purports to be, with his knowledge and 
consent. Louisiana. 97 So. Rep. 203. 
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Archie K. May, York, Pa., visited Lan- 
caster last week. 

George R. Roth, with John B. Roth, was 
in Philadelphia last week on business. 

‘Charles G. Watt was one of the directors 
of the Lancaster County Fair Association 
who directed last week’s big fair. 

A. John Henkel, with Ezra F. Bowman’s 
Sons, was married on Sept, 26 to Miss Zim- 
merman, of Lancaster, and they are now 
off on a two weeks’ honeymoon. 

George R. Weber, of Louis Weber & 
Son, and wife, accompanied their daughter, 
Miss Elizabeth Weber, to Tarrytown, N, Y., 
where she entered the Marymont Seminary. 

William A. Meisenbach, Columbia, Pa., 
a student of the Bowman Technical School, 
has finished his course and taken a position 
with Jeweler George L. Parker, Rocky 
Mount, N. C. 

Amos S. Kautz, formerly with John C. 
Bair Co., Lancaster, now a watchmaker in 
the jewelry department of the Penn Traffic 
Co., Johnstown, spent last week among Lan- 
caster relatives and friends. 

S. Kurtz Zook has been chosen marshal 
of the mardi gras parade here on Oct. 3, 
Until Oct. 15 special sales will be the order 
at the Zook store in celebration of the 30th 
anniversary. 

The beautiful silver cup presented last 
week by the Lancaster County Fair Asso- 
ciation to “Pop” Geers, the patriarch of the 
race-track, who drove the mare “Nedda” on 
Sept. 26 at this fair to a world’s record- 
breaker for a trotting mare on a half-mile 
track, the time being 2:041%4, was furnished 
by S. Kurtz Zook. 

Miss Lillian Cantor, Greenville, N. C., 
has joined the office staff of Saul L. Solo- 
mon. His establishment was visited last 
week by C. C. Mussina, Williamsport; W. 
J. Tait, Lewistown, and E. D. Pierce, Mil- 
ton, Pa. M. Norman Bair, a traveling 
representative of the Solomon establishment, 
returned last week from a three months’ 
round-trip of their trade in the south and 
has started on another extended trip, 

The annual county fair here the past week 
brought 60,000 persons to Lancaster, but the - 
jewelers, along with other merchants, say 
it gave them no extra business. The visitors 
came to see the fair, and the network of 
trolley lines centering here allows people 
to come to Lancaster any time to do their 
shopping. The next event of any importance 
will be the mardi gras festival on Oct. 3, 
held under the auspices of a merchants’ as- 
sociation, to mark the completion of an im- 
portant street-paving project. 








The second attempt within 24 hours to 
rob a Main St. jewelry store was made 
early one night recently when a daring thief 
broke the lock on a display case in the 
doorway of the Bousquet jewelry store at 
537 Main St., Worcester, Mass. The evi- 
dence of the attempted break was discovered 
shortly after 8 o’clock by Patrolman Charles 
Sleeper, who reported to police headquar- 
ters. An attempt was also made to cut the 
plate glass window of the Moulton jewelry 
store, at Main and Mechanic Sts. 
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Cash Talks Today. 


LET’S GO 


Odds and Ends American and Swiss Mainsprin?s...... per doz. $ . 
Odds and Ends American and Swiss Staffs ............ per doz. 
Odds and Ends American and Swiss Jewels ............ per doz. .75 
Broken Lots Gold Filled Watch Bows ............+++ -per doz. .75 
Broken Lots Watch Glasses.......... .scscsoc.-ceee- gross lots 1.58 
Brass Blow Pi Regular Price 30c each, cut to ....-....-.+- -10 
St ED chs on oebschesbebeeesncsebeesesseuscste a wep 
Fine Grade Swiss Pivot Brooches, 50c Quality ....... -per doz. 2% 
2-Row Watch Brushes, Hard, Medium or Riseneecessouw each 15 
3-Row Watch Brushes, Hard, Medium or Soft............. each 8 
4-Row Watch Brushes, Hard, Medium or Soft............- each 
Flat Emery Buffs, 1 Quali oa Go Reuabbensessebenbeunen each 8.6 
Fine Burnishers, Regular 00c ee ee each 
Fine Gravers, Regular 3c Quality Cut to ..........+e06. each .2 
Fine Aluminum Eye 5S er each .D 
Fine Im Files, a Discount of 25% from any Catalogue. 

Genuine Boley Lathe, Regular $54.00. Special Cash Price.... 39.60 
Hercules Saw Biades ..... ebabs bh etbesaverssnobshansee per doz. .10 
Assorted Sixes, Watch Screw Drivers ..-........see0-++ ..each 18 
Fine Swiss Tweezers, 75c ee per pair .35 
Bracelet H. & M. Hands, Regular $1.00, Cut to......... per pair 3% 
Bracelet Balance Staffs, in 3 dozen Lots, for ........-....... 75 
Swiss Bracelet Stems, Assorted, Regular $2.00 per doz. Cut to  .75 
Gold Filled, Yellow, Green & White Bracelet Crowns, per doz. 1.88 
Same as Above with Jewels ...........ccceccecessermss per doz. 24 
Gilt Scarf Pin Backs, put up one dozen in box .............+= 2 
Gold Plated Scarf Pin Backs, put up one dozen in box......... 3% 
Gold Filled Searf Pin Backs, put up one dozen in box......... 50 
Gold Filled Jump Rings, Regular $1.25 gross, Cut to .......... x) 


Above prices are for SPOT CASH ONLY, NO TERMS. Orders 
filled as received, first come, first served. Send your orders today 
to one of the Largest Watch Material Houses in this Country. 


J.H. Mednikow & Co. 


119 Monroe Ave., Memphis, Tenn. 


Polishing Platinum, Gold or Silver 


Polishing — 
Dust Collecting 
Outfit 


(Patented) 


An outfit that is so 
substantially 
structed that it will 
last a lifetime. Give 
it a chance to do 
your work and it will 
save more money for 
you in the increased -{ 
income as 


sweeps 


well as protect your ~ 


health 


deadly metallic dust. 


Don’t 


health in polish- 
ing without a dust &— 
collector. 
The American Platinum Works of Newark, N. J., have used one of 
these outfits for six or seven years and they say it is in good shape 
and works absolutely satisfactory. They have since bought more. They 
like them and strongly recommend them to prospective users. You 
can have one and will consider it the most valuable part of your equip- 


ment. 


LEIMAN BROS. 


should be done in such a way. as to save the metallic dust 
particles. They’re valuable as all jewelers know. While 
collecting this valuable dust, the health of the operator ought 
to be safeguarded as well. 


There’s sufficient reason for using 


LEIMAN BROS. 
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60-BA LISPENARD ST. 


near Broadway & Canal St. 


NEW YORK 
Makers of good machinery for 35 years 








NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 











DO YOU KNOW 


How Quickly 
We Can 


REPAIR, REFINISH OR REPLATE 


SILVERWARE 


Our complete facilities for the accurate handling of your work 
tnt perfect workmanship, prompt delivery and economical 
rges. 


No excuses. No delays. We deliver as we promise. 


“PLATING THAT LASTS” 


Let us prove our sincerity today. 


SWARTZ & CISKE 








10 S. WABASH AVE. CHICAGO. 
Files, Jewelers’ Tools and Supplies New Fidelity 
— Watchmakers’ and 








Telephone Cortlandt 5222 


“Apericea Pe alii FILES 


AMERICAN-SWISS FILE & TOOL CO.’S 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Ename- 
ing, Hardening, , Etc. Positive Pressure 
lowers. 














Sand Blast 


Anchor Tool & Supply Co., Inc. Se : Hedering Machines Larne fier Presses 
rr P. "RRICHNELM & CO., — io Shears ey Saall iy Plater’s Clamps, 
24 JOHN ST. ¢: NEW YORK 237 Eddy Se rovidence, RL 


FIDELITY 





ELECTRIC CO. 





Polishing Motor. 
Bigger and Better 
than any other. 


Price $20.00. 
Fidelity Electric Co. 


Lancaster, Pa. 











McWILLIAMS MFG. CO. 


McWILLIAMS ROLLING MILLS 


Foot Presses 


WIRE DRAWING MACHINES 


Ingot Molds Tubbing Machines Burnishing Lathes 
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(Patents Granted by the United States 
and the Registered Trade-Marks.] 








_—— 


UNITED STATES PATENTS 





Issue of September 18, 1923 


anaes. CLIP FOR FOUNTAIN PENS. Davip 
Kuzin, New York, N. Y., assignor to Marx 
Finstone, Brooklyn, N. Y. Filed Feb. 10, 1923. 
Serial 618,197. 1 Claim. 

The combination with the cap member of a writ- 
ing implement having openings therein; of a clip, 
4 fastening element associated with said clip, pro- 
jections on said clip for engaging and holding said 














fastening element in contact with the clip, and 
means on said fastening element adapted to pass 
through the openings in said cap member to secure 
sid clip to said cap member. 


ees. HOOK LATCH. Irvinc SONNENTHAL, 
New York. Filed Jan. 4, 1922. Serial 527,003 
4 Claims, 

An article as characterized comprising a member 
having guides formed therein; a guard hook formed 
on said member; a member adapted for movement 
between said guides; means at the sides of said 
guard member for extending above and below the 


ae 


WA 
tuides to slidably mount the guard member thereon, 
td a hook formed on said movable member, said 
hook being capable of forcibly entering said first 
mentioned hook, 


al. BEAD CHAIN AND SPLICER FOR 
THE SAME. Raymonp R. Runvext, Elmira, 
N.Y. Filed Aug. 2, 1922, Serial 579,224. 
5 claims, 

oun chain comprising a series of perforated 

a spheres flexibly connected together by links, 

. of said links having a pointed barb at each of 
tnds so constructed, arranged and adapted to be 


i 












wmed through a perforation of a sphere and re- 


to aco ~ against withdrawal after inserted 
€ by engagin i f th 
bellow here. Saging the inner wall of the 


Ms, —. a Brppart, South 
. J. Filed Nov. 4, . Seri 

pe jim nee emer 

“pin having a body-plate, flanges upon the 

“dm of the rear side forming a recess between the 
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recess between the flanges, and operated to grip 








the dress fabric close to such recess and thus draw 
the pin close to the surface of the fabric. 


1,468,407. ALLOY. Arnotp Scuroetrer, New 
York, N. Y., assignor to American White Cold 
Mfg. Co., Inc., New York. Filed Oct. 16, 1919, 
Serial 331,098. 6 Claims. 

An intermediate alloy for the production of a 
white metal, said intermediate alloy containing ap- 
proximately 95% of nickel, 244% of gold, and 
sufficient zinc, magnesium and antimony to produce 
a definite influence on the finished product, the said 
sum of zinc, magnesium and antimony totalling less 
than 2%. 


1,468,534. SHAKER. Joun Lana, Philadelphia, Pa, 
Filed Nov. 21, 1922. Serial 602,474. 1 Claim. 

In a shaker the combination with a container, of 
a closure having an axially longitudinal bore formed 
at its outer end to constitute a valve seat, and a 
longitudinally movable valve member located in 
said apertured closure, said valve member being 
formed with opposed parallel faces the outer ends 




















whereof are flared in juxta-position with the valve 
portion proper, and cruciform wires embedded in 
the valve members having their free ends outwardly 
turned to constitute laterally projecting limiting 
fingers for preventing the valve from accidental 
displacement relative to the closure. 


DESIGNS 


63,024. COMBINATION TRAY AND CONDI- 
ment Holder. Romitpo Cascian1, Trenton, N. 








J. Filed Dec. 6, 1922, 
of patent 7 years. 


63,028. VANITY BOX. T. Crype Foster, Provi- 
dence, R, I., assignor to Theodore W. Foster 


Serial 4,513. Term 














& Bro. Co., Providence, R. I. Filed Aug. 28, 
1922. Serial 3,575. Term of patent 3% 


years. 


CIRCULAR 


flanges, an integral seat upon the rear side of the 
pin disposed transversely between the ends of the 
body, and a pin-tongue supported close to the 


63,03. MESH 





63ema. VANITY BOX. T. Crype Foster, Provi- 


dence, R. I., assignor to Theodore W. Foster 




















& Bro. Co., Providence, R. I. 


Filed Aug. 28, 
1922. Serial 3,575. Term of patent 3% years. 


63,040. TEAPOT OR SIMILAR ARTICLE. At- 


FRED FI. SaNpER, Maplewood, N. J., assignor 
to George Borgfeldt & Co., New York, N. Y. 





Filed Sept. 10, 1921. 
patent 2% years. 


Serial 499,832. Term of 


BAG. Harry Brapiey Rowan, 
North Attleboro, Mass., assignor to Whiting & 








Davis Co. Filed June 28, 1922. Serial 2,873. 
Term of patent 7 years. 


63,044. MESH BAG. Harry Braprey Rowan, 


North Attleboro, Mass., assignor to Whiting & 





Davis Co. Serial 2,874. 


Filed June 28, 1922. 
Term of patent 7 years. 
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Bronzes—Metal Artware 


—_— (%) Refinidhed 


Send the Job to Us and Get an Estimate 
If it can be -repaired we can do it. We 
guarantee to please you. 


GILBERTSON & SON 


Silversmiths 
5 So. Wabash Ave. CHICAGO, ILL. 








ee 
yy 


9 Throw your worn out Tiffany Ri 
D0 ¥ T melting pot. SEND ‘THEM TO U3 ee 
will make them look like new for 75¢ a 


M. J. Stern & 
Brother 


and Special | 
Order Work for the 
Retail Trade 
61 BEEKMAN ST. 
New York City 


UP TO %&% CT. $0.75 
UP TO &% CT. 1.00 
UP TO 1 CT. 1.25 
UP TO 2 CT. 1.50 




































SEND US YOUR SPECIAL ORDERS FOR 


EMBLEMS 
i> BADGES 
fed NAEDALS 


Fraternity Pins 
INTERB “—~ MEDAL and BADGE CO. 
J. TURGENSEN : 123 Fifth Ave., NEW YORK 



















COOL WEATHER makes rings get loose— 


Your customers will need our “Justrite” Ring 
Springs to make their loose rings fit right! Order 
now by the name “Justrite”—stamped on each one. 
Solid bands of gold, springy, smooth, durable. 
9 different widths—sold loose, so you can get any 
widths as you need them! Size card showing 
9 widths upon request. 

0. E. LEHMANN & CO., Mig. Jewelers, 29 John St., N.Y. 




















» Manufacturers of 18k 
White Gold Mountings 


Order Work our Specialty 
REPAIRING AND DIAMOND SETTING 
Mail orders promptly filled 
Gold, Silver and Platinum Plating 


L-B JEWELRY MFG. CO., INC. 
1465 Broadway, New York 
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REPUBLIC WATCH CRYSTAL CO, 





SPECIAL SHAPE WATCH CRYSTALS |} . 


Manufactured in our own plant 


24 HOUR SERVICE 
Our Method Assures Perfect Fitting 
Prices quoted on finished and unfinished crystels 


209 So. State St. (Room 1202) CHICAGO 








DIAMONDS CUT, RECUT AND REPAIRED 


ty is the nn and efficient cutting of your difficult 

and ye gems in our own factory under the care and supervision 

of none but experts. Write Us for References and Prices. 
Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 


1R. PEREIRA «+= © © (Formerly With Eduard Van Dam) 


Cutters of Di ds Exclusively 
64 Fulton Street New York City 








Pat. Feb. 20, 1917 10 W. 2ist St., Room 411, New York Pat. May %, 194 


the Protection Ring Guard 
Has No Points to Catch or Scratch 
EASY TO PUT ON 


Made in 14K Yellow and White 
Gold 


The Lion Safety Pin Clutch Co. 








PEARL AND BEAD STRINGING 


Pearls and Beads Matched for Lengthening. 


Reshiraine~oe Silk, .25 and .35—on Wire, .35 and .30 
Knot Between Pearls, $1.50 per string 


Special Prices to Jobbers and Importers 
Work called for and delivered. Mail orders returned in 24 hours. 


© Nes St LA VIE PEARL CO. ,Tlerhme 











Latest in Jewelry Findings | 
« in 
Platinum and 18 Karat 4 
White Gold LI 
Maiden Lane Jewelry Finding Corp. 


25 Maiden Lane 
New York City 














Genuine 


Synthetic 





ELK TEETH 


(mow scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 
Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
t “Gold Belt” 4 
the Black Hills, So. Dakota. Sell 
well everywhere. 


Made in the 


i Ss — Bead Cords of every description. 


Amethysts,_ etc., 
all faceted; all the leading Cabo 
chon cut semi-precious Stones. 

to Jewelers and 
Manufacturers—Price List free. 


L. W. Stilwell 


Importer, Deadwood, So. Dakota 


Aquamarines, 
lines, Topazes, 


Ten Minutes to Restring a Pearl Bead 
Necklace with 


HERCULES 


Over 8,000 jewelers have used HEROULES BEAD -4 
CORD and claim it is the greatest t me il 
they have found. HERCULES Bead oie oat 
wear three times as long as ordinary 

can be worked thru the smallest holes os of Delae 
The instruction sheet fully illustra son 
how to use HERCULES will be sent to you 
with a liberal sample Postpaid and witboat a 
charge. Simply send name and address. 








Geo. Phillips & Company, 
Scranton, Penna. 














THE BUYERS’ DIRECTORY 


Price $1.00 rm v 
The Jewelers’ Circular, 11 John St. New 3G 
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